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AND HEEEERE’S JOHNNY. 
AND MERV.. 

AND JACK... 

AND DAVID... 

AS SEEN FROM THE BACK 
OF THE BOOB TUBE 


BEHIND THE SCENES 
OF PRO GOLF 
BY DOUG SANDERS 


NEVER TRUST 
A GRIZZLY BEAR 


HOW TO GET 
THE RAISE 
YOU NEED 


Introducing 
Raleigh Extra Milds 


| lowered tar 
mild natural flavor 


1.0 mg. nicotine 


New Raleigh Extra Milds joins Raleigh 
Filter Kings and Longs in offering free 
B&W coupons. These coupons add up 
fast for valuable gifts 

like this sterling silver 

Duchin table lighter. 


For your free 

Gift Catalog showing 
over 1000 gifts, 
write: Box 12, 
Louisville, Ky. 40201. 


& BROWN & WILLIAMSON TOBACCO CORP 
Warning: The Surgeon General Has Determined Extra Milds, 14 mg. “tar,” 1.0 mg. nicotine, av. per cigarette, by FTC method; 


That Cigarette Smoking Is Dangerous to Your Health. Filter Kings, 16 mg. tar."1.2 mg.nicotine; Longs, 18 mg. “tar,” 
1.3 mg. nicotine, av. per cigarette, FTC Report Sept.'73 


Life mask taken 60 days before Lincoln's death. The hand was cast in 1860. From the collection of Clarence Hay 


The pain and exaltation... the wit and 


wisdom ...the doubts and the 


monumental courage—every important 


word he ever wrote or uttered. . 


THE C@LLECTED WORKS OF 


ABRAHAM LINCOLN 


NINE VOLUMES (PUBLISHER’S LIST PRICE $115.00) YOURS FOR $599 


WITH TRIAL MEMBERSHIP IN THE HISTORY BOOK CLUB 


ONLY OFFERING THIS YEAR—in observance of LINCOLN'S BIRTHDAY 


opaY a century of legend blurs our image of Lincoln the man, but the human 
Lincoln now speaks to us clearly in these nine handsome volumes containing 


6870 private and public papers, half of them never before in print. 


Collected, indexed and richly annotated by a team of our foremost Lincoln 
scholars, headed by Dr. Roy P. Basler of The Library of Congress, the set was 
26 years in preparation. It carries a Publisher’s List Price of $115. But, in observ- 
ance of Lincoln’s Birthday, The History Book Club offers it to you with trial 
membership at the extraordinary price of just $5.95. The Club consistently offers 
fine permanent editions of the most important and readable works in history and 
world affairs, always at dramatic savings. (Last year, members enjoyed savings of 


over 50% on the books they chose to take.) 


With your Lincoln set, choose your first membership book from those listed 
below at reduced Member’s Prices. You must be delighted with all books or return 
them within two weeks, thus cancelling your membership. Please note: This special 
offer will not be repeated for at least a year. Mail the coupon today. 


START MEMBERSHIP WITH ANY ONE OF THESE BOOKS 
(First price is Publisher's List; boldface shows Member’s Price.) 


317. AMERICAN CONSCIENCE: The 
Drama of the Lincoln-Douglas Debates 
By Saul Sigelschiffer. 312.95/$8.95 


284. THE SPANISH-AMERICAN REVO- 
LUTIONS, 1808-26 By John Lynch. The 


age of Boliv ar and South and Central 
American liberation. $15.00/$9.95 


Sa THE QUEST FOR THESEUS Edited 
y Anne G. Ward. The historical re- 
ality behind the mythic slayer of the 

Minotaur and founder of Athens. 

$13.50/$8.95 


276. THE AMERICAN WAY OF WAR: 
A History of United States Military 
Strategy and Policy By Russell F. 
Weigley. $12.95/$8.95 


104. THE INDIAN HERITAGE OF AMER- 
ICA By Alvin M. Josephy, Jr. The 
history, archaeology, and ethnology of 
all Indian cultures in the Americas 
since the Ice Age. $10.00/$7.50 


858. NAPOLEON BONAPARTE: An In- 
timate Biography By Vincent Cronin. 
Drawing on newly discovered source 
material, a quite surprising picture of 
Napoleon the man. $12.50/$8.50 


205. MARY TODD LINCOLN: Her Life 
and Letters By Justin G. and Linda L. 
Turner. $15.00/$9.95 


856. THE CIVIL WAR DAY BY DAY: An 
Almanac, 1861-65 By E. B. Long with 
Barbara Long. Forward by Bruce Cat- 
ton. $17.50/$10.95 


277. FROM APE TO ADAM: The Search 
for the Ancestry of Man By Herbert 
Wendt. $15.00/$10.95 


308. LIVINGSTONE By Tim Jeal. The 
great African explorer was not the 
saint invented by Henry M. Stanley 
and the N.¥. Herald. $10.00/$7.75 


304. EAST ASIA by John K. Fairbank, 
Edwin O. Reischauer and Albert M. 
Craig. The past and present of China, 
Japan, Vietnam and Korea — by our 
foremost authorities. $20.00/$12.75 


286. CROMWELL: The Lord Protector 
By Antonia Fraser. A fresh look at the 
controversial strong-man who whipped 
medieval England into the modern 
world. $12.50/$8.75 


© 9 volumes © 4924 pages 
® 6870 documents © 43 Lincoln 
photographs, engravings and manuscript facsimiles 


me: 


THE HISTORY BOOK CLUB Stamford, Conn. 06904 
Please enroll me as a trial member and send me the $115 COL- 
LECTED WORKS OF ABRAHAM LINCOLN plus the book 
whose number I’ve entered here: —__ 

Bill the LINCOLN set at $5.95 for all nine volumes and my 
other book at the low member's price—plus modest shipping 
charges. Within two weeks, I may return the books at your ex- 
pense and owe nothing. Or I will take four more books within a 
year, always at reduced member’s prices plus shipping. There- 
after, | may resign at any time. 


Print Name 
Address 


Zip 
: Mail to The History Book Club, 16 Overlea Blvd., 
i 1A6, Ontario 


TR OSL 


A note on how the Club works: Every four weeks, you receive 
our Review and a dated reply card. If you want the Editors 
Choice, do nothing: the book will come automatically. To order 
a different book or no book, return the card by specified date. 
You will have at least 10 days to make your choice—but if you 
should get an unwanted book because of late mail, we guarantee 
return postage. 
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THE GREATEST NAME@IN GOLF 
BRUNSWICK CORPORATION + 
1-75 & JIMSON ROAD + 


DEPARTMENT D857 
CINCINNATI, OHIO 45215 


BRUNSWICK 


play the ball 
oddenough 
carry the 


Jack Nicklaus 
trademark... 


Golden Bear. 


Yo 


One of today's greatest golf values. A championship 
caliber golf ball that combines a super tough 
Surlyn™ cover, an exclusive “Hi-Energy” solid 
center and special top quality rubber windings. 
The result... a ball with distance, durability, 
“click’’ and “feel.” In oVerall performance 

it is second to none and\conforms to all 

U.S.G.A. specifications. Yet, it costs much less 
than you'd. expect. Play it, and see for yourself 
why it carries the trademark of the greatest golfer 
of them all... Jack Nicklaus, the Golden Bear 


a +t 
Now at stores 72 
displaying 
this emblem. 
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John Kelley put 91,000 miles 
on his Subaru. And spent less than 
$20 on repairs. 


» “T put my new Subaru on the road 
in April 1971 and drove it until 
February 1973, when | traded 
it in for a new Subaru 4-Door 
sedan. In 91,000 miles, 


“As asalesman,Idoalot of 
driving —about 50,000 miles d: 
a year. Two years ago, I was 
driving a 1968 Cadillac and 
was getting quite tired of 
spending so much money on 
gas. So | started to shop around. 
| looked into VW, Toyota, 
and Subaru. I settled on 
Subaru because of the front 
wheel drive, the mileage, 
and the dealer’s reputation” 


repairs. I’ve been driving 
50,000 miles a year for twenty- 
five years and I’ve never had 

such dependable and economical 

transportation. I’ve never had 
a car that came close to the 

”? 
performance of the Subaru: John E. Kelley, Topsfield, Mass. 


ont Drive 


rR 
Every day more people are trading fora Subaru 


See your Yellow Pages for the dealer nearest you. Or call, toll free, 800-447-4700. In Illinois 800-322-4400. 
Subaru automobiles priced from $2,598. Plus dealer prep., freight, state and local taxes, if any. 
Subaru automobiles manufactured by Fuji Heavy Industries, Ltd., Tokyo, Japan. Imported by Subaru of America, Inc., Pennsauken, New Jersey. 


EDITORIAL 


ROSition 


Readers have asked, “Ts the gasoline shortage a creation of 
the gasoline companies?” There isn’t a clear-cut “yes” or 
“no” answer to that question. Certainly oil companies are 
now operating their refineries in the U.S. at the maximum, 
and have been for some time. However, little or no in- 
crease in our refining capacity has occurred in the last 
decade. How could this have happened? Was it an evil plot 
to force gasoline prices up and ram the Alaska pipeline 
through Congress? 

Let’s consider how it could have happened. Imagine 
that you are chairman of the board of a huge oil corpora- 
tion. Your corporation has a fixed amount of oil-produc- 
ing lands, and projections show that your holdings will be 
depleted of oil in 40 years. You presently have billions of 
dollars invested in refineries and, unless your company can 
get more crude oil from somewhere, those refineries will 
be worthless when your wells run dry. Your stockholders 
want secure stock value and a nice annual dividend. As 
the controlling officer of the oil company, you can’t justify 
putting more money in refineries—even though the public 
hasn’t enough gasoline for its cars and its homes are cool 
in the winter. More refineries would just hasten the inevi- 
table end of the supply. 

To make matters more complicated, your corporation 
has import and development agreements with other coun- 
tries, such as Venezuela. That oil would have helped the 
United States, but Western Europe and Japan will pay 
more for it. Since this oil is not a U.S. resource in the first 
place, you are duty bound by your job to sell it to coun- 
tries that will pay the most for it. 

So, considering the oil situation from the other side of 
the coin, the Alaska pipeline was probably just a fallout 
result. And oil prices are going to get higher and higher in 
the United States until we become competitive on the 
world market, until we find vast new supplies within our 
own country, or until we find a new kind of fuel for our 
cars. 
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There is, however, a much more fearful problem that 
looms in the future if we continue our absolute dependence 
on oil. Our domestic fuel supply will run out and leave us 
the economic slaves of the Middle East oil-rich countries. 
Russia knows this and has strengthened its alliances with 
Egypt and other Arab countries. One can only speculate 
how different Russia’s actions would have been toward 
Soviet Jews and Israel if possession of oil holdings had 
been reversed. The Middle East oil countries are already 
dictating national diplomacy to Israel’s allies. Bluntly put, 
it amounts to political blackmail; an ultimatum that, unless 
the Arabs are allowed to do what they will with Israel, they 
will cut off oil supplies to many countries. In the U.S. that 
means a crimp in our style of living, but in Japan it could 
bring the country to an economic standstill. 

For the economic independence of our country, and for 
the survival of other countries which do not have oil, we 
must quickly develop other fuel and energy sources. We 
need fusion—not fission—reactors for abundant electricity. 
With electricity we can break water into oxygen and hydro- 
gen. With hydrogen we can power cars and help alleviate 
at least part of our energy pinch. 

The situation is critical to both American and world 
freedom. The solution to our fuel problem cannot be 
achieved without sacrifice and struggle. It will require a 
patriotic effort second only to that of a full-scale war. The 
present fuel crisis is greater than that which America ex- 
perienced during World War II, and the mind boggles at 
the thought of what would happen if we were now faced 
with the necessity to support a similar military action. 

It seems obvious, therefore, that personal interests and 
profits must be set aside if we are to survive the present 
crisis and retain our strength and integrity as a nation. 


Clare Conley 
Editor-in-Chief 
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Actual scene from a DieHard commercial. 


Three hours later, 
all the batteries were dead but the DieHard. 


It was January 9, 1972. The temperature was 
well below freezing. We parked five new cars 


inaclearing in Colorado. And left 
their headlights on. 

Four of the cars had factory- 
fresh batteries. The fifth car (the 
second one from the left) had a 
factory-fresh DieHard. 

Three hours later, the only bat- 
tery with enough life left to start a 
car was the DieHard.* 


Phe eae ~ 


*Test certified by the United States Auto Club. 


That’s because the DieHard has extra power. 
To start your car when most batteries won't. 


Get the battery that lives up to 
its name. Get the DieHard. 

Available only at Sears Tire 
and Auto Centers. 
Or through the 
Sears, Roebuck 
and Co. catalog. 


Mah on non lhah ah 
Play them together but hear them apart. 


Hitachi's SP-2920 isn’t just another 
cartridge tape system with an AM/FM 
radio, It’s actually two systems because 
you can divvy up the speakers and get 
two 2-channel stereos. 

This way you can listen to your stereo 
tapes in one room at the same time 
somebody else listens to stereo FM in 
another. Just think. Bach and rock in 


peaceful coexistence. 

You can also use all four speakers in 
the same room if you like. And listen to 
matrix or discrete cartridge tapes or 
FM broadcasts in quadraphonic sound. 

You can even connect up two more 
speakers*. And have 4-channel sound in 
one room when you’re not using the two 
speakers in the other room. Remarkable! 

The SP-2920 comes complete with 
four speakers, a headphone jack, 
record-out jacks, and four auxiliary 


Quality always comes first at 


HITACHI 


“optional at extra cost 


jacks. So you can add a record changer 
if you like. Or another tape deck. 
All this for the suggested retail price of 
a little over $300.00. A small price to pay 
for a little harmony around the house. 
Ask your dealer for a demonstration. 
Or for more information, write Dept. TR-3, 
Hitachi Sales Corp. of America, 48-50 
34th Street, Long Island City, NY 11101. 


TRUELY VOURS 


TELL IT TO TRUE: ONE ASTOR PLAZA, 1515 BROADWAY, 


NEW YORK, N.Y. 10036 


TRUTH IS STRANGER THAN ... 
It was unclear to me whether Mr. Pol- 
lack had concocted “The Man at the Dal- 
las Airport: November 22, 1963” [De- 
cember 1973] to infer that President 
Nixon was implicated in the assassina- 
tion of JFK, or whether he was suggest- 
ing that Mr. Nixon was a befuddled 
incompetent. President Nixon is surely 
more competent than any member of the 
news media. 

Mrs. L, C. Adams 

Lander, Wyo. 


Your article is a prime example of irre- 
sponsible reporting by the news media. It 
is horrible to insinuate that President 
Nixon was involved in the assassination 
of JFK. I’m surprised at TRUE. 
Karl R. Schulz 
Milwaukee, Wisc. 


When I saw the cover line “Nixon in 
Dallas The Day Kennedy Died,’ my first 
thought was “My God, they are trying 
to implicate the President in Kennedy's 
murder.” After reading the article, I 
found that he left four hours before the 
assassination, The “Get Nixon” people 
must be very disappointed. 

Maxine Allen 

El Sequindo, Calif. 


Mr. Pollack took his material from re- 
corded facts. He raised two points: how 
curious it was that Nixon could not ac- 
curately recall his whereabouts that 
momentous day; and the unavoidable 
and chilling thought that must have 
crossed Nixon’s mind, “There but for the 
grace of God, go I.” (It was noted that 
Oswald had once wanted to kill Nixon.) 


TWO VIEWS ON BUCK FERVOR 
Harold Blaisdell’s slightly snide remarks 
[“A Case of Buck Fervor,’ November 
1973] about “city refugees . . . who post 
land that has been open to hunting since 
the days of settlement” offended this par- 
ticular “dilettante of city living.” Since 
we prefer hiking and studying living 
flora and fauna, our property will remain 
closed to hunting. 

Pat Southward 

Newland, N.C. 


I want to congratulate Harold Blaisdell. 
I have gone through similar experiences 
in hunting the wily whitetail, so I can 
truly appreciate this fine article. 
C. T. Echols 
Houston, Texas 


PROFILE OF COURAGE 
“John F. Kennedy’s Year of Crisis” 
[November 1973] held my attention 
from the first word to the last. But I 
wonder if David Halberstam hasn’t un- 
derstated the importance of President 
Kennedy’s 1961 decision to send 18,000 
advisory and support troops to Vietnam. 
Henry B. Korman 
Longview, Wash. 


In my opinion, there was not a single 
favorable word regarding John F. Ken- 
nedy. Halberstam mentioned that the 
Kennedy administration lacked a basic 
moral reference point, but what about 
the basic morals of the present adminis- 


tration? 
F. Tyrrell 


North Salem, Pa. 
This chapter from Halberstam’s best- 
selling book “The Best and the Bright- 
est” gave insight into the strengths as 
well as the weaknesses of J.F.K. 


KING OF THE ENCORES 

In his comprehensive survey, “The 
Amazing Growth of Country Music” 
[October 1973] Mr. McCabe reports 
that the Grand Ole Opry record for en- 
cores is six, held by Hank Williams. 
Roger Miller was awarded eight encores 
by an enthusiastic Opry audience in 


1966. 
Rohert Levinson 


Los Angeles, Calif. 


CARPING ON CARP 

“I'd Walk a Mile for a Carp” [Decem- 

ber 1973], plus the accompanying 

recipes, changed my attitude on carp. 

Most people I had spoken to would not 

consider cooking this fish in any way! 
L. D. Linely 
Viiia Drane, Ill. 


Kditor’s Note: The photo credit on page 
42, December 1973, should have read— 
Photographed by George Kalinsky. 
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“In the 
Dale Carnegie 
Sales Course... 
I learned to 
organize my 
selling” 


STUART B. CLARK 
SALES REPRESENTATIVE 
WEYERHAEUSER CO., LOS ANGELES, CALIF. 


“T used to get by on a smile and a shoe- 
shine and think I was selling,” states 
Stuart Clark.“But in the Dale Carnegie 
Sales Course I learned what it means to 
be a professional salesman, And it’s in- 
creased my sales from old customers as 
well as getting new ones. 

“T discovered that there’s a big dif- 
ference between reading about selling 
or listening to a tape and actually doing 
it. In the Course, we worked through 
real life selling situations. I found out 
what was wrong with my presentation. 

“Today I’m much better organized. 
I have a set of selling principles I can 
adapt to any situation. My whole ap- 
proach is professional and it’s paid off.” 

People who take the Dale Carnegie 
Sales Course can see measurable re- 
sults. They become more effective, 
efficient salesmen. Write today fora 
free booklet on salesmen and selling. 


DALE CARNEGIE 
» SALES COURSE 


SUITE 224TR * 1475 FRANKLINAVE, « GARDENCITY, N.Y, 11530 
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Advertisement 


NEW HELP FOR 


YOU BEFORE 


AT 65 


SOCIAL SECURITY 


EXPERTS DEVELOP PLANS TO HELP 


PEOPLE OF ALL AGES, PLUS 


FREE GUIDE TO CURRENT BENEFITS 


mericans of a// ages have re- 
Ave benefits from recent 

changes in Medicare and Social 
Security. For example, people over 65 
no longer need the same kind of health 
insurance as they used to because they 
have Medicare to help them with their 
hospital and medical expenses. Yet they 
still need some protection to help pay 
doctor and hospital bills not covered by 
Medicare and avoid loss. More about 
that later. 

For men and women under 65, experts 
have developed protection plans to help 
provide the added security you need 
before you are covered by Social Secur- 
ity and Medicare. That’s important, since 
today’s fast-rising medical costs have 
put many Americans in a potentially- 
dangerous financial spot because their 
health insurance is no longer enough. 
This means an illness or an accident 
could cost you plenty out of your own 
pocket. 

It’s a serious problem. But fortunately, 
there’s a sensible solution. Now, without 
changing your present health insurance 
one bit, you can add protection that can 
help solve this problem because it pro- 
vides the full policy benefits regardless 
of all other insurance benefits you have, 
including group. 

When covered sickness or injuries 
strike, you have valuable added protec- 
tion just when you'll need it the most. 
Unless you want the benefits to be sent 
directly to your doctor or hospital, they Il 
be sent to you in full, direct by check, no 
matter what benefits are paid by your 
other hospital, medical or surgical insur- 
ance, including group. 

Use the benefits to help pay hospital 


and doctor bills not covered by your 
other insurance, or to help pay for spe- 
cial treatments, drugs or private nursing 
care, Spend the benefits as you see fit to 
help make sure a covered sickness or 
injury won't cost you plenty out of your 
own pocket. Your benefits are not sub- 


ject to Federal or State income taxes. 


With today’s record-high hospital and 
medical costs, most people need added 
protection to help prevent a real finan- 
cial crisis when a serious sickness or 
accident strikes. That’s why this “add- 
on” protection that provides the full 
benefits regardless of your other insur- 
ance makes mighty good sense. 

This “add-on” health insurance pro- 
tection is available from Bankers Life 
and Casualty Co., protecting over 
7,000,000 Americans under the famous 
White Cross Plan trademark. And 
Bankers also offers easy-to-afford plans 
to help folks over 65 with doctor and 
hospital bills which Medicare doesn’t 
cover. 

The story of the protection that offers 
you added financial help before Social 
Security and Medicare, and ‘‘Over 65” 
plans to help with those medical bills 
Medicare doesn’t pay—is told in the 
“Blue Book,” an interesting and inform- 
ative booklet offered free by Bankers. 
And Bankers also offers a valuable Free 
Guide telling about the new Social Secur- 
ity and Medicare benefits available to 
people of all ages. 


***To get your free “Blue Book,” and 
“Social Security-Medicare Guide,” mail 
the postage-free card next to this page. 
There's no cost or obligation for this 
service. 
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Life’s more secure when you know you 
have added protection against today’s 
record-high hospital costs. 


People over 65 can get help for bills 
Medicare doesn't pay. 


HOSPITAL PROMOTER 
Young and attractive Donna Rowland of 
Princeton, Kentucky, has a very unusual 
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BY LOUIS BOTTO 


TRAVELING LIGHT 

The Scovill Load Tamer is a boon for 
drivers who tow campers, trailers, horse 
vans or boats, or who carry heavy loads 
in the rear of their cars. By enabling the 
driver to regulate the air pressure in the 
air shock absorbers right from his seat, 
the device permits driving on a level 
even when hauling weighty cargo. With 
a turn of a dashboard dial, the driver 
can inflate or deflate the air shocks from 


PLATO Iv 


COMPUTER BASED 
LEARNING PROJECT 


COLLEGE WAS NEVER LIKE THIS 
The University of Illinois has a new com- 
puter-based educational program that’s 
right out of science fiction. Plato (Pro- 
grammed Logic for Automated Teach- 
ing Operations) is described as a 2\1st- 
century student terminal. The terminal, 
developed by Magnavox, consists of a 
typewriterlike keyboard and a TV-like 
screen. The computer can communicate 
not only through written or printed 
words, numbers or other symbols; but 
also through pictures and other complex 


20 psi to 150 psi in two or three minutes 
—while the car is in motion. The system 
shuts off automatically when preset pres- 
sure is reached and, as a fail-safe factor, 
will maintain at least.20 psi in the air 
shocks. The Load Tamer by Scovill 
Manufacturing Company, Scovill 
Square, Waterbury, Conn., (about $60) 
can be used on all vehicles up to %4 ton 
and can be installed in about an hour's 
time. 


RAKARA 
KAKMRA 
RAAAKAK 


graphics. The computer messages ap- 
pear on the display screen, while the 
student “talks” by punching a keyboard. 
Each student can select his own pro- 
grams, ask questions, check his own an- 
swers and correct them when he’s wrong. 
One eerie aspect of the program is that 
the computer can even telephone a stu- 
dent and talk to him. On the lighter side, 
students can play roulette on Plato and, 
if they're lucky, the computer’s message 
is: “You broke the bank.” If they're not, 
the message is: “Sorry, you lose.” 


job. It is Donna’s responsibility to visit 
areas in the U.S, that are badly in need 
of new hospitals. She studies the situa- 
tion, talks with community leaders, an- 
alyzes population trends and examines 
the region’s need for more hospital 
facilities. She then makes a report to 
Extendicare Inc., an investor-owned hos- 
pital chain in Louisville, Kentucky, 
where she is employed as a market an- 
alyst. She has been responsible, thus far, 
for the building of 11 hospitals in Flori- 
da, Kentucky, Mississippi, Louisiana, 
New Mexico, Tennessee and Georgia. 
These hospitals are financed, built, 
owned and operated by Extendicare. 

Donna explained one of her typical 
projects to me: “Louisa, Kentucky, has 
two, small, nonconforming hospitals 
[they do not meet Life Safety Code re- 
quirements]. Extendicare is now building 
one hospital—the Louisa Community 
Hospital—to replace these two. With- 
out this new facility, residents of the 
area would have to travel thirty to forty 
miles for hospital care.” 


FEBRUARY LOG 

Festivals and events: International Finals 
Rodeo, IRA Championships and Cham- 
pion All-Around Cowboy Title, Tulsa, 
Oklahoma, February 1-4; 10th Annual 
Winter Carnival, McCall, Idaho, Febru- 
ary 1-3; Paul Bunyan Week, old-fash- 
ioned logging events and snowmobiling 
competitions, Bemidji, Minnesota, Feb- 
ruary 3-10; Gold Rush Days, pony ex- 
press race, historical pageant, gold-pan- 
ning contest, rodeo, dances and towns- 
people dressed as “bad men” take over 
the town, Wickenburg, Arizona, Febru- 
ary 8-10; World Bobsled Champion- 
ships, Lake Placid, New York, February 
9, 10, 16, 17; Outdoor Speed Skating 
Championships, Lake Placid, New York, 
February 9-10; National Date Festival, 
pageant, camel and ostrich races, citi- 
zens dressed in Arabian costumes honor- 
ing the date crop, Indio, California, 
February 15-24; Houston Livestock 
Show, world’s largest rodeo and live- 
stock show, Astrodome, Houston, Texas, 
February 20-March 3; La Fiesta de Los 
Vaqueros, world champion rodeo com- 
petition, parades, dance, Tucson, Ari- 
zona, February 21-24. 
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EYE PROTECTORS 

A new safety aid, Stanley Eyeprotectors, 
is recommended for workers using strik- 
ing, forming and chiseling tools and all 
power tools. The goggles have a.050-inch 
thick polycarbonate lens that meets all 
government requirements, and an elastic 
headband that keeps them snugly in 
place. Made by the Stanley Works in 
New Britain, Connecticut, the Eyepro- 
tectors (about ten dollars) have a full 
wide-angle clear frame, curved slightly 
for wider vision. 


INSIDE CATV 
About ten percent of the nation has 


cable television and soon two-way 
CATY systems will enable you to do all 
your shopping from home. You'll also 
get instantaneous stock market reports 
or your favorite team’s score. If you 
have cable TV or plan subscribing to 
it, you might look into a remarkable 
book, Jones Dictionary of CATV Termi- 
nology. The book first came out in 1971 
and sold out immediately. The new 
edition is written in both English and 
French (in the same volume) and will 
aid you in understanding the complexi- 
ties of CATV and its special termi- 
nology. The book, said to be the only 
authoritative work on the subject, may 
be ordered by sending $19.95 to Jones 
Dictionary of CATV _ Terminology, 
Jones International Ltd., 880 Continen- 
tal Bank Building, Englewood, Colo. 
80110. Among other things, you’ll learn 
the meaning of Horizontal Back Porch, 
or Porche Arriere Horizontal. 
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JUNK DEPARTMENT 

Have you ever dreamed of sailing on a 
Chinese junk? Mark Fleischman, presi- 
dent of Davos, Inc., and owner of Mount 
Snow ski resort, has a $250,000 Hong 
Kong junk which he plans to rent to 
adventuresome types. The Intrepid 


GEARED FOR CYCLISTS 

Look for a new bicycle transmission now 
available on a worldwide basis. The 
Tokheim Gear-Maker five-speed bicycle 
transmission developed by the Tokheim 
Corporation in Fort Wayne, Indiana, 
replaces three-speed internal hubs and 
five-speed derailleur systems. It allows 
smooth and instant shifting, from the 
smallest to the largest sprocket, from 


HIGH FLYING GULL 

No less than 18 book publishers thought 
that Jonathan Livingston Seagull was for 
the birds and rejected it. Macmillan 
finally published it and now more than 
seven million copies have been sold in 
hard cover and paperback versions, a 
feature movie has been made of it, the 
story is narrated on an LP by actor 


Richard Harris and, finally, the gull has 
been installed in Hallmark's Hall of 
Fame on postcards, posters, plaques and 
other products. 


PRIVATE SCREENING 

You don’t need a screen or even a wall 
to enjoy a home movie anymore. The 
new PM-8 Private Movie Projector 
($24.95) is a hand-held novelty that en- 
ables you—and you alone—to view a 
movie up to 200 feet in length. Simply 
sit down in a chair, look through the 
projector’s viewer and you will see a 
clear, sharp film without fuzziness un- 
roll inside the machine. The portable 
projector comes in two models, regular 
8 mm or super 8 mm, with variable speed 
control. It’s made by Hollywood Crea- 
tions Company, 38 Greene Street, New 
York, N.Y. 10013. 


Dragon is 83 feet long and has luxurious 
furnishings. The boat can be leased by 
up to six people for a Caribbean cruise; 
and including crew, food and other 
amenities, the tab runs to about $3000 
per week. Anyone got the yen for a slow 
junk to China? 


high to low hill-climbing gear without 
chain hang-up or without choking on its 
own gears. The gears move in and out 
while the chain remains in the same 
position with respect to alignment with 
the chain wheel. A rugged metal plate 
shields the entire Gear-Maker unit and 
protects it from accidental impact. You 
will find the new system on bikes of 
leading manufacturers. 


HUNTING’S FRIENDS AND FOES 

In case you may wonder how the 
leading conservation groups stand on 
the subject of hunting, here are the 
results from a recent survey. 

For hunting: Sierra Club, National 
Audubon Society, American Forestry 
Association, Wildlife Management In- 
stitute, World Wildlife Fund, American 
Humane Association, Wetlands for 
Wildlife, Wildlife Society, North Ameri- 
can Wildlife Foundation, Izaak Walton 
League, National Wildlife Federation, 
International Association of Game, Fish 
& Conservation Commissioners, and the 
Wilderness Society. 

Here is a typical example of support 
for hunting in a statement from one of 
the above: “The National Audubon So- 
ciety, since its origin at the turn of the 
century, has never been opposed to the 
hunting of game species if that hunting 
is done in accordance with laws and 
regulations to prevent depletion of the 
wildlife resource.” 

Against hunting: The Friends of Ani- 
mals, The Fund for Animals, and the 
Humane Society of the United States. 

Further details are available in the 
booklet What They Say About Hunting, 
50 cents postpaid from the National 
Shooting Sports Foundation, 1075 Post 
Road, Riverside, Conn. 06878. 


Thewarm-up 
that wastes 

gasoline could 
wear out your 
engine, too. 
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You’ve probably heard many times that you should 
warm up your car engine a little before driving off. 

And, quite possibly you’ve sometimes let the car 
run while having your morning coffee, figuring that 
when the seat is warm enough to sit on, the engine 
is warm enough to start traveling. 

It’s a very comfortable, misleading myth. And it 
always has been—even before the petroleum short- 
age underscored the gasoline wasted this way. 

We'd like to explain why. 

When you start your car cold, extra fuel is deliv- 
ered to the cylinders because the automatic choke 
provides a rich mixture of gasoline and air. The 
extra gasoline washes some of the protective oil off 
the cylinder walls and piston rings. As this con- 
tinues to happen, you get more and more wear on 
these parts. And the oil in your crankcase is diluted 
with gasoline. 

The right idea is to get the engine up to a normal 
operating temperature as quickly as possible, after 
a brief idle period to assure that engine oil pressure 
is normalized. The automatic choke will then turn 
off and the engine will get to a normal, leaner 
mixture sooner. 

This getting to a normal operating temperature 
is best done by driving. Not by standing still. 

Of course, there are other ways of minimizing 


/, wear. One of them is by choosing the proper grade 


(Z- of high-quality motor oil to put in your crankcase. 


= Weat Gulf take great pride in the quality 

== of motor oils we produce. In fact, our top line 

oils are named Gulfpride®. 

If you stop at one of our Gulf dealers, 

S&, he’ll be happy to tell you about them, or 

Hi anything else you'd like to ask about 
your car. 

Or send your questions direct to: Gulf 
Consumer Information, Box 1519-V, 
Houston, Texas 77001. 

You see, at Gulf, we'd like you to learn 
all you’d like to know about your car. And 
our products. That way we can keep you 
on the road. And us, too. 


Gulf goes a little bit further. 


GULF OIL CORPORATION 
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Cleaning 


For Fun and Profit 


Out Your Garage 


Take a good look at all 
the stuff you've stored in 
your garage or basement. 
It spells m-o-n-e-y 


BY CARL H. GILES 


With very little planning, you 
can reclaim your garage and/ 
or basement in one day and 
make a profit at the same time. 
The garage sale is individual 
capitalism, a la Americana. 
Although this one-day business 
may not show up as an inte- 
gral part of the Gross Na- 
tional Product, it is a way to 
get enough space so you can 
put your car in the garage once 
again. Even if you can still fit 
your car inside your garage, 
getting rid of all the parapher- 
nalia may allow you to open 
that other door also. The re- 
moval of those items in the 
basement (you usually can't 
remember why you saved 
most of them) will definitely 
save your shins and make you 
aware that your basement is 
actually more than a corridor. 

“! sold baby-food jars for 
two cents each,” Jack Light, 
an electrician in Kingsport, 
Tennessee, said of his garage 
sale. ‘‘A man wanted them to 
hold nuts and bolts in his work- 
shop. One woman bought a 
leaky water hose. She wanted 
to cut it into sections to in- 
sulate the cables bracing a 
tree. The rubber sleeves pre- 
vented the ropes from cutting 
into the tree. But | had the 
usual old lawn mower, lamps 
and furniture, too. All of it 
sold. Some for pennies, some 
for dollars." 

Many people tote salable 
items to the trash pile because 
they get so frustrated over the 
lack of storage space. Then the 
trash pickup men get the 
usable discards, and they 
know how to sell them to turn 
a nice little profit. 

Actually you don't even 
need to have a garage to hold 
a sale. These little rummage 
clearances are called yard, 
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lawn, tag or patio sales, de- 
pending upon what area of the 
country you live in. Cleaning 
out the attic, basement, 
closets, utility room and ga- 
rage not only becomes a great 
family project, but holding a 
sale often results in $50 to 
$100 profit. 

Setting up a sale is not diffi- 
cult, but you'll enjoy it more if 
you do a little preplanning. Be- 
fore the sale you should sur- 
vey your goods carefully. 
Seemingly worthless items may 
be valuable. For example, last 
year a dog-eared copy of the 
first Superman comic book 
sold for $1801.26. To get an 
idea of what various items 
may be worth, visit some an- 
tique or second-hand shops 
and check the prices on items 
similar to those you have. Or, 
if you think that old cane- 
backed chair in the attic may 
be an antique, go to the li- 
brary and look at one of the 
reference books on. antiques. 

It's a good idea to have 
everyone in the family help 
make an inventory of what you 
want to sell. There may be 
things in the pile you want to 
keep. Next, take some paper 
strips and label them: “junk,"’ 
“cast-offs,"’ “‘good’’ or ‘‘fair.”' 
You undoubtedly will find 
some objects that you didn't 
even know were still there be- 
cause they have been inac- 
cessible so long. It depends 
on how much of a pollution 
problem you have. 

You'll probably find things 
that you were sentimental 
about when you stored them 
but which now seem to have 
no apparent value. Don’t elimi- 
nate them. The nostalgia has 


worn off for you but, remem- 
ber, people go to garage sales 
hunting for very unusual items. 
That 1948 Army-Navy football 
program could be worth two 
bits to a college football buff. 

Clean or paint large, func- 
tional goods to make them look 
their best only if you feel 
compelled to do so. Certainly 
you shouldn't waste time on 
minor items which have little 
value. But if you have an old 
appliance which is in good 
working condition, a few min- 
utes spent cleaning or shining 
it will make it more appealing. 
Making minor repairs, such as 
replacing the cord on an old 
iron might increase its sales 
potential, but many people 
who attend these sales want 
items which need repair. They 
are Jooking for bargains. Dust, 
rust, scars and chips are ex- 
pected—if the price is right. 

Pricing your sale goods 
takes some pondering. Most 
retail junk shops sell items for 
one-third to one-fourth their 
original price, but you are not 
going to be able to compete 
with them, You'd be wise to 
mark your prices as low as 
possible. Keep in mind that 
the stuff is taking up space 
you need. Tag each item with 
the price you will accept. On 
those things you deem of 
special value, be prepared to 
haggle. You should make a 
note if you will come down 10 
to 20 percent or so on them, 
and mark each with a code 
price to remind you. Before 
you put final tags on anything, 
consult with other members 
of the family about the worth 
of certain items. For example, 
if you let your six-year-old help 


decide what price tag should 
be put on his old unused 
wagon, he won't make a fuss 
about parting with it. 

Arrange your wares so that 
people may view them easily. 
Utilize tables or a workbench 
for china, bric-a-brac, etc. The 
display may be in the garage 
and around it, in the yard, 
patio, or driveway. Some ga- 
rage-sale pros suggest that 
you put things into categories 
—buyers may want to grab up 
the whole lot. 

Furniture is the most sought- 
after merchandise in garage 
sales, and buyers want every 
conceivable type. They look 
for pieces to antique, refinish, 
or paint. Tables of every size 
and design are always good 
sellers and their condition 
makes no difference—if they 
look salvageable. People are 
quite ingenious. They cut off 
the table legs and attach them 
to walls with hinges or braces, 
or shorten the legs to make a 
coffee table. es 

Lawn furniture, especially 
iron and steel pieces, have 
very good sales records. Ex- 
perienced sellers say, “‘Forget 
the rust. Painting the furniture 
just presents the new owner 
with the chore of changing it 
to the color he wants."”’ Baby 
furniture—cribs, high chairs, 
and playpens—also sell very 
well. 

Other categories on the 
most-wanted list include ap- 
pliances, tools or hardware, 
fence gates which are trans- 
formed into bed headboards by 
the crafts set, toys, sporting 
equipment and kitchen acces- 
sories. Set up an odds-and- 
ends section for old newspa- 
pers, books, magazines, dog 


chains, and other miscella- 
neous stuff. 
Display your  bric-a-brac 


prominently—customers love 
it. Bric-a-brac should be un- 
loaded in lots. Price them two 
or three for 25 to 50 cents— 
or even a barrel of odd-lot 
dishes for a buck. 

A week or so before your 
sale, put up colorful posters in 
launderettes, on church bul- 
letin boards and on local high 
school or college bulletin 
boards to announce your ven- 
ture. (Making the posters is a 
good project for any youngster 
who can print.) Have your sale 
announced over local radio— 
many stations have swap-shop 
programs. Consider a classi- 
fied advertisement in a local 
newspaper—it should cost 
Jess than ten dollars and be 
worth it. When you advertise, 
list a few of the better and 
more unusual items you have 
around. Incidentally, it is not 
wise to give your telephone 


number on your poster or in the news- 
paper ad. You would be bothered by 
people constantly calling and wanting to 
know exactly what your junk and wares 
include. 

Saturdays and Sundays are good sale 
days and three-day weekends are choice. 
Cool weather should be no deterrent, and 
spring-cleaning time may be ideal. 

A day or so before your sale, get bags, 
boxes and string ready as you would for 
any business. Before you launch your 
space-building sale, you have to decide if 
you will deliver any bulky items. Obvi- 
ously, there is more profit if you don’t. 
You also should decide in advance 
whether or not you will accept checks and 
deposits. For the seller, cash is the best 
and most satisfying transaction. Check 
again to be sure that nothing is in your 
inventory which you don’t want to sell. 
More than one day merchant has been 
carried away and accidentally sold some- 
thing he intended to keep. 

Most garage sales bring in a gentle 
flow of lookers and customers, but oc- 
casionally, a first-time rummage mer- 
chant finds that he is swamped with 
hundreds of people. 

Before the big day, line up a few 
people to assist you during the sale. 
Some members of the family will prob- 
ably work with you, or you may be able 
to hire one or two younger neighbors to 
help you. You may give them a flat fee 
or offer them a commission on your take 
for the day. However, don’t get any high- 
pressure help. Garage sale customers 
prefer to relax and browse in leisure. 

Whether you live in a big or small town, 
there may be some larcenous souls 
around, and shoplifters, or garage-sale- 
lifters, may attend. However, an open, 
well-lighted, well-clerked sale will not be 
too attractive to thieves. Besides, you 
may have wished—at least semiseriously 
—many times that robbers would carry 
off the stuff, anyway. 

You don’t have to collect any sales tax 
anywhere in the United States. But, if 
you do make a profit on anything, you 
must declare it on your income tax. If 
you discover and sell an antique which 
brings more than you paid for it, you will 
have to list your profit with the Internal 
Revenue Service. 

At least one day before your sale put 
up signs on telephone poles in your neigh- 
borhood heralding the big event. (It is 
best to check whether or not local regula- 
tions permit putting up such signs.) 
Neighbors will often let you erect arrow 
signs also, directing traffic to your ad- 
dress. Garage sales are so popular in 
some towns that local newspapers sell 
“garage-sale kits’’ for a nominal price 
and these include colorful directional 
arrows. Most communities allow you to 
post signs if you take them down prompt- 
ly after the sale. Some cities, for exam- 
ple, Dallas, Texas, and Joliet, Illinois, 
now limit their residents to only two 
sales a year. 

Any man who is being crowded out of 
house and garage should get going on a 
garage sale. You may make a profit. You 
may have fun. Or, you may just get rid of 
all that stuff. Then again, you may ac- 
complish all three. T 


Share the Fun! 
Pass TRUE Along to 
Your Family and Friends 


Jonathan Winters as the well-traveled Ozzie Outdoors 


“The only trouble with 
Harrison Air Conditioning- 
the little forest critters want to 
hop in your cab and cool off-’ 


“When the open road calls, | answer...in my Harrison air- 
conditioned camper. | say, ‘Hello, open road! Look at me, 
all cool and comfortable!’ Another nice thing, Harrison 
removes dust, pollen and excess humidity, which | find a 
lot of on my way to camp. See your Chevrolet or GMC 
Truck dealer for a demonstration of Harrison Air Condi- 
tioning. You may have to beat the forest critters off with a 
stick. Bagged me an eight-point elk that way once!” 


Let Harrison Air Conditioning 
make you a cool camper! 


Turn on “The Wacky World of Jonathan Winters” on local television. 
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Giving Dandruff the Brush-Off 


Dandruff comes in two 

varieties, One is normal 
and only annoying. The 
other can be a real pain 


BY ANNE DARLING 


If you are a male, past puberty 
but not bald, who dotes on 
pork chops and fried potatoes 
and chocolate cream pie, the 
odds are good that you have a 
dandruff problem. And if your 
boss is a pain in the neck, the 
odds are even better. 

A faulty diet and emotional 
tension are major causes of 
severe dandruff, one of the 
most embarrassing of man's 
minor afflictions. Other con- 
tributing villains for this annoy- 
ing disorder are the hormones 
that are especially active in 
men between the ages of 15 
and 40. 

But for the miserable who 
appreciate company, dandruff 
sufferers are legion. The bar- 
rage of TV commercials huck- 
stering products for distressed 
heads of hair can be viewed as 
one indication of the univer- 
sality of the ailment. Those 
pervasive advertisements for 
dandruff shampoos, rinses, lo- 
tions and ointments give the 
impression that the state of 
our scalps is nothing short of a 
national disgrace. Indeed, the 
Madison Avenue hyperbole 
does hit the mark—most of us 
are all guilty at one time or 
another of raining white flakes 
on the blue serge. And dan- 
druff, it seems, has become a 
national preoccupation: we are 
constantly being reminded to 
brush away our own ugly flakes 
or to urge that fellow next to 
us to brush away his. 

All the talk about dandruff 
has acded little to our knowl- 
edge, however, and it may 
have merely confused us. Most 
of us are still unsure whether 
dandruff is a normal condition 
or a disease of the scalp. 
Actually, dandruff is an impre- 
cise word and may apply to 
both normal and abnormal 
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conditions. Most physicians 
distinguish between ‘‘simple 
dandruff,"" which is normal, 
and “severe dandruff," or 
seborrhea capitis, which is not. 

The obvious next question 
is: “How do | know if what | 
have is normal?" Physicians 
admit that the amount of 
normal dandruff varies from 
person to person and even 
from season to season. But 
one sufferer of the real thing 
had this to say on the sub- 
ject: ‘‘When you've got it bad, 
you know it. You're itching 
and scratching like crazy.” 

In a recent interview, Dr. 
Irwin |. Lubowe, a New York 
dermatologist, agreed with 
that description of the severe 
dandruff condition. He ex- 
plained that the skin all over 
the body continuously sheds 
its outer layer in a natural 
process known as keratiniza- 
tion. ‘‘The particles of dead 
skin are too small to be seen 
except on the head, where 
they become trapped in the 
hair and collect oil from the 
scalp and dust and debris from 
the air,"’ he said. ‘Technically, 
this normal process of cell re- 
newal is responsible for simple 
dandruff. It is unavoidable, 
but hardly a medical problem, 
either. Frequent shampooing 
and daily brushing are usually 
sufficient to remove offensive 
flakes, but after a few days the 
flakes will appear again." 

Severe dandruff is another 
matter, however. A disorder 
for which a cure has been 
sought for centuries, its symp- 
toms are an excessive accu- 
mulation of sczies on the 
scalp, itching and loss of hair. 
The itching and _ scratching 
syndrome may result in scalp 
infections as well. Severe 
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dandruff occurs when the se- 
baceous glands become over- 
active and secrete a surplus of 
the hair and scalp Jubricant 
called sebum. The overactiv- 
ity of these oil-producing 
glands may be triggered by 
any one or a combination of 
the dietary, hormonal and 
emotional factors. There is 
some evidence that an infec- 
tion in the body or a blow to 
the scalp also may result in an 
excessive flow of sebum. And 
while good hygiene is essential 
in severe dandruff cases, 
cleanliness alone will not cor- 
rect the disorder. 

“The attack on seborrhea 
must proceed along all fronts,’ 
said Dr. Lubowe. “‘It includes 
the application of antisebor- 
rheic preparations, strict ad- 
herence to a proper diet and, 
if possible, the avoidance of 
emotionally stressful — situ- 
ations." 

There is a proliferation of 
over-the-counter products for 
simple dandruff now on the 
market. Most of them contain 
antiseborrheic agents such as 
sulfur, tar, salicylic acid, zinc 
pyrithione and resorcinol. But 
a study by Consumer's Union 
reported that these products 
simply ‘‘suppress the reap- 
pearance of dandruff flakes for 
a slightly longer period of time 
than the conventional sham- 
poos and rinses.” 

Dr. Lubowe advises patients 
with severe dandruff to use 
tincture of green shampoo, tar 
concentrate or castile and olive 
oil shampoos, or soapless 
detergents. ‘‘The choice of 
shampoo may have to be made 
after trial and error,’’ he said, 
“because scalps react differ- 
ently to each type.” 

The next step in treating 


severe dandruff is to apply an 
antiseborrheic preparation |o- 
cally. Most of the preparations 
contain sulfur, salicylic acid, 
resorcinol and topical anti- 
biotics; the products require 
prescriptions and should be 
used only under the super- 
vision of a physician. Some 
patients also receive ultravio- 
let or cold quartz rays, said Dr. 
Lubowe, who recommends the 
use of medicated after-sham- 
poo rinses and restructuring 
lotions as well. 

Another must for the severe 
dandruff sufferer is a low-fat 
diet. ‘Foods with high-fat con- 
tent, when taken in excess, 
simply do not go into the for- 
mation of healthy tissue,’’ Dr. 
Lubowe said. 

Dr. Lubowe advises his seb- 
orrheic patients to eat broiled 
lean meats and fish (but not 
shellfish), whole-wheat bread, 
fruits and vegetables, and 
boiled or poached eggs. They 
should drink skimmed milk, 
unsweetened fruit juices and 
plenty of water. He emphatic- 
ally urges them to avoid 
chocolate, butter, salt, cream, 
whole milk, tea, coffee and 
alcohol. Patients also are ad- 
vised to cut down on their con- 
sumption of potatoes and 
bread. 

Severe dandruff is particu- 
larly common and most diffi- 
cult to treat in obese persons. 
In fact, some physicians have 
found it impossible to correct 
seborrhea until after such 
patients have lost weight. Ac- 
cording to Dr. Lubowe, “A 
faulty diet is a prime cause of 
seborrhea. Severe dandruff vic- 
tims must practice self-disci- 
pline at the dinner table.” 

The dermatologist advises 
his seborrheic patients to cut 
down on the number of cig- 
arettes they smoke each day. 
“An adequate supply of blood 
to the scalp and hair is always 
important in treating dan- 
druff,"" he said. ‘Smoking 
brings about an enduring state 
of constriction of the blood 
vessels that makes it particu- 
larly difficult to treat severe 
dandruff." 

Perhaps because almost 
everyone is annoyed at some 
time in his life by dandruff, 
there are myths aplenty about 
the condition. But there is no 
scientific evidence to indicate 
that dandruff is contagious: 
you cannot “‘catch it’’ by using 
the wrong comb or hairbrush, 
There is evidence that both the 
predisposition for baldness 
and seborrhea are inherited, 
however, and that may be the 
basis for the erroneous belief 
that dandruff is a harbinger of 
baldness. T 


If you’re worried about getting 
auto insurance, 
simply because you’re under 25, 
who can you talk to? 


The 
| Continental 
fs CG ompanes | 


ec =" 


If you’re under 25, you’ve probably heard stories Many of our best drivers are those between 20 
about how hard it can be to get auto insurance— and 25. 
simply because you are under 25. So if you’re under 25 and need insurance, let’s talk. 
But at Continental Insurance, we feel we should Chances are, we can get together. 
never turn you down for auto insurance just because You'll find the name of your nearest Continental 
of your age. Insurance Agent in the Yellow Pages. 
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Sporting 50-pound antlers, 
an Alaskan bull moose 
helps himself to the-15-25 
pounds of tree twigs he 
, ats each day. A full-grown 
™ bull weighs almost two 
tons and stands seven feet. 


Once worshipped by Indians 
for their courage, endurance 
and ingenuity, coyotes are 
among nature’s most effi- 
cient predators. 


Running the rapids at Lava Falls 
in the Grand Canyon, one of 
the fiercest stretches of white 
water in North America. 
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Giant sequoias are the largest living things on 
earth, with trunks so thick that a stump was 
once used as a dance floor. 
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he untamed wild areas that lie in and around the United 

States of America are one of our greatest treasures. The 
mountains, forests, shorelines are priceless not only as pre- 
serves for wild plants and animals, but also as places where 
man can get back to nature and stand tall in the rugged 
outdoors. 

Now you can get greater enjoyment from the glories 
of America’s back country, and enjoy them at home when 
you can’t be out in their midst, in THE AMERICAN 
WILDERNESS, a spectacular series from TIME-LIFE 
Books. As a subscriber, you’ll experience through words 
and pictures the breathtaking scenery, the natural history, 
the plant and animal life of some of the world’s most inspir- 
ing natural wonderlands. 

You'll visit The High Sierra, whose rugged cliffs and 
forests are a last stronghold of the West’s big cats... The 
Northeast Coast, teeming with fascinating life forms at the 
border where ocean meets forest...The Grand Canyon, which 
slices a mile into the earth’s crust, revealing rocks that are 
two billion years old...The North Woods, where the tall, 
dark trees march up into Canada from the northern edge of 
Minnesota...The Atlantic Beaches, from Boston to North 
Carolina, where the tides and wind are constantly reshaping 
the shoreline...Baja California, where ruined missions, 
bleached bones and abandoned mines give evidence of man’s 
unsuccessful efforts to triumph over inhospitable nature. 
And other books in the series will take you to many other 
wondrous wilderness areas. 


Explore Wild Alaska for 10 days FREE 

To start your tour of THE AMERICAN WILDERNESS 
accept, for a 10-day free examination, the volume on Wild 
Alaska. Be our guest as you explore America’s last frontier, 
with the world’s largest bears, the tallest mountain in North 
America, wolves that eat 25 pounds at one feeding and a 
glacier that’s bigger than Rhode Island. 

Then decide if you want to keep Wild Alaska. You may 
do so for only $5.95 plus shipping and handling, or you may 
return it within 10 days with no further obligation. If you 
keep Wild Alaska, we will send you other volumes in the 
series as described on the reply card. There is no obligation 
for you to buy any of these books, and you may cancel your 
subscription at any time. 

To take advantage of this offer, just fill out and mail the 
reply card. If card is missing, write for details to TIME-LIFE 
BOOKS, Dept. 4308, Time & Life Building, Chicago, Illinois 


rig As your introduction 
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BOOKS 


* 40,000 words of text 

* Written by gifted author 
Dale Brown with eminent 
zoologist and ecologist 
William O. Pruitt, Jr. 
as consultant 
9 by 10% inches, 
hardbound 

* 184 pages 

» 96 illustrations— photo- 
graphs and maps, includ- 
ing 85 pages in full color 
Books shown on the 
opposite page are just 
some of the beautiful 
volumes available. 


THE GRAND 
1 CANYON 
The majestic ‘‘wilder- 
ness in stone”’ that has 
been called the 
world’s largest and 
\ oldest history book. 


THE NORTH WOODS THE NORTHEAST COAST THE HIGH SIERRA 

from northern Minnesota to from storm-racked Maine to Home of the giant sequoias, 

Lake Athabasca in Canada Newfoundland. . . home of site of spectacular Yosemite, 

...where beaver, moose, the harp seal, the clownlike with a waterfall 15 times 

wolves and other animals puffin, other fascinating higher than Niagara, and 

roam the stands of lofty shoreline creatures. birds that fly underwater. 

pines and glades of birch 

and aspen. ATLANTIC BEACHES 
Tl M E The surprisingly extensive 

stretches of unspoiled beach 
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BAJA CALIFORNIA 
An unearthly region of spiny 
mountains, desert plains 

and odd life forms like a 
rattlesnake with no rattles. 


Peal 


CACTUS COUNTRY THE EVERGLADES 

The weirdly beautiful desert A watery wilderness where 
country in southern Arizona alligators, panthers and 
and northern Mexico... spectacular rare birds find 
home of buzzards, Gila refuge in the marshy grass- 
passive and 140 kinds of lands and swampy jungle. 
cactus. 


Bez 


The Salmon-fishing irs of Katmai 


WILD ALASKA 
‘The Great Land, four 
time zones wide—with 
three million lakes, 
119 million acres of 
forest, and still 99 

per cent uninhabited. 
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Wisigs deer: 
‘a rough puff 
once you 
come up to K@DL, 
with the 
smooth taste 


of extra coolness, 


Warning: The Surgeon General Has Determined 
That Cigarette wy Is Dangerous to Your Health. 


WS ce 
© BROWN & WILLIAMSON TOBACCO CORPORATION 
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1.0mg.nicotine =n 


Now, lowered tar KGDL Milds 


Milds, 13 mg. “tar," 1.0 mg. nicotine; Kings, 16 mg. “tar,” 1.3 mg. nicotine; 
Longs, 17 mg. “tar, 1.3 mg. nicotine, av. per cigarette, FTC Report Sept. '73 


Tallis FUNNY LIFE 


" A friend who had just returned from 
vacation was describing the cut-rate 
airline he flew on. “The plane didn’t 
have a piano in the lounge,” he ex- 
plained. “Instead, the stewardess gave 
everybody a comb and tissue paper.” 
John W. Chase 
Pt. Pleasant, N.J. 


"I never quite realized what effect my 
being a motorcycle officer might have on 
my nine-year-old son until he brought a 
geography test paper home from school. 
One of the questions required the class 
to list the climate zones of the world. My 
son’s answer: temperate, torrid and tow- 
away. 

Al Magness 

Moline, Ill. 


" A fellow in our office arrived late for 
work one day, obviously upset. He 
stalked to his desk and slammed his 
briefcase down. “I can’t believe how 
stupid my wife is,” he growled. ‘She 
backed the car out of the garage this 
morning.” 

“What’s so bad about that?” IT won- 
dered. 

“Last night,” he answered, between 
clenched teeth, “I backed the damn thing 
in!” 

Jeffrey Banas 
Terryville, Conn. 


™ Gasoline prices are so out of hand that 
last week, when the neighbor’s teenaged 
son pulled up to the pump and asked for 
a dollar’s worth, the attendant sprayed 
a little behind the kid’s ear. 
O. Marques 
Miami, Fla. 


" An eccentric but powerful business- 
man assembled a group of his ambitious 
junior executives around his swimming 
pool. “See that big hungry shark?” he 
asked, pointing to the water. “The first 
man with guts enough to swim the length 
of the pool gets a promotion and a big 
bonus in cash.” 

Suddenly his elderly butler dove in, 
blasted across the pool, and leaped out 
just an inch away from the shark’s teeth. 
The surprised man congratulated his 
sopping employee and offered to go in- 
side for his checkbook. The butler re- 
sponded, with as much dignity as pos- 
sible, “If it’s all the same to you, sir, 
first I'd like a crack at the S.0.B. who 
pushed me in.” 

Norman L. Koch 
Kensington, Md. 


" A drunk was hunched over the bar, 
toothpick in hand, spearing futilely at 
the olive in his drink. A dozen times the 
olive eluded him. Finally another patron, 
who had been watching intently from 
the next stool, became exasperated and 
grabbed the toothpick. “Here, this is 
how you do it,” he said, as he easily 
skewered the olive. 

“Big deal,’ muttered the drunk. “I 
already had him so tired out, he couldn’t 
get away.” 

Mary Anne Evans 
Greensboro, N.C. 


" A fellow from Arizona came up to 
Oregon during the rainy season to visit 
an old friend. On the fourth gray morn- 
ing of his visit, he gazed out on the soggy 
landscape and sighed, “I can’t believe it. 
More rain.” 

“We don’t call it rain,” his host ob- 
jected. “We prefer to think of it as liquid 
Oregon sunshine.” 

“Swell,” snorted the Arizonan. “In- 
stead of tanned and rested, I can expect 
to go home tamed and rusted.” 

Glennis McNeal 
Portland, Oreg. 


™ One Sunday afternoon, as we watched 
football on TV, I began to regale my 
three teenaged boys with story after story 
of the great quarterbacks of bygone 
years—Sammy Baugh, Sid Luckman, 
Otto Graham, Y.A. Tittle and all the 


others. I concluded my extensive mono- 
logue by wondering aloud, “What ever 
happened to those great ones, anyway?” 
The three of them sat in bored silence 
for a moment, until the 14-year-old wise 
guy spoke up. “Dad, old quarterbacks 
never die—they just fade back and pass 
away.” 
Jimmy Campbell 
Las Vegas, Nev. 


* The airplane mechanic had just finished 
an emergency repair and was cleaning 
up as the anxious pilot entered the 
hangar. “There she is, sir, almost as good 
as new,” said the mechanic, gesturing at 
the plane. 

“Can you guarantee your work?” 
asked the worried pilot. 

“Yes sir, you get our standard war- 
rantee on all parts and labor,” replied 
the mechanic cheerfully. “Guaranteed 
for three miles or three minutes—which- 
ever comes first.” 

Richard L. Draper 
Alton, Ill. 


$50 will be paid on acceptance for each origi- 
nal, not previously published, humorous anec- 
dote. Contributions, which must be typewritten, 
cannot be acknowledged or returned—if your 
submission is not accepted within six weeks, 
consider it rejected. Address; True Magazine 
Fun Editor, One Astor Plaza, 1515 Broadway, 
New York, N.Y. 10036. 


“Is a fender supposed to wear out the very first time you use it?” 
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DOGGONE IT! 


A growing number of urban American dog 
owners are taking the trouble to scoop 
up after their pets during their daily 
and nightly walks—a socially considerate 
act prompted by a need for improved 
street sanitation. But not so long ago, 
the same act in Old World cities, done by 
professional searchers carrying pails, 
was equivalent to picking up money. 
Dog dung, during several centuries, ranked 
as the most valuable of all animal wastes. 
It was a commodity much in demand for 
curing fine leather. Its use had spread to 
Europe from the Near East after the 
Middle Ages. The Turks made good leather 
with dog dung and Constantinople, a be- 
kind-to-animals city, sheltered lots of 
dogs whose output created an exportable 
surplus. Big cargoes of it went to western 
Europe and later the United States. Dur- 
ing the 19th century, tanners in England 
developed a self-help trade. British dogs 
were producing, and the occupation 
described as “finder of the pure” was 
encouraged among the working class. 
Pure, sometimes spelled puer, was the 
commodity's industrial name, adapted 
from French purin, manure. Men and 
women trudged through streets picking up 
dog droppings to sell for a shilling a 
bucketful. Finally, beginning around 1900, 
scientific analysis revealed that the working 
ingredients of dung were a class of 
fermenting chemical compounds called 
enzymes. Within living memory, substitu- 
tion of clean synthetic chemicals for 
“pure” wrought a great, silent—and 
welcome—revolution in the leather indus- 
try. Regrettably, dog droppings now 
aren't worth a cent, and can't even be 
given away. 


PIGS—PRO AND CON 

The pig is an admirable creature. It is 
edible, useful and easily reared. Yet one- 
fifth of the present human race—or over 
800 million of us—shun pigs as unclean 
and won't touch pig meat. Some 485 
million Moslems, 15 million Jews, about 
300 million better-class Hindus, and 25 
million Christian and pagan Ethiopians 
of all social ranks consider pork repulsive. 
On the other hand, the Chinese have 
always been pork-lovers and China now 
raises about a quarter of the earth’s pigs, 
outdoing the U.S. two to one. Strangely, 
nobody knows for sure why the human 
race is split on the hog meat question. 
The pro-pig attitude dates far back into 
pre-history, An early civilization on Crete 
worshipped pigs because Cretans believed 
that master-god Zeus was born on their 
island and suckled by a protective sow. 
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The Gauls of future France had a swine- 
god named Moccus. There is no evidence 
that the original Irish venerated their 
pigs, which they esteemed as favorite food 
of their gods, but one old name of Ireland 
was Muic-inis, meaning Pig Island. Primitive 
Europeans, including the first Greeks, 
seem to have thought that pigs embodied 
the spirit of fertility; the Greek harvest- 
goddess Demeter was imagined as a female 
pig before she was womanized; within 
recent times, Latvian farmers stuck a 

pig's tail into barley fields to make the 
crop bountiful. Pig divinity was given a 
bizarre twist by 17th-century Jesuit mis- 
sionaries preaching in China; finding that 
their pretty metaphor of Christ as “Lamb 
of God” turned off the Chinese, who 
thought sheep contemptible, they zealously 
substituted “Pig of God”—and got slapped 
down for it by Rome. 

Anti-pig people see swine as unclean, 
perhaps because the animals eat offal of all 
sorts, though dogs—and chickens—don't 
get blamed equally for the same useful 
scavenging habits. A modern theory links 
pork avoidance to trichinosis, a parasitic 
disease of pigs transferrable to humans; 
howeyer, the theory doesn’t stand up, since 
trichinosis wasn't discovered by doctors 
until 1860, the symptoms even today being 
hard to diagnose and the causative worm 
invisible without a microscope. Paradoxi- 
cally, it may be that pigs are now “bad” 
to a lot of people simply because they 


Were once “good.” In ancient Syria, the 
Semitic heartland, pigs were holy. If a 
man touched one, it was a sacrilege—a sin 
that made him unclean for the rest of the 
day. After a while, the idea of contamina- 
tion settled on the pig itself . . . to be 
handed down through custom and scripture 
to the present age. 


MIGRATORY MORSELS 

Billions of ounces of human food fly 
across the face of the earth each year as 
small songbirds wing their way on migra- 
tory flights. Millions never make it because 
meat-hungry people catch and eat them. 
Though not considered food in the New 
World, the little songsters have furnished 
nourishment and even gourmet fare in 
Europe and Asia since early times. The 
4th-century B.C. philosopher Plato told 
Greek gentlemen they should leave “the 
crafty snaring of little birds” to common 
folk. In Palestine, Christ himself remarked 
that two sparrows cost only a penny in 
the market. Rich Romans kept big 
cages of thrushes fattened on juniper 
berries for flavor, Four-and-twenty black- 
birds baked in a pie made a medieval 
English dish. In France during the 1780s, 
American minister Thomas Jefferson paid 
six francs for a dozen ortolans—plump 
little birds of the bunting family, Today 
you can dine on sparrows in Japan, 
buntings in South Korea, grilled larks in 
Afghanistan, and a diversity of birds in 
North Africa. In 1972, European bird- 
lovers’ protests caused Italy to ban its 
customary slaughter of migrant songbirds, 
Some 800,000 hunters with guns, 8000 
licensed netters and a numerous horde of 
poachers with nets and traps had been 
taking an estimated 100 million birds each 
year. But despite bans, it is certain that 
Italian peasants—as well as poor people 
in some other lands—will continue to 
look upon songbirds as meat. And as the 
world population overtakes food supplies, 
and prices soar, roast robin and fricasseed 
finch may yet become staple items of 
the future. 


“There's one in every crowd," 


RICHARD PETTY says: 


“if you want to 
really learn how 
to repair cars... 
check out NRI 
home training” 


“NRI provides the most up-to-date complete 
course in Auto Mechanics I’ve ever seen.” 


“My dad made auto mechanics out of us long before 
he’d let us enter a race. I know the importance of a 
good mechanic...and the opportunities that are 
out there for men with the right training. That’s 
why I’m sure glad to see home training like the NRI 
courses come along. With NRI training behind you, 
when you open that hood, hands-on experience is 
going to come fast, and come right. It’s a lot of 
training for a very few bucks.” 


Earn $5 to $7 an hour in your spare time. 


As a trained mechanic you can command good 
money working for yourself or doing spare time 
jobs. And you’ll save a lot on your own car upkeep. 
NRI gives you a choice of a complete Master Auto- 
motive Technician course or a shorter Automotive 
Tune-up and Electrical Systems training program. 
Both courses give you the essential training and 
diagnostic equipment you need for good car repairs. 
No other school gives you as much training and 
equipment for your money. 


APPROVED UNDER GI BILL 

If you have served since January 31, 
1955, or are in service now, check GI 
line in the coupon. a 


You will especially like the bite-size lesson texts, 
and how NRI has programmed shopwork into them. 
You can learn with your hands, lesson by lesson, at 
your own speed. Your NRI instructor carefully 
hand grades each test and returns it to you with his 
suggestions. You get more personalized attention 
than you’d get in lots of classrooms. And you learn 
the “why” as well as the “how to”... from chang- 
ing plugs to running your own garage. 
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Richard Petty, America's Winningest Stock Car Racer 


All the equipment and training you need. 


In the Master Course, you receive ten pieces of 
auto service equipment, including a dwell-tachom- 
eter, timing light, complete set of tools, a volt-amp 
tester, an ignition-analyzer and assorted gauges. 
Tune-Up home training includes eight important 
service items. You pay nothing extra for the pro- 
fessional tools and equipment, and they’re yours 
to keep. 


Train with the leader—NRI. 


Richard Petty says: “I’m a great believer in being 
number one. That’s why I look to the school that’s 
out in front. And no other school has NRI’s experi- 
ence in home training with professionally developed 
educational kits. They’ve graduated hundreds of 
thousands of students.’”’ Mail the coupon and learn 
how you can keep your present job while train- 
ing in your spare time. NRI AUTOMOTIVE 
DIVISION, Washington, D. C. 20016 
NO SALESMAN WILL CALL. 


SEND FOR FREE HOME 
NRI CATALOG 


NRI TRAINING 
3939 Wisconsin Avenue, N.W. 
Washington, D.C. 20016 


956-024 
Please send me your new Automotive Mechanics catalog. | 
understand there is no obligation. NO SALESMAN WILL CALL, 


| am interested in ( Master course C) Tune-Up course 


ea ————_————————————— 046 
Address. 
(2 — Stat Zip 


O Send me facts on Gi Bill. 
ACCREDITED MEMBER NATIONAL HOME STUDY COUNCIL | 
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HOW TO GET 


THE RAISE YOU NEED 


hen George Franey, an 
office administrator, 
needed a raise, he 


asked his boss if he could bor- 
row $2000 from his company 
with no interest. He explained 
that his wife was pregnant for 
the third time. His boss in- 
formed him that it was against company 
policy to loan money to employees. 
Sorry to disappoint George, he searched 
for a solution: “You don’t suppose you 
qualify for a raise, do you?” 

George, who had been anticipating 
the question, rattled off four problems 
he had solved and two innovations he 
had created over the year. In minutes, 
George’s salary went from $14,000 to 
$16,100 a year. 

There was a time when a man didn’t 
have to resort to such ‘round-about ma- 
neuvers to get a decent 15-percent raise. 
He simply got one. But ever since the 
Nixon administration introduced wage 
controls, lavish salary increases aren’t 
happening much. If you haven’t had a 
raise since the wage stabilization went 
into effect, chances are that someone else 
in your department got a very good one. 
The government never said that each in- 
dividual employee must get a 5.5 percent 
increase, only that pay boosts in the 
overall corporate budget not exceed the 
5.5 mark. In fact, most companies left 
the allocation of raises to the various 
department heads, who could reward an 
individual employee with any amount he 
chose to—providing that the 5.5 percent 
ceiling was maintained for his depart- 
ment as a whole. Thus he was free to 
rob Peter of his 5.5 percent to pay Paul 
11 percent. 

In some corporations there were real 
abuses. Total employee increases were 
reduced to less than two percent, while 
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It's a tough time to ask for 
more money, and you're not 
likely to get it unless you 
plot your course with care 


the members of the executive boards 
voted their usual ten to 15 percent in- 
creases for themselves. The heads of cer- 
tain small corporations found the wage- 
control system so convenient that they 
didn’t bother to point out to their em- 
ployees that the controls had been lifted 
for businesses such as theirs, which had 
annual revenue under $50-million. The 
executives got their usual fat raises, but 
continued to freeze their employees’ 
increases. 

At the time of this writing, some ex- 
perts believe that the Administration will 
lift the 5.5 percent standard for both 
white- and blue-collar workers. Even if 
this prediction comes true, you're still 
not automatically guaranteed more 
money. Once a company gets into the 
small-raise habit, employees are going to 
find it difficult to alter company policy. 
Hence now, more than ever before, get- 
ting a decent raise will take imagination 
and finesse. 

To find out what is the quickest, most 
efficient way to get an increase, the 
writer talked with several executives in 
a variety of small, medium and huge 
companies. The result of these frank 
interviews are the following “employee 
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guidelines’—one or more of 
which should help you to plot 
a successful campaign for 
more money in 1974. 

1. Find Out the Salary Range 
for Your Job. This sensible 
precaution prevents you from 
over or underestimating your 
own price tag. “Most big corporations 
will tell you the top salary for each job 
and how often you're reviewed,” says a 
former executive with Procter & Gam- 
ble, who now works in a small New York 
firm.“But in some entrepreneurial fields 
like communications, or in very new 
firms, there are no standard pay scales. 
Your boss expects you to take what you 
can get and fight for more. To find out 
how much money you can safely ask 
for, use the office grapevine. But don’t 
ask in your own department. Why let 
your peers know you're on the make?” 
2. Evaluate Yourself, A man who wants 
a raise is asking for a slice out of a 
limited pie. Be prepared to prove that 
you are contributing more than you did 
last year. Analyze your job description. 
Have you taken on any new responsibil- 
ities? Are you learning less and produc- 
ing more? 

Some corporations have standard re- 
view forms. These are intended to serve 
as an objective guide for evaluating an 
employee's various areas of proficiency. 
At one large food manufacturing firm, 
both boss and subordinate sit down to- 
gether and, after a free discussion, 
jointly decide how the form should be 
filled out. Only after they have both 
signed it, does it go to the payroll de- 
partment. 

Be objective as you think about your- 
self and your job. You may find that you 
have improved in many ways which will 
help you en- (Continued on page 54) 


THE MAVERICKS 
ARE OUT TO CHANGE THE WORLD. 
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THE MAN WHO 
FLEW FOR 
J.L. SEAGULL 


Filming the screen version of a best-selling 
novel almost cost pilot-actor Art Scholl his 
life when a fictitious bird took over his mind 
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for this part of California. It is a restless gray mixture 

which has settled heavily and has a ceiling. Above, the 
mountains thrust crisply out of it and the stuff appears as 
swimmable as an estuary, with languid swells and a slow- 
motion surf piling up against the island hills. On the basin 
floor, an accelerating surge of human activity marks the be- 
ginning of another day. 

But aloft and alone, way up beyond the mounting roar of 
freeway traffic and industrial plants, Arthur Everett Scholl 
is practicing. Eight thousand feet in the sky, he lowers one 
webbed aileron, lifts the nose of his de Haviland—a single- 
engined British-made plane used for aerobatics—and snaps 
into a twisting right roll. The plane spirals upward, strains, 
shudders, stalls and begins to tumble. End over end, back- 
ward, gaining momentum until the air won’t let it tumble 
any more and it flattens out into an inverted spin; the nose 
whirling upside down around the horizon, faster, until Scholl 
neutralizes the controls and his craft arches into a terminal 
velocity dive, faster, and faster still, plummeting until the 
flesh of the pilot’s normally taut face begins to float and 
pucker. Scholl begins to pull out, his eyelids puffed and 
slanting, the G-meter registering 12 times the pull of gravity. 

He levels off. His skin pulls back into place; into a smile. 
Scholl begins humming Strauss. He banks the de Haviland 
through the wispy fringe of a cloud, then cruises toward home. 

Somehow, out of a mix comprising movie actor Gene 
Hackman’s narration, radio-controlled model seagulls, “the 
best aerial footage ever shot,” and God knows what other 
ingredients, producer Hall Bartlett hopes to approximate 
author Richard Bach’s ethereal best-selling novel Jonathan 
Livingston Seagull on film. The question of whether he can 
do it doesn’t even carry enough odds to be stimulating. 

What is intriguing is a news feature in the San Bernardino 
Sun-Telegram which explains that Art Scholl, with cameras 
mounted under the wings of his stunt plane, almost committed 
suicide while flying the “point of view” aerobatics for the 
screen version of the novel. In becoming its eyes, the pilot 
became obsessed with the gull. He identified so closely with 
Bach’s philosophy of idealistic per- (Continued on page 52 ) 
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“T’'ll tell you what Jack, Johnny, 
Merv and David are really like. 
They’re really like what you 
see. They’re alike in many ways 
but worlds apart in others.” 


INSIDE TV/BY WALTER KEMPLEY 


PHOTOGRAPHS BY GLOBD, UPI, METROMEDIA PRODUCERS CORP. 


MY LIFE IN THE 


one of the preceding), “my new (a) film (b) book 

(c) nightclub act (d) TV show (e) wife” (pick one) 
“is really wonderful. That's because I have such a great (a) 
producer (b) director (c) writer (d) gang of guys (e) co- 
star” (pick one). 

Those words were said, in one form or another, about 
16,900 times during my life in talk shows. I estimated 16,900 
because that’s the approximate number of guests who tromped 
and retromped through my sphere of existence in the 13 
years I spent in talk shows; four and a half writing the first 
successful Jack Paar Show, five and a half as head writer 
for Johnny Carson, a year as David Frost’s head writer and 
two years producing Merv Griffin. 

Imagine, 16,900 guest spots. That's equal to the entire 
population of Boone, Iowa. I wonder, at times, if it wouldn’t 
have been better to put Boone, Iowa, on camera for an hour 
and a half and let them all talk at once. That way, we could 
have gotten it over with in one swoop, 

Incidentally, viewers found those aboye sentences: (a) ex- 
citing (b) revealing (c) boring or (d) sleep inducing. 7 found 
13 years on talk shows to be mostly (a), mixed with goodly 
portions of (c), 

What a life—from seven to 20 hours a day slaving over a 
hot videcon tube. But, as Johnny was fond of saying: “It 
beats working in a factory.” 

Like hell. It was working in a factory. Only we turned 
out words, instead of automobile parts. And, incidentally, 
we had just as many pollution problems. 

Talk shows started for me on America After Dark, For 
those of you who don’t remember that one, it starred Jack 
Lescoulie. For those of you who don’t remember Jack Les- 
coulie, more’s the better. 

Actually America After Dark had a rating below one. 
That meant that not only were the viewers not watching it, 
but they disliked it so much they'd go next door and shut 
it off. So the network cancelled it, proving someone actually 
practices mercy killing. 

America After Dark was replaced by the Tonight Show 
starring Jack Paar. And that’s when all the action began. 

Looking back, it seems like one grand show, an endless 
filibuster with commercials. But incidents do stand out. 

I remember Paar’s first anniversary show. In those days 
we did the show live from the Hudson Theater on West 
44th Street. The last time I saw the Hudson, incident- 
ally, it had been converted to a theater to show porno- 
graphic films. It has, you might say, run the gamut from 
A to X. 

Anyway, Jack had been talking for weeks about trading 
in his Mercedes Benz sports car for a Corvette. He was in 
love with the Corvette. Then, when the night of the anni- 
versary show arrived, he was told: “Whatever you do, Jack, 
don’t go backstage.” 

He leaped to the conclusion that NBC had bought him a 
Corvette for his anniversary and that it was waiting back- 
stage. 

That shows you how naive Paar was—in those days. NBC 


G: (a) Jack (b) Johnny (ce) David (d) Merv” (pick 
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wouldn’t buy a birth control pill for the King family. And, 
Lord knows, somebody should have. 

So, all during the first 45 minutes, Jack stumbled and 
stammered, waiting for the dramatic moment when he’d 
receive his sports car and cry his appreciation. Then, at mid- 
night, the curtains parted. There, standing and staring, were 
26 people: “Some of the folks who helped make the first 
year a success,” the press release said, And not one of them 
looked like a Corvette, 

Jack’s life passed in front of his eyes, and every chapter 
showed on his face, But Jack is a pro. After one of the longest 
pauses in his career, he finally stood and walked over to shake 
those 26 outstretched hands, Curiously, he said later, he 
knew the names of only two of the people on stage. 

He never again expected anything from NBC and, soon 
after, he went out and bought his own Corvette. 

Drink has always been somewhat of a problem on talk 
shows. It may look easy to walk out in front of the camera 
and talk, but it’s not. So before they go on, many performers 
have a drink to relax them. By the time they’re ready to 
come on, their state of relaxation often borders on uncon- 
ciousness. 

I remember one night, a famous English actor was booked 
on Johnny’s show. This guest was in his cups. And any- 
body else’s cups he could lay his hands on. As I recall, it 
was his first American talk show and he was terrified. But 
terrified wasn't the word when his turn came. He was stiff, 
mummified. Johnny, of course, didn’t know this and he 
introduced him. The interview went something like this. 

Johnny: “Hi.” 

Guest: “Did you know a full-grown bull elephant will eat 
a ton of forage a day?” 

Johnny: (Nervously) “Oh? Well, how are you?” 

Guest: “The average age of an elephant is sixty years, 
but many live to be a hundred.” 

And so it went. No matter what question Johnny asked, the 
actor answered with a little-known fact about elephants, 
Finally Johnny did the only thing possible. He talked about 
elephants. That night, America learned possibly more than 
it ever wanted to know about pachyderms. 

One leading lady of Hollywood used to keep yodka in a 
perfume bottle in her purse. During every commercial, she’d 
dab behind each ear and down the hatch. Of the drinkers 
I’ve met on talk shows, Laurence Harvey was the most urbane. 
He consumed, each 90-minute show, a bottle of white wine 
from his own vineyard in France. 

While we're on drink, one curious thing about all the 
hosts—they can’t hold their booze. One shot and Jack, Johnny, 
David and Mery go bananas. I’ve heard the rumors that 
there’s hootch in the water jugs and the hosts tipple on 
camera. Ha! Give any one of them one stiff drink and he'd 
want to put a lampshade on his head. 

I have always assumed that because they work under 
intense pressure, the one drink totally disrupts their inner 
mechanisms. So there’s a tip if you want to become a talk 
show host. Learn to not hold your liquor. 

While we're discussing all four (Continued on page 60) 
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Case of the 


GETTY... 


TRUE INVESTIGATION/BY CHARLES FOX 


ILLUSTRATED BY MORT ROSENFELD 


s he walked home through the 
ew streets of Rome at four 

o'clock in the morning of last July 
10th, Jean Paul Getty IIT, grandson 
of the richest man in the world, van- 
ished. 

Two days later, a storm broke over 
the Getty family, when the young man’s 
mother, Gail Getty Jeffries, told police 
that she’d had a phone call announcing 
that her 17-year-old son had been kid- 
napped. 

Or had he? 

At this writing, I don’t know whether 
the case can be classified as a kidnapping 
or a hoax. 

I don’t know where Paul—whom the 
Italians call ‘ta child of the night” and 
“The Golden Hippie”—has vanished to 
for all these months. Or whether he'll 
get out of this thing dead or alive. But 
after three weeks’ immersion in the case 
and some 15,000 miles of globe-trotting, 
I believe that I have a fairly good idea. 

By the time this appears in TRUE, you 
may know the outcome. But I doubt 
whether you could imagine the game 
that went on—a most extraordinarily 
bizarre game, played for the highest 
stakes. 

Let me tell you what I know and 
what I think happened, and how the 
mystery may be resolved. If you already 
know, you may score my powers of 
deduction: one to ten on the Perry 
Mason scale. If you don’t know the out- 
come, submit your own solution to the 
editors with my best wishes. Read care- 
fully, because the clues are all here— 
somewhere. 

* * ca * 

I was in London on August Ist, about 
to fly home to San Francisco, when the 
call came from New York. Could I find 


out what really happened to J. Paul 
Getty’s grandson? Whom did I know 
with an inside line on the “Baby Baby- 
lon” disco scene in Rome? It would 
have to be a high-level personal contact 
with an ear very close to the ground, 
because the world’s wire-service re- 
porters, the Time-Life and Newsweek 
correspondents, and even the locals on 
the crime beat for Rome’s daily //] Mes- 
saggero, had come up with nothing but 
blanks. The Italian police evidently 
reckoned it was a put-up job and the 
Getty family wasn’t talking. Understand- 
ably, since a mysterious heavy breather 
had been phoning the family attorney 
to say that unless a ransom of $17-mil- 
lion was paid, pronto, the boy’s mother 
could look forward to receiving one of 
her son’s fingers in the mail. 

The case was then several weeks old, 
but I told New York that I’d scratch 
around and see what I could uncover. 

The first break came quickly. A Lon- 
don photographer friend suggested that 
I call Bob Freeman. Freeman, also a 
photographer, had just come back from 
Rome. He’d been doing something with 
pop-culture creator Andy Warhol and 
the king of the film macabre, Roman 
Polanski—best remembered for direct- 
ing Rosemary's Baby and for being the 
late Sharon Tate’s husband. Freeman 
was in New York, filming a rock con- 
cert at Madison Square Garden. He was 
obviously the kind of person you can 
only catch at 7 a.m. 

“Yes,” he answered sleepily, “I spent 
a week in Rome with Paul just before 
he disappeared. I don’t know what hap- 
pened, I can give you the name of a 
girl who runs a boutique on the Via 
Margutta who knows Paul’s scene very 
well, but right now I think the trail has 


“Every night there were two 
or three men waiting in the 
street outside his apartment. 
The night he vanished, the men 
were no longer there....” 


been beaten flat by the Italian cops. Any- 
body who knows anything has most 
likely left Rome until the heat is off. 

“From what I know of Paul, I don’t 
think it's a hoax. He didn’t seem to have 
the determination, stamina or personal 
organization to pull off a thing like this. 
I mean he’s really a nice guy, but not 
terribly together. What's odd is that he 
was talking casually about wanting to 
make a film on the perfect kidnapping 
with an Italian actor friend. You should 
get hold of Roman Polanski. Paul was 
spending a lot of time at his place while 
I was there. Maybe Roman knows some- 
thing.” 

A later phone call to Polanski at 20th 
Century studios in Los Angeles added to 
my doubts concerning the hoax theory. 

“When I first met Paul in Positano,” 
Polanski recalled, “he was playing the 
local hippie. Later, when I saw him in 
Rome, he had cut off his long hair and 
seemed to have changed his outlook. We 
had a large house in Rome with a gar- 
den and a swimming pool, and he often 
came there to swim and lie in the sun. 
He seemed a very nice young boy, well- 
mannered and highly intelligent. I find 
it highly unlikely that he organized his 
own kidnapping in order to collect a 
ransom. The boy didn't seem that in- 
terested in money. Like most of his 
peers, he seemed to have rejected it as 
a curse. He wasn’t the adventuresome 
kind to get involved in something like 
this. Although that’s the first thing 
people might suspect, I think it’s very 
unlikely. I'd like to know what really 
did happen to him.” 

Polanski gave me a few more names 
to contact in Rome. “But I think,” he 
said, “that you should knock on doors 
gently and expect to get some of them 
shut in your face.” 

Before leaving London for Rome, I 
discussed the case with Owen Summers, 
veteran crime reporter for the Daily Ex- 
press. Summers suggested that I talk with 
the puparazzi, Rome's rat pack of street 
photographers who make their living 
selling pictures of celebrities emerging 
from nightclubs at dawn with the wrong 
husband or wife. “The king of the 
paparazzi,” (Continued on page 66) 
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A Funny Thing Happened 
on the Way to the Green 


When the cast of characters 
includes Buddy Hackett, Phil 
Harris and Jackie Gleason, 
there’s more fun than golf 


GOLF HUMOR 
BY DOUG SANDERS 
WITH LARRY SHEEHAN 


Springs and the Bing Crosby Na- 

tional Pro Am on the Monterey pen- 
insula are the two most notable and 
storied events on the pro golf winter cir- 
cuit. Along with the other ‘celebrity 
events that take place in the early part of 
the year, they present a lot of distractions 
to a social animal like myself. If the 
major championships are the meat and 
potatoes of golf, then the celebrity tour- 
naments are the cocktails and canapés. A 
lot of fine associations have come to me 
through extracurricular activities, so I 
never blame a poor score on the good 
time I had the night before. Anyway, 
I like mingling with top athletes in other 
sports, the fantastic entertainers and 
many business and civic leaders. 

The entertainers especially impress me 
with the energy, imagination and humor 
they bring to their golfing. | have never 
seriously considered trying to sing like 
Andy Williams, even though I greatly 
admire his voice and own all his records. 
If I rehearsed constantly, I don’t be- 
lieve I could sing as well as Andy Wil- 
liams’ fox terrier. But Andy has occa- 
sionally betrayed the desire to play golf 
like me, or like some of his other cronies 
on the tour. And he probably would be 
willing to rehearse every day to do it. 
And by night, too: I have seen him at 
midnight involved in tense putting 
matches at his club—the Riviera, out- 
side Los Angeles—lining up ten-footers 
by flashlight. 

I don’t know whether it’s show busi- 
ness, or the California air, or some mys- 
terious combination that brings out the 
zaniness in these people, but something 
does, 


T:: Bob Hope Desert Classic in Palm 


Excerpted from Come Swing with Me by Doug 
Sanders. Copyright © 1974 by Doug Sanders. To be 
published in April by Doubleday & Co., Inc. 


Theatrical agent Pierre Cosette, a 
friend of Williams, once paid $600 for a 
custom set of 14 clubs—all wood clubs. 
Obviously he had lost confidence in his 
iron game. Anyway, he spent a week 
carefully figuring out how to use his new 
clubs on his home course. He needed to 
do this because his all-wood set pro- 
duced such unfamiliar shot results. He 
made a complicated chart that supposed- 
ly told him exactly what clubs to use 
from wherever he happened to be on the 
course, taking into account such factors 
as lie, wind and pin position. 

After all this, he challenged Andy and 
two other friends to a friendly match— 
meaning Pierre was friendly to the idea 
of cleaning them out. The day of the 
match came, everyone teed off and Pi- 
erre arrived at his ball in the fairway. 
Now it was time to put his scientific pro- 
gram into motion. 

“How far am I?” he asked his caddie. 

“One hundred and eighty yards.” 

“What kind of lie is this?” 

“I'd say tight.” 

“Wind?” 

“Oh, looks to be coming at us five 
miles per.” 

“Okay, check the poop sheet and give 
me the club it says.” 

“What poop sheet?” 

“That piece of paper I gave you in 
the clubhouse.” 

“Hell, I threw that out with my hot- 
dog wrapper.” 

Improbable things happen, too, be- 
cause the entertainers are performing 
for each other on the course. Playing 
with Jan Murray one year, Buddy Hack- 
ett hit a shot deep into the woods. Be- 
traying no emotion, he vanished into the 
trees in the wake of his ball. A few 
minutes later he came out yelling, “Lo- 
custs! Locusts!” 

The oddest part, Jan Murray later 
pointed out, was that Hackett was abso- 
lutely naked. 

Once Jack Lemmon, trying to play a 
deliberate hook shot, rolled his hands 
so violently that his wristwatch flew off. 
He lost the watch and his ball in the 
weeds along the fairway. The only thing 
he saved on the hole was his club which, 
as he pointed out, probably was the only 
thing he should have thrown away. 

Jackie Gleason, who at one time 
owned 150 putters and a golf cart 


equipped with a bar and telephone, was 
a great verbalizer of his difficulties—an- 
other trait that seems to be common 
among the show-biz golfers. “If I put the 
ball where I can see it, I can’t reach it,” 
Gleason used to say before he trimmed 
down. “If I put it where I can reach it, 
I can't see it.” 

Some of the comments that the enter- 
tainers make at each other’s expense 
are withering. Once I played in a March 
of Dimes benefit in Miami with Hope, 
Gleason and golfer Jimmy Demaret. On 
the first tee, Hope sized up Gleason and 
declared to the gallery, “This is the first 


- time I’ve ever played with a blimp.” 


Then he admonished him: “We're play- 
ing USGA rules today, Jackie. That 
means you’ve got to tee up your own ball 
and get it out of the cup yourself.” 

Phil Harris and Dean Martin were on 
the first tee one day after a night of 
partying. Phil whiffed his first attempt 
at a drive, then missed another. He 
picked up his ball in disgust and de- 
clared, “I’m not playing today.” 

“Don’t quit now,” said Dean. “You've 
got a no-hitter going.” 

Once Andy Williams had a particular- 
ly trying round in Atlanta. On one hole 
he hit it in and out of the woods a half- 
dozen times. When he finally reached the 
green, he turned to his caddie and asked, 
“What should I do with this putt?” 

“Keep it as low as possible,” replied 
the caddie. 

Such remarks probably would be 
devastating to the ordinary golfer, yet 
the entertainers, used to adulation and 
success in their lives, somehow tolerate it 
with great good humor. At least usually. 
One year during the old Thunderbird in 
Palm Springs, comedian Don Adams 
was addressing his ball about three feet 
in front of the markers on a certain tee. 
A lady galleryite strolling by spotted 
him and poked a marshal. “Tell that 
dummy to get behind the markers,” she 
said loudly. “Doesn't he know the rules 
of golf?” 

Adams stepped away from his shot, 
glared at the woman and told the mar- 
shal, “Tell that ding-a-ling I am hitting 
my second shot.” 

Danny Thomas hit his tee shot on the 
tenth hole at Bermuda Dunes one year. 
The shot went straight up when a loud- 
speaker blared Continued on page 51) 
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According to this ‘‘rogue’’ cop, 
most New York City policemen 
will put a crook on the payoff 
“pad”’ instead of putting him 
under arrest 


BOOK BONUS 


BY LEONARD SHECTER WITH WILLIAM PHILLIPS 


In May 1970, responding to political 
pressure and charges in the press, New 
York City's mayor, John V. Lindsay, 
appointed attorney Whitman Knapp to 
head a special Commission to Investi- 
gate Police Corruption. The New York 
police were far from enthusiastic and 
the commission made little headway 
until it was able to gather enough evi- 
dence of corruption against one police 
officer to send him away for a lengthy 
jail term. The officer was William R. 
Phillips, nabbed in the act of placing 
Manhattan's book-writing madam Xavi- 
era (The Happy Hooker) Hollander, 
“on the pad'—police jargon for a deal 
sanctioning specified illegal activities in 
return for regular payoffs. With a view 
to acquiring evidence to support the 
conviction of other crooked cops, the 
commission agreed to grant Phillips im- 
munity, if he would cooperate in making 
a full public revelation of all that he 
knew about police corruption. The extent 
of Phillips’ personal involvement, and 
his televised testimony concerning wide- 
spread criminal activities among the New 
York police, shocked and scandalized a 
hitherto cynical and indifferent public. 


the cops when he was still a little 

boy. He understood what the word 
“score” meant before he could peer high 
enough over the top of the bar to see 
how. many potato chips were left in the 
bowl. His father had been a cop on the 
beat, and told him about the glory days 
of Prohibition when he would get a 
dollar for every barrel of beer delivered 
to a speakeasy. He talked about the cases 
he had in which the judge would call 
him into chambers and there would turn 
out to be a fix in. Policemen would talk 
openly in his living room of scores they 
had made and little Billy would listen 
slack-jawed. At a time when policemen 
were making $50 a week, that $100 bill 
on the bar, drinks for everyone, had to 
come from someplace. 


Yet Bill Phillips knew all about 


Excerpted by permission of G.P. Putnam's Sons from 
On the Pad, by Leonard Shecter with William Phillips. 
Copyright © 1973 by Leonard Shecter and William 
Phillips. 
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In time, young Phillips grew up to 
become a cop himself. When he attended 
the Police Academy, he recalls: 

“There were many guys in the acad- 
emy who had relatives on the job like 
myself—fathers, uncles, brothers—and 
the conversations a lot of the times were 
on how much money these people were 
making, how much money there could be 
made in the Police Department. There 
was a great awareness of this money 
being made in the street and a lot of the 
fellows made no bones about it. They 
just couldn’t wait to get out there and 
start making money. My own feeling at 
the time was, well, I could take it or 
leave it. I wasn’t sure what was available, 
and my whole ambition wasn’t to make a 
lot of money, it was to get that gold 
shield. 


ILLUSTRATED BY JOHN STYGA 


“There were a few people, I'd say 
maybe ten percent, who didn’t know 
what was going on, had their heads in 
the clouds. We right away formed 
groups and, of course, those guys were 
in a group of their own. Nobody said 
anything to them. My group, which was 
about twelve or fifteen guys, we all stuck 
together because we liked to drink beer 
and chase broads. Most of us were Irish 
and of course there were a lot of jokes 
about the Irish Mafia. We'd go bouncing 
around together and talk about how our 
lives would change now that we were 
cops and what great times we would have 
when we got out of the academy and 
into a blue uniform. The blue uniform, 
now, we called that the money suit.” 

Uniform still shiny new, Phillips was 
walking his post on Third Avenue at 
about six in the morning when a truck 
driver pulled over and told him there 
was a big hole in the window of a deli- 
catessen on 83rd Street. He hustled over 
and, following the procedure which he 
had already learned so well in the pre- 
cinct house, he looked for two things 
in this order: (1) the perpetrator (as 
the police like to call it with such a 
proud roll of the tongue) and (2) any 
loot which might have been overlooked 
or hastily dropped by said perpetrator. 

Finding no criminal and a somewhat 
cold trail, Phillips started looking for 
loot. He had a better nose for it than the 
criminal, for when he opened the refrig- 
erator door, a brown paper bag contain- 
ing cash and checks practically leaped 
out at him. He did not stop to count. 
His heart pounding, his hands trembling, 
he pocketed the bag, went to a call box, 
told the precinct there had been a burg- 
lary and that he was going in to investi- 
gate. First, though, he went down to his 
little coop, a room in the basement of a 
nearby apartment house where police- 
men could, while on duty, rest, sleep, 
play cards, use a toilet, hide from the 
sergeant. He counted the money. There 
was $186 in cash. 

“I take the $186, put it in my car, 
which happened to be parked near my 
post. Then I become completely un- 
glued. I’m just shaking all over. I’m 
thinking, oh Jesus, maybe they'll find 
my fingerprints in there. What’ll I do? 
I go back to the delicatessen and a radio 

(Continued on page 43 ) 
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245. NYMPHS, by Ernest 
Schwiebert. No real trout 


fisherman should be with- 


out this modern classic. 
18 full-color plates, 

36 black and white 
drawings. $9.95. 


206. SELECTIVE 
TROUT, by Swisher & 
Richards, A revolu- 
tionary approach to fly 
fishing with the 
hackle-less dry fly. 
$6.95. 


283. THE AMERICAN 
SHOTGUN, by David E. 
Butler. The last word 
on the development of 
the American gun: 
snaphance through 
semi-automatic. 
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HUNTER’S DOG BOOK, 
by John R. Falk, Sen- 
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257. ART FLICK’S 


MASTER FLY-TYING GUIDE, 
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276. FLY-TYING MATE- 
RIALS, by Eric Leiser, 
Intro. by Art Flick. A 
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guide to fly-tying 
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259. THE ACCURATE 
RIFLE, by Warren 
Page. A famed expert 
tells how to get the 
most out of your rifle, 
in field and on range. 
$8.95. 


258. MODERN SALT- 
WATER SPORT FISH- 
ING, by Frank Wool- 
ner. The latest and 
most complete infor- 
mation available on 
fishing saltwater. 


271. 
OF FISH STORIES, by 
Ed Zern. Another zany 
and hilarious collec- 
tion of stories from 


A FINE KETTLE 


America’s nuttiest 
angler writter. $5.95. 


Here is an unusual opportunity to enjoy the best and newest in 
outdoor reading — at substantial members-only savings. As a new 
trial member, you will receive our newsletter, describing the 
Club’s featured selection and one or more alternates about fifteen 
times a year. On every book you decide to purchase and add 

to your outdoorsman’s library, you save as much as 30% off the 
publishers’ regular retail price. Sometimes even more. In this way, 
you enjoy the convenience of shopping at home, you realize 
substantial savings, and all the while you'll be building a fine 
personal library of stimulating and helpful outdoors books. 


We suggest that you take a moment right now and browse through 
this advertisement. Select the 4 books you’d most like to have 
(they’re typical of the kind of solid reading you'll enjoy as an 
experimental member of the Club). Then, complete and mail the 
convenient postpaid order form. No need to send any money, we'll 
bill you later. We'll look forward to welcoming you into the Club! 


238. _REMEMBRANCES 
OF RIVERS PAST, by 
Ernest Schwiebert. An 
angler’s odyssey to 
the great rivers of the 
world. $6.95. 


218. ATLANTIC SALM- 
ON FLIES & FISHING, 
by Joe Bates, Jr. New 
tactics and a master 
guide to salmon flies. 
$14.95. 


261. ONE MAN’S WILD- 
ERNESS. A _ collection 
of a great hunter's 
greatest hunts. $8.95. 


256. THE NORTH 
AMERICAN WATER 
FOWLER, by Paul S. 
Bernsen. Everything 
from guns and ammo 
to decoys and techni- 
ques; profusely illu- 
strated. $14.95. 


227. MATCHING THE 
HATCH, by E. Schwie- 
bert. The definitivework 
for the trout fisherman 
and fly tier. $7.50. 


220. ART FLICK’S NEW 
STREAMSIDE GUIDE. 
The most valuable re- 
ference work for the 
trout angler. $4.95. 


208. A MODERN DRY- 
FLY CODE, by Vincent 
C. Marinaro. A modern 
classic on fishing the 
dry fly in limestone 
streams. $10.00. 


279. THE JOYS OF 
TROUT, by Arnold Gin- 
grich. A delightful lit- 
erary tour of the most 
memorable moments 
of an angler’s life. 
$7.50 


212, STORIES OF OLD 
DUCK HUNTERS & 
OTHER DRIVEL, by 
Gordon MacQuarrie. 19 
warm and hilarious 
tales of outdoor life. 


$5.95 


205. BOWHUNTING 
FOR DEER, by H. R. 
“Dutch’’ Wambold. A 
scientific and practi- 
cal guide to hunting 
and stalking. $5.95. 


252. HOBBY GUN- 
SMITHING, by Ralph T. 
Walker. A do-it-your- 
self guide for kitchen 
and workshop applica- 
tion. $5.95 


260. THE COMPLETE 
BOOK OF DEER HUNT- 
ING, by Byron W. 
Dalrymple. As read- 
able as it is practical 
and sensible, with 
vital facts on all 20 
North American sub- 
species. $8.95. 


237. THE UPLAND 
SHOOTING LIFE, by 
George Evans. A de- 
lighttul account of the 
guns, dogs, cover and 
birds that are the au- 
thor’s life. $10.00. 


217. GROUSE AND 
GROUSE HUNTING, by 
Frank Woolner. The 
history, habits, habi- 
tat and methods of 
hunting a great game 
bird. $7.50. 


All Prices above are Publishers’ Retail 


Harrisburg, Pennsylvania 171 05 


YOU NEVER CAN TELL 


ABOUT A GRIZZLY 


Will a suddenly met bear 
run, stand its ground or 
charge? A veteran hunter 
tells of some 

memorable encounters 


HUNTING 
BY JACK O'CONNOR 


went for a spring bear hunt on 

a luxurious 110-foot yacht along 
the coast of British Columbia. Our 
fellow hunters were two young 
Englishmen, a physician and a den- 
tist. They had brought their wives; 
both were young, pretty and well- 
stacked. On warm afternoons they 
doted on putting on their bikinis and 
frisking about topside in order to get 
some sun on their lovely hides. 

And herein lies a tale. At the head 
of one arm where we anchored the 
yacht and hunted for several days, 
there lived an elderly Scandinavian 
named Axel, who ran a one-man log- 
ging operation. Old Axel felt that 
the advent of those two little quail 
in their bikinis was the greatest thing 
that happened in British Columbia 
since the invention of the outboard 
motor. As soon as the gals appeared, 
he would dive into his cabin and 
emerge with a movie camera and 
binoculars. Then he alternately 
gazed in rapture through the glass 
or photographed our two houris 
with a long lens. Presently we sailed 
on and left old Axel with his movies 
and his memories. 

The next thing I heard about Axel 
was a newspaper clipping sent me 
by my pal, the dentist. The old boy 
had not been too enthusiastic about 
our hunting grizzlies. He said that 
he had lived peacefully with the big 
bears for 20 years, that he let them 
alone and they let him alone. Now 
and then, he told me, he bumped 
off a moose or a Pacific Coast black- 
tail for meat, but he never harmed 
a bear and a grizzly had never 
harmed (Continued on page 84) 


S« years ago my wife and I 
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Start fresh with 
Just the right touch of menthol. 


Take in your world through these 
EXPO thumb focus binoculars 
by Bushnell. 8 power, 30mm. 
Get yours for free B&W 
coupons, the valuable extra 
onevery pack of Belair. 

To see over 1000 gifts, write 
for your free Gift Catalog: 
Box 12, Louisville, Ky. 40201. 
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Kings, 15 mg. “tar,” 1.2 mg. nicotine; Longs, 18 mg. “tar,” 
1.4 mg. nicotine, av. per cigarette, FTC Report Sept.'73 
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ON THE PAD (Continued from page 36) 
car has responded to my call. Two police 
Officers are there and they're carrying 
out the television. One of them says 
to me, don’t worry, nobody’s around. 
They put it in the trunk of the car and 
drive away. Made me feel better.” 

DOA’s are, of course, Dead on Ar- 
rival. Police are often called in when 
there is a sudden death, always when a 
body is found (eyen though most often 
they’re deaths of natural causes). Police- 
men are very interested in DOA’s. The 
reason is that a dead body is often an 
easy score. 

“Respond to a DOA with Kenny 
Keller one day. It was a fairly decent 
apartment. But the individual had been 
dead for several days and there was a 
tremendous odor of human body which, 
once you smell it, you can never forget. 
It’s an excruciating smell; it makes you 
gag and it makes your eyes tear. But 
Keller was a very tough guy in his own 
way, not squeamish at all, and he pro- 
ceeded to roll this guy around like he 
was a log. The more you roll him around, 
the worse the smell gets, All the secre- 
tions of fluid start coming out of the 
body. Sure enough, he finds about four 
hundred dollars, but the money is all wet 
and smells like the DOA. So he just takes 
it in the bathroom and washes it off, 
dries it in a towel and says to me, Willie, 
once it dries off, the smell’ll be gone and 
nobody'll know the difference. 

“I know fellows made up to fifteen, 
eighteen thousand on DOA’s. If you get 
to these people’s apartments first, and all 
this cash is laying around, why it’s just a 
matter of putting it in your pocket and 
keeping your mouth shut. The only 
thing you have to bargain with is your 
conscience. But very few people I know 
wouldn't take this type of money. In 
fact, when you receive a call for a DOA, 
it’s like a signal thirty, which is a felony 
in progress, or a ten-thirteen, which is 
assist patrolman, Radio cars race to the 
scene. The cars try to beat the sergeant 
there, and the sergeant tries to beat the 
cars. You get there first, whatever you 
find, you tell the sergeant half. That way 
he gets only a quarter.” 

Word on the force is not to take any- 
thing but money. Jewelry and watches 
can be traced if sold. But caution can be 
overpowered by greed as it was in the 
well-known case of the bankbook with 
$25,000 on deposit. A policeman took 
it from a DOA’s apartment along with 
a sample signature, headed directly for 
the bank and signed a withdrawal slip 
for $5000. It was so simple, so easy, 
he was sorry he hadn't tried for $10,000. 
So he went back a couple of days later. 
This time he was arrested. 

It took Phillips three and a half years 
to move into the detective training pro- 
gram. It was often said, with almost as 
much truth as jest, that before a man 
could earn bis gold shield he had to serve 


some time in Harlem—East (Spanish) 
or West (black). The reason given was 
that the department liked its detectives 
to be well, even expensively, dressed. 
And the best place for a budding young 
detective to make a lot of money was not 
in his paycheck, but in the streets of 
Harlem. If they were not paved with 
gold, they were at least carpeted with 
wall-to-wall policy operators. Here gam- 
bling—especially policy, or numbers— 
is conducted so openly and so profitably 
that it is impossible for eyen the most 
dim-witted policeman to fail to share in 
the enormous proceeds. Policy, or num- 
bers, is a pastime of the poor, It is a 
simple business. The gambler places a 
small wager on any three-digit number 
and is paid off, if his number comes up, 
at odds of 600 to 1 on the 1000 to 1 


proposition. The number, most often, is 
based on the last three digits of the total 
mutuel handle at the local racetrack. 
Numbers play is heavy—providing as 
it does a daily, seemingly inexpensive 
dream—and requires a lot of people and 
records. It is thus most vulnerable to 
police observation. There can be no 
numbers drops in Harlem whose loca- 
tions are unknown to police. 

Phillips recalls a sense of unreality 
around his early experiences in Harlem 
when he was assigned there in plain 
clothes to prepare to become a detective. 
They blur in his mind as a series of peo- 
ple who walked up to him every day and 
thrust money at him. Bach day the young 
policemen, working in pairs in un- 
marked but easily recognizable cars (if 
only for the white faces inside them), 
were assigned to keep watch on a known 
gambling operation. They were shown 
pictures of the proprietor (KG, for 
known gambler), As soon as they drove 
up, somebody would come by and drop 
money in the car—$20, $40. The first 
day Phillips reported for duty in Harlem, 
a tough-looking customer walked up to 
him and his partner and said, “My name 
is Eggy and youse guys gets twenty dol- 
lars a day.” 

“Egghead, Eggy they call him, is a 
black man, bald as a cue ball. Very well 
dressed: hundred-and-fifty-dollar alliga- 


tor shoes, expensive suits, flashy ties. 
When this guy steps in the street, you 
know he’s a numbers man. That’s be- 
cause numbers men have a certain badge 
they have to wear. They have to have the 
biggest car you can buy. They got to wear 
alligator shoes and expensive clothes, be- 
cause if you don’t look like a big flash, no 
one will play with you. Anyway, we get 
out of the car and start watching this 
policy operation. It’s unbelievable. Big 
colored woman sitting in front. The run- 
ners come from all directions, boom, 
envelopes go underneath her coat. Jesus, 
I says, we're going to get locked up. This 
guy’s crazy. I says to Eggy, stop all this. 
He says, man, ain’t nothing going to 
happen up here. I been here fourteen 
years.It took him a while to convince us. 
The twenty didn’t hurt.” 

The Knapp Commission, the New 
York State Commission of Investigation 
and common sense all have shown that 
the police are in partnership with nar- 
cotics criminals. As Dick Gregory, co- 
median and protester, says, if any little 
kid on a Harlem Street knows who the 
local pusher is, why don’t the cops? The 
answer is that the police are in the nar- 
cotics business. It's an ugly charge and 
an ugly truth. 

If proof were needed, we had it in 
the disappearance of the so-called 
French Connection drugs, some 300 
pounds of the stuff which were stolen 
directly out of the police property clerk’s 
office. (They were called French Con- 
nection drugs because they were seized 
in a case fictionalized into a book, and 
later a movie, called The French Con- 
nection). The theory was that some cop 
had ripped himself off millions of dol- 
lars and would be found, 

Phillips had a different theory and, if it 
holds, there will probably never even be 
an arrest. It’s his notion that drugs had 
been removed for resale, a little at a 
time, from the property clerk for years. 
The system cried for it. For once the 
drugs were identified and signed for and 
tagged, no one ever checked them again, 
not even defense attorneys. So it was a 
simple matter for a policeman to check 
out “evidence,” remove the drug, substi- 
tute milk sugar or whatever and return 
the envelopes to the property office. 

Given the rapacity of the police force, 
this must have been figured out a long 
time ago. It is Phillips’ theory that the 
drugs were taken by many thieves over 
a long period. With all that easy money 
lying around—eyven in heroin—there 
had to be many policemen who were 
able to—and did—pick it up. 

Yet things were not always that way. 
For most of his career in the Police De- 
partment, Phillips considered the money 
available in the narcotics business dirty, 
the people who trafficked in them filthy, 
and any police who became involved 
with them as anything except evidence, 

(Continued on page 46) 
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NO-COST WAYS 
TO KEEP YOUR HOUSE WARMER 


1. Keep exterior doors and windows 
shut. Children pouring in 

and out of house release warm 
air right out into cold. 

2. Be consistent and lower your 
thermostat each night. A ten- 
degree setback is ideal; even a 
five-degree drop means savings. 
3. Let the sun’s warm rays enter. 
Solar heat helps reduce fuel 
consumption; keep curtains open. 
4. At night and on very dark days, 


warm air seeps out windows and 
icy drafts sweep in. Drapes cut 
drafts, make rooms comfortable. 
5. Close your fireplace damper. 
If left open, warm rising air 
floats freely out the chimney. 

6. Cooking food or washing and 
drying clothes creates extra 
heat. Open interior doors and 
share warmth with other rooms. 
7. Make yourself comfortable by 
wearing warmer clothes. Heavy 


Cold is a four-letter word! 
An expert offers sane 

and simple advice on how 
you can button up your 
house during this emergency 


MODERN LIVING 
BY LLOYD R, BRYANT 


ILLUSTRATED BY BOB SWANSON 


sweaters will help you ta re- 

sist touching that thermostat. 

8. Seal off unused rooms and, by 
all means, stop heating the garage. 
Your car won't catch cold. 

9. Radiator covers should be re- 
moved; they are attractive, but 
hinder free flow of true heat. 

10. Adjust to a consistent, lower 
temperature setting. A well- 
sealed house is comfortable at 
70 degrees; possibly healthier. 


been any picnic. A warning last 

October by Senator Henry M. Jack- 
son (Dem., Wash.) that “Some families 
are going to be cold this winter,” is all 
too true, sadly enough. Those of you 
who found the heating fuel you need 
almost surely found prices up to 40 per- 
cent higher than last year. 

Backed up against the energy crisis 
wall, some of us have begun to discover 
what heating engineers have known all 
along. That is: 

Without spending a dime, you can 

begin -right now to (a) squeeze more 
warmth from your heating system while 
(b) cutting back fuel consumption, which 
(c) will save you cash, and (d) give you 
a chance to do your bit for energy con- 
servation in your community. In fact, 
there are at least ten no-cost ways to stay 
warmer and reduce fuel expenses. Sure, 
there are fuel-saving steps you can take 
that do cost money, and I'll cover them 
shortly. But first, take a look at the 
freebies: 
Shut the door. Also, shut the window. 
Use common sense about leaving ex- 
terior doors open, or windows cracked 
for air. The rules are simple. Instruct 
everyone—especially youngsters—to 
shut outer doors tightly when they enter 
or leave. And lay down the law concern- 
ing games that propel a swarm of kids in 
and out of the house every ten minutes. 
Action like that dumps great drafts of 
your precious warm air right out into the 
cold. 

About windows. Go ahead and crack 

the bedroom sash a few inches before 
you climb into bed. But close your bed- 
room door first. And it isn’t a bad idea 
to plug the one-quarter-inch slit below 
the door, an old towel will do the job 
(or solve that leak permanently with 
threshold weatherstripping—about four 
dollars). In that way, you keep the cold 
air in your bedroom; prevent it from 
snaking into living areas, where a drop 
in temperature signals the thermostat to 
kick on your burner and needlessly eat 
up fuel. 
Turn back your thermostat at night. A 
setback at night of ten degrees can result 
in a nine percent fuel saving. That was 
proven recently by the U.S. Bureau of 
Standards. Nine percent is an average 
and somewhat conservative figure. Some 
of the tests resulted in even higher 
savings. 

At one time, you may have read or 
heard that pushing back the temperature 
setting at night saves little or nothing. 
That’s what the experts thought years 
ago, but no longer. Testing by Honey- 
well, biggest producer of thermostatic 
controls, agrees with that of the Bureau 
of Standards. If ten degrees difference 
at night may prove too bone-chilling for 


He your home this winter hasn't 


you, be assured that even a five-degree 
setback will result in real fuel savings. 

Some old-timers in the business may 
try to persuade you that you'll burn up 
all the fuel you saved when the furnace 
struggles to bring your house back to a 
comfortable setting next morning. “A 
myth! Our tests definitely disprove that 
old nut,” a Honeywell spokesman says. 

Finally, be consistent. Turn back the 
thermostat every night during the heat- 
ing season. If you’re inclined to forget, 
as I am, invest in a clock/thermostat. 
Like the timer on your wife’s oven, this 
gadget electrically turns back the ther- 
mostatic setting at the time you adjust 
on the dial and turns the temperature 
up again automatically in the morning. 
Prices for a unit and installation run 
between $55 and $145, depending on 
local labor costs. The device completely 
replaces the standard thermostat now on 
your wall. 

Don’t shut out the sun. The greatest 
source of energy in our universe is the 
sun. While winter sun won't give you a 
tan in cold climates, those bright rays 
slanting through the windows can help 
warm up the house. No one has meas- 
ured solar heat gain through a window, 
or computed precisely how much a sun- 
warmed room contributes to fuel sav- 
ings, but all the heating experts agree 
that it helps. 

Drape cold windows. At night, and on 
dark days, warm air escapes through 
cold window glass. The same thing hap- 
pens through north-facing windows on 
any wintry day. What you feel are cold 
drafts. which make you uncomfortable, 
and soon you want to turn up the heat. 
Draperies that cover the offending win- 
dows and reach the floor are the best 
temporary antidote, The heayy cloth will 
block some of the escaping heat but, 
more important, draperies shortstop cold 
drafts. If you feel comfortable, you'll be 
inclined to leave the thermostat setting 
where it is. 

Light-passing draperies are best for 

daytime use. Dark ones may tempt you 
to burn more lights, which doesn’t help 
the energy crunch either. 
Close the fireplace damper, or dampers, 
if you're lucky enough to have more than 
one fireplace. Surprisingly, this is a heat 
leak many owners forget. Leaving the 
damper open over a cold fireplace is as 
bad as punching a softball-sized hole 
through the north-facing wall in your 
house. You'll lose about the same 
amount of heat either way. Just remem- 
ber that the chimney was designed to 
draw air up and, since warm air rises, 
the conditions are near perfect for si- 
phoning warm house air outdoors. 

What do you do at bedtime when an 
evening fire is still glowing? If you close 
the damper, (Continued on page 64) 
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ON THE PAD (Continued from page 43) 
insane. He was making money in a great 
variety of illegal ways, yet it simply did 
not occur to him to add narcotics to his 
checkered list. But when he was re- 
assigned to Harlem in 1965, after a tour 
of duty on the relatively drug-free East 
Side, he quickly realized there had been 
some serious changes in police thinking 
about narcotics. 

“I made this arrest with about four 
hundred dollars involved. There’s five 


other guys with me; but I found all the 
junk, and I found all the money, so it 
was my arrest. And one of the guys says, 
are you going to turn all the money in? 
Are you kidding? I don’t fool around 
with this kind of money. He says, hah- 
hah, well, you can take a couple off the 
top, you know. But I didn’t. All the 
junk and money, I turned it in. And then 
all the talk starts. Jesus, Phillips turned 
in four hundred dollars on a narcotics 
arrest. Whisper, whisper, whisper. After 
that, I began to dabble, 

“Tt wasn't so bad when they were 
whacking the money off the top; find a 
guy with two hundred dollars, take a 
hundred or a hundred fifty and arrest 
him. Lock the guy up. Never just let him 
go. Nobody did that stuff. Now they take 
his money and cut him loose on the 
street. They're looking to score the guy. 
It even evolved to where they're not only 
taking his money and taking his junk, 
they’re putting the guy on the pad. That's 
giving a guy a license to deal. There’s so 
much money involved, the new men 
can’t wait to get their hands on it.” 

Is is a strange and frightening thing 
that the Detective Division of the New 
York City Police Department is not 
geared toward the solving of crimes, the 
capture of criminals. The major thrust 
of the entire police bureaucracy is the 
same as that of any other bureaucracy, 
self-perpetuation. The next most im- 
portant is the appearance of accomplish- 
ment. A maniac running through the 
streets firing a revolver will soon be 
tackled and subdued, if not shot to 
death, often at great personal risk to the 
police, often after acts of considerable 
bravery. A child trapped in a crumbling 
old building, a pussycat stuck up a tree, 
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a bandit who has the bad luck to be dis- 
covered in his act of banditry—all will 
be handled with dispatch and even skill. 
But this is all highly visible stuff. 

“We'd all rush into the office in the 
morning. There'd be sixteen guys, eight 
conversations, everybody talking in whis- 
pers. That’s why cops talk out of the 
side of their mouth, you know; they’re 
so used to whispering to each other. I 
worked there six months and I never 
heard a guy say one word that was audi- 
ble more than two feet away. Everybody 
whispers. Did you get this guy? Did you 
score that guy? You got Tampa Charley 
today. You got Jimmy Bell. Whack up 
the whole division and zoom, jump in 
the car. It was like the Indianapolis 
Speedway. Start raking in all the money 
you can.” 

Anybody who set out to count Phil- 
lips’ money would have been the first. 
He told the Knapp Commission he made 
$250 a month, $500 a month, $1000 a 
month. These were the sheerest approxi- 
mations. Forced into a diligent examina- 
tion of the way he had been spending 
money over a long period, Phillips came 
up with a figure of “around forty thou- 
sand” a year. His salary as a policeman 
was, in recent years, allowing him to 
take home just about $315 every two 
weeks. 

“Money became just paper to me. I 
threw it away having a good time. I can’t 
remember the last time I was ever broke. 
Maybe the worst, I was down to the last 
fifty bucks in my pocket. I always had 
five, six hundred walking-around money. 
I see guys going to work with five dollars 
in their pocket. I could blow a gut laugh- 
ing. I says, Jesus, I gave that to a guy 
for a tip for a dinner, for crissakes. 

“T sure had a ball. It was an unbeliev- 
able life. When I wasn’t on vacation, I 
couldn’t wait to get to work. It was like 
every day was a new birth. I guess in a 
lot of ways I never grew up, because I 
really loved that kind of stuff. I used to 
work twelve-to-cight, get off in the morn- 
ing, pick up some broad, run around all 
day, to the beach, get home by six, jump 
in the bed. Never got much sleep. My 
wife would get home, drag me out of 
bed, we'd have dinner. Sometimes I'd go 
back to bed; sometimes I'd take off on 
an important case—a broad. I had a lot 
of time. My wife was working, plus if 
I had to get away on a weekend, I could 
make up some goddamn excuse. I'd 
work overtime, or make an arrest, build 
up maybe ten or fifteen days off. I had 
thirty-five extra days off my last year on 
the job; doubled my vacation. Only 
worked ten months. My wife didn’t 
know I was off those days. Instead of 
working, I’d be out screwing around. 

“It’s a slow deterioration of yourself, 
your morals and your aspects as to what 
is right and what is wrong. This deteri- 
oration happens from the time you come 
into the job and take your first five-dollar 


bill. After you do that, you are more or 
less on the hook and you just become 
progressively worse.” 

And yet Phillips didn’t altogether be- 
lieve that. He never considered himself 
a thief, merely a provider of services for 
which there was a great demand. He felt 
himself bogged down in a system not of 
his making, which required he act a 
certain way lest he be ground up and 
spat out as insignificant, Charley numb- 
nuts, too stupid to recognize what was 
required of him. 

“The way the system works, see, New 
York has such a tremendous backlog of 
court cases. Say you wind up with a nice 
felony arrest, catch a guy, stickup with 
a gun, good case, robbery, assault. Okay, 
you lock the guy up. He’s indicted for 
robbery in the first degree with a loaded 
weapon. It’s a big-time case; he can get 
ten to fifteen years, maybe twenty, de- 
pending on his record. He can haye a 
jury trial if he wants it, but if he doesn’t 
put them to all that trouble, they'll offer 
him a deal. He'll cop out to robbery in 
the third degree and he might do two, 
two and a half years on a fifteen-year 
rap. It’s really a joke. You get really 
good cases and they practically walk 
right out of the damn door behind you. 
They take those charges down so low, 
sometimes to attempted robbery in the 
third degree. Might do a year. Here’s a 
guy ready to kill somebody and you're 
in court longer than he is.” 

No sociology here, no bleeding heart, 
no soul-searching, no looking for rea- 
sons, no attempt at understanding why 
a man would enter such a dangerous 
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occupation as stickup man, none of the 
nuances involved in plea bargaining. 
Just the pragmatic: “You're locking 
everybody up and they're getting home 
before you do. The hell with it. Might 
as well make a little bit of money out 
of it.” 


As Phillips’ testimony before the 
Knapp Commission revealed, this ‘‘prag- 
matic” reasoning pervaded the New 
York force. There is cause to believe 
that it still does—and that it is the philo- 
sophical keystone of virtually every big- 
city police department, T 
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The only way to find out if 
you really like a career is to try it. 

And we've got a great way for 
you to do just that, and at no expense 
to yourself. In fact, we even pay youa 
nice salary while you learn. 
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You name it and the Army Reserve 
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Not every unit can offer you 
every job, but there are hundreds of 
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And the one you want may be open 
right now. 

The place to check is the Army 
Reserve Center nearest you. They'll 
tell you what’s open and help you pick 
the career that’s best for you. 

And all it takes is a few months. 
You start out with eight weeks basic 
training, then you're off to the career 
school of your choice for your job ° 
training. 

Then home to a chance to 
sharpen up your newly acquired skill 
at Reserve meetings one weekend a 
month and two weeks during the 
summer at Reserve camp. All with pay. 

By this time, you'll probably 
want to land yourself a full-time job in 
your newly chosen field. And who 
knows where it goes from there. 

But first you have to pick a 
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impoverished secret agent. Gimmick: Sells ‘‘hot"’ watches as a 
sideline. His cigarettes smoke even hotter. 2. Mike L. Angelow. 
Gimmick: Artist who draws everything but attention. 

At last sidewalk exhibition he got a ticket for littering. Smokes 
decorator pack cigarettes. 3. No. Ralph Knoshow (not pictured). 


almost everybody. 


jet plane has a gimmick... 


Pick the one who doesn’t. 
1. Nope. He’s Higo Slavia, 


©1973 R. J. Reynolds Tobacco Co. 


Transistor radio salesman. Resigned when given new territory... 
Japan. His cigarette’s taste is missing too. 4. Right. Wherever he 

goes, he leaves the far-out gimmicks to others. Likes his cigarette § 
no-nonsense too. Camel Filters. Honest. Good tasting. 5. Charlie 
Chizlar. Gimmicks: 5 overcoats, 4 sweaters, 3 pairs of pants. [ 
Saves on overweight luggage. Drains tap in men’s room for F 

his water-filtered cigarettes. 6. He's Vaseli Overaidt, wrestler. H 
Gimmick: Demonstrating arm wrestling IE eS en 
techniques to strangers. 7. Helen Back, abies 


stranger. Also black belt karate expert. 
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That Cigarette Smoking Is Dangerous to Your Health. 


(but they could be for you). 
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COMIC CUTUPS (From page 35) 
forth in the middle of his downswing: 
“Telephone call for Louis Hicks!” 

“Who the hell is Louis Hicks?"’ Danny 
kept muttering during the remainder of 
his round that day. 

Practical jokes are another feature of 
the entertainers’ private lives, and Phil 
Harris is a master of that category. Once 
he had room service in a Hawaiian hotel 
deliver Jimmy Demaret and me a break- 
fast of banana sandwiches on rye, in 
honor of our previous evening together 
when we had drunk, by actual count, 76 
banana daiquiris. 

My favorite practical joke is the one 
Harris perpetrated at Las Vegas one year. 
After a day of fishing out by Hoover Dam, 
he and some friends were riding back 
to town when they were hit by a taxi- 
cab. It was a minor accident, but the 
cabbie's insurance company promptly got 
into the act, sending a limousine to bring 
Phil and friends back to the Frontier, 
where Harris was performing that week. 
An adjustor met the group and got Phil's 
friends to sign a no-injury statement and 
made a generous settlement for the mis- 
hap. But Phil hung back. In fact, he went 
into another room and poured some cat- 
sup into one of his socks. Then he re- 
turned, sat down with the adjustor, 
chatted some and finally exclaimed, seem- 
ingly in pain, ‘Oh! Ooooh!" 

‘What's the matter?” said the adjustor, 
naturally a little concerned. 

“Damn,” said Phil Harris. ‘‘That foot 
hurts. Oooh. | got a little pain in that kid, 
all right!” 

“What is it, Mr. Harris?’ asked the ad- 
justor. 

“Well, when we had the accident, there 
was a real sharp pain when my foot 
jammed underneath the seat and now all 
of a sudden it’s back.” 

“Maybe you better take a look at it,” 
suggested a friend. 

“| think | better,”’ said Phil. 

He bent over and carefully pulled off 
his shoe and rolled down the sock. “‘God- 
damn!" he called, holding up his catsup- 
covered fingers. Then he pulled off the 
sock completely and stuck out his foot 
for the adjustor to see. ‘'Goddamn!" he 
exclaimed again. “Where is that kid? 
That kid was in there this morning when 
| got dressed!” 

“Your toe, it's missing,”” stammered 
the adjustor, He checked Phil's cuff, 
glanced around the floor, blurted out, 
“Oh, don't anybody leave’’—as though 
he suspected somebody had pocketed 
Phil's big toe. 

In fact, as Phil Harris finally revealed 
to the poor man, the toe was lost years 
ago, when he was involved in a boy- 
hood accident. 

One year | was grouped in the Crosby 
tournament with Bing’s son Lindsay, 
former PGA Champion Walter Burkemo 
and George Gobel. Gobel and Burkemo 
were friends from high-school days, when 
they had been amateur diplomats—the 
two of them once tried to place an over- 
seas call to Adolph Hitler to talk him out 
of the war. 

Anyway, this year the Monterey penin- 
sula was awash with icy rain and wind. | 
wore all the heavy gear | could find in the 
trunk of my car. | looked like a para- 
trooper. George and Lindsay, though, 
were sparsely clad in light windbreakers. 
“George,"’ | asked, “don't you have any 
towels to put around your neck to keep 
the water from running down?” 

“Yeah,"" he said. ‘“‘But we can't use 
them around our necks.”’ 

“Why not?" 

“Well, we need them to separate the 


bottles in the bag.” 

Right then | knew we were not going 
to make the cut. 

lt came George's turn to tee off. George 
is a natural trembler. Once we were at a 
cocktail party and he singed a girl's hair 
when he tried to light her cigarette for 
her. Today, with the cold making things 
worse, he set his driver about six inches 
behind the ball. He knew if he put it any 
closer he would knock the ball off the peg. 
“Walter,’"’ he cried out, ‘these damn 
Spalding clubs are nervous again." 

“'Well,"’ shrugged Walter, who was not 
the steadiest hand in golf himself, ‘‘give 
them something to drink.” 

The first tee is not the place for liquid 
refreshment, so George bunted one down 
the fairway and we were on our way. By 
the time we reached the big tree at the 
dogleg corner of the first hole at Pebble 
Beach, George was lying six and mightily 
discouraged. But he was near a patch of 
woods. He slipped behind a tree, un- 
zipped his bag and pulled out a bottle 
labeled “George Gobel Scotch.” He 
poured himself and his Spaldings a drink 
and then reappeared. If you recall how 
Gobel used to levitate on stage after a 
coy remark during his TV show in the 
1950s, you will be able to picture how he 
emerged from the woods, He sprang from 
behind that cypress tree and went half- 
way across the first fairway before his 
feet touched ground again. 

Later in the round, | stepped on Gobel’s 
ball, near a green, transforming what had 
been an easy chip-on into a buried lie in 
sodden turf. A little girl at the edge of 
the gallery screamed. ‘“‘Mommie! That old 
man stepped on Mr. Gobel's ball!’’ She 
glared at me and spat, ‘'| hate you! | hate 
you!” 

Naturally Gobel, with his dry sense of 
humor, would not get me off the hook 
with this fan. He just stared at me as he 
stood over his miserable lie and shook 
his head somberly as though | had done 
it on purpose, 

If Pebble Beach is where the pros get 
bathed in the elements every January, 
then Palm Springs is where we dry out in 
the desert sun and crystal clear air in 
February. Palm Springs is a wealthy town, 
with a couple of dozen golf courses and 
about one swimming pool for every six 
permanent residents. Few of its homes 
are more luxurious than the McCulloch 
residence, where touring pros Jimmy De- 
maret and Lloyd Mangrum used to stay 
and where | have been lucky enough to 
stay every year I've played in the Classic 
since 1958. In fact, Bob and Basie Mc- 
Culloch introduced me to many of my 
show-biz friends. 

Besides having money, Bob McCulloch 
has an engineer's passion for gadgets 
and mechanical problems. He oversaw 
the stone-by-stone transport of the old 
London Bridge from England to his land 
community in Lake Havasu, Arizona. His 
own house is a two-million-dollar Creative 
Plaything. Push a button and the curtains 
across the room adjust themselves auto- 
matically to the incoming sunlight. Push 
another button at bedtime and the next 
morning, when you turn off your alarm, 
faucets in your tub turn on and fill the 
bath to six inches from the top—at your 
favorite soaking temperature. 

McCulloch himself is an occasional 
practical joker. Once he asked me for help 
on his short game. ‘How do | get back- 
spin on my shots?”’ he demanded after 
dinner one night, handing me his wedge. 

“Well, you got to hit down on it," | said. 

“Show me,” he said, dropping a plastic 
practice ball on the thick carpet. So | hit 
an easy one-quarter-length wedge to give 


him the genera] idea. 

“Show me with a full wedge,"’ he in- 
sisted, retrieving the plastic ball and 
setting it down again. ‘‘Put all the spin 
you can on jt."" So | made a full downward 
swing. A two-foot long divot of carpeting 
tee through the air in the wake of the 

all. 

“Oh God, Bob," | said, abashed. ‘I'm 
sorry.” 

“Well, all | asked you to do was put a 
little backspin on the ball,’’ Bob replied 
after a long silence, He was staring at 
the bare floor showing through. ‘I didn't 
ask you to tear up my goddamn carpet.” 

“I'm sorry, I'll pay for it,"” | said. 

“You can't replace this,’’ he said stern- 
ly. “It's from India.” 

Basie McCulloch broke out jJaughing at 
this point, and it was then revealed that 
Bob had carefully set the ball] down where 
the carpet had been ripped by Basie’s 
brother Jack, with his wedge. 

| think people in civic life have been 
drawn to golf as much as people in show 
business. Perhaps this is because, as 
someone once observed, golf is the best 
game in the world at which to be bad, and 
politicians usually are too busy to practice 
to improve. The tradition goes back cen- 
turies in the British Isles where, after all, 
kings and queens used to endorse (or 
condemn) the sport with great vigor. The 
bond between Walter Hagen and the Duke 
of Windsor—probably the most famous 
link between royalty and sportsman—was 
formed on a golf course. Billy Casper’s 
friendship with the King of Morocco may 
be the closest current equivalent. 

A practically unbroken succession of 
presidents and prime ministers has 
played the game in this century. My 
favorite story about Churchill has him 
playing, aS a younger man, in a group in 
front of another group that included Wil- 
fred Reid, a prominent golf pro in his 
day. At one point, Reid hit a shot that 
flew dangerously near Churchill's head. In 
fact, it grazed his ear. Churchill turned 
and called down the fairway in his boom- 
ing voice: “Willie, that was the finest 
drive | have ever heard! Play through!" 

But no politician or statesman in Bri- 
tain or America has ever matched former 
Vice President Spiro T. Agnew's feat. In 
fact, not even Astronaut Alan Shepard's 
unearthly pitch with a sawed-off six-iron 
on the moon a year later would evoke as 
much wonder as the former V.P.’s pass 
at my cranium. Fellow hackers warmed 
to it, political columnists had fun with it, 
comedians fueled their routines with it. 
Somebody said it made me ‘‘the Nathan 
Hale of the cashmere cardigan set.” 

Though no one could have prophesied 
the scandals that would cut short his poli- 
tical career, he seemed a brave man by 
just showing up that day at La Quinta 
Country Club, one of the five courses in 
and around Palm Springs where the Bob 
Hope Desert Classic is staged. He had 
not played a round of golf in over a 
month. He did not even have time to hit 
practice balls that morning. 

He didn’t look too relaxed when he 
came to the first tee, which was jammed 
with cameramen and surrounded by a 
couple of thousand golf fans. Our four- 
some this year consisted of the V.P., U.S. 
Senator George Murphy of California, Bob 
Hope and me. Counting the Secret Ser- 
vice, it was actually a twelvesome, not a 
foursome. Every time a soda can popped 
open, one of the security men jumped. 

The V.P., playing to an 18-handicap, 
hooked his drive way left and the ball 
finished on a cart path. Senator Murphy, 
a 16-handicapper at the time, put his tee 

(Continued on page 52) 
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shot about 150 yards down the right side. 
Hope, who was an 11 or 12 handicap at 
the time, was straight down the middle, 
as he usually is, about 200 yards. My 
drive finished about 250, also down the 
right side. 

| stopped about halfway to my ball, to 
wait for the others to hit their second 
shots. | stood on the right side of the 
fairway, leaning on Hope’s $12,000 golf 
cart—a custom creation fronted by a 
giant caricature of Bob's famous ski- 
slope nose. | was chatting with the tour- 
nament queen, Barbara Eden (star of the 
| Dream of Jeannie TV series), whom 
Hope had talked into driving the cart. 

Anyway, that’s when the V.P. took his 
second stroke of the day, the one that 
would become so famous. His ball had 
finished on a paved cart path, but he did 
not move it to a grassy area as he was 
entitled to do under the rules. Both the 
V.P. and his caddie were too nervous to 
get involved in jurisdictional disputes so 
early on_ He just let it fly with his trusty 
three-wood, and caught it on the toe of 
the club, angling the bail right. It was not 
a shank, as was widely reported. A true 
shank is hit with the hosel, the portion 
of an iron club where the shaft meets the 
head. Wood clubs don't have hosels. 

Next thing | knew, there was a blur as 

big as a basketball arriving in my vicinity. 
The ball caught me in the back of the 
head on the left side and | went down on 
one knee. 
_ “Are you all right?” the V.P. said, rush- 
ing up a few moments later. Now | was 
rubbing my head and grinning, still some- 
what stunned. The blow had broken skin 
and there was a little blood. The V-P. 
looked upset. ‘‘Can | get you a doctor?’’ 
he asked. ‘'What can | do?" 

“Nothing, sir, I'm okay. Please don't 
worry, Mr. Vice President,'’ | said, trying 
somehow to placate him, as well as to 
get myself organized. ‘‘My head is pure 
Georgia steel, Besides,’ | added, point- 
ing to his ball sitting up nicely about 20 
yards away, “‘we got you back in the 
fairway.” 

But the V.P.'s troubles were not over 
with. In the 1971 Classic, his errant golf 
shots grazed three more spectators— 
fortunately with no serious injuries. He 
did, however, get some mileage out of his 
misfortune. In speeches he would soften 
up audiences by saying, “| shot 92 yes- 
terday, which isn’t bad considering that 
only two of them were seriously injured,’’ 
or, “It's hard to concentrate on a tee shot 
when you hear the sound of hundreds of 
Knees knocking in the background.” 

By the time of the 1972 Classic, 
though, pressure on the V.P. had mounted 
to an all-time high. Our foursome in- 
cluded the V.P., Hope, myself and a new- 
comer, Frank Sinatra, probably the most 
celebrated citizen of Palm Springs, For 
the first hole at Indian Wells,about 5000 
People lined both sides of the fairway, 
some wearing Spiro T. Agnew Golf Hel- 
mets—hard hats with funny faces—and 
some with placards reading, ‘“‘He Only 
Hits the Ones He Loves.” 

| tried to coach the V.P., but his hands 
were shaking as he addressed his ball. 
Everyone fell silent. His swing looked 
good, very good, until it made contact 
with the ball—a trick sphere that Hope 
had secretly exchanged with the V-P.’s 
ball. The ball disintegrated when struck. 

Everyone clapped and puffawed. ‘That 
is it,"’ | said to Sinatra. ‘“‘He cannot pos- 
sibly come up with two super swings in 
a row.” But he did—dawn the center for 
220 yards—and didn't bean a single 
spectator! T 
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SEAGULL (Continued from Page 29) 
fectionism that when a scene called for 
Fletcher Gull to splatter himself against 
the side of a cliff, Scholl decided the only 
way to do it perfectly was to do it literally. 

Performing the adaptation could be 
shrugged off if done by a very naive 
disciple or an extremely stupid barn- 
stormer. But Art Scholl, by reputation, is 
nejther. He is a father, an aerodynamics 
engineer, master-degree college profes- 
sor and world champion aerobat. His 
image has been formed by disciplined 
living, precise flying and a finely honed 
nervous system. 

Something doesn't fit. There is a dis- 
crepancy between Scholl's image and the 
fact that he still regrets that he wasn’t 
able to fly into the cliff that day. To make 
it even more curious, he doesn’t mind 
talking about the incident. And it is not 
leaked out in restrained driblets over 
cocktails—he gushes it to a newsman, 
without the least concern for what others 
might think. 

| badly want to talk with this super- 
straight and disciplined man. 


My quest takes me to Fla-Bob Airport, 
Riverside, California. The airport, flat 
with its linty hangars and bug airplanes, 
looks like the swept-under things on a 
slab floor with the rug just pulled. Visi- 
bility is almost always poor, but in spite 
of the sorry physical surroundings it is a 
mecca for the aerial elite: gamecocks 
and demigods who have the mark of the 
lion's paw, 

Art Scholl is the showpiece of this 
place the airplane widows call Homebuilt 
Haven. He is a veteran pilot-actor, and 
has flown camera ships for dozens of 
film productions from This Is Cinerama 
to Paramount's Ballet in Blue, and ABC's 
Wide World of Sports. He performs for 
more than 2,000,000 grandstand spec- 
tators annually. He has been a member 
of the United States Aerobatic Team 
since 1966, competing against the 
world’s other top pilots in Moscow that 
same year, in Magdeburg, East Germany, 
in 1968, and in Hullavington, England, 
in 1970, where the American fliers cap- 
tured the contest and won the coveted 
Nesterov Cup. 

Scholl operates from Fla-Bob’s south- 
east corner. His cluster of hangars and 
offices are no different externally from 
the others, but the interior is a surprise: 
cool and walnut paneled with Scholl's 
desk not backed up against a wall, but 
out in the middle—a symbol of his con- 
fidence and vulnerability. A neat brunette 
secretary is near the door. Behind his 
desk is a rendering of two Bearcats in a 
vertical climb, and while waiting for 
Scholl, | read the inscription which inter- 
sects the rural horizon beneath them: 
“To Art Scholl—a great pilot and friend, 
also the Badest (sic) Cat West of the 
Rockies."’ It is apparently signed by the 
pilots, Bill and Corky Fornoff. 

Scholl suddenly swings into the room. 
He is lean, prominently tendoned, 
hatchet-faced and fresh from the class- 
room, wearing a stylish, almost-loud knit 
suit, dark blue with maroon and white 
trim. He stands on the balls of his feet 
and moves quickly, with the grace and 
fluency of a champion athlete. 

In three minutes he has delegated 
sheaves of paper work and dictated two 
letters. He's opening the door and usher- 
ing me out to join him for lunch. Walking 
briskly, we head for a place called Mrs. 
Murphy's Chowder & Overall Café. 

It is a plain sort of place with red- 
checkered tablecloths and a filmy plate- 
glass window on the runway side of the 


airport. For ten minutes the interview is 
delayed by a petite young woman with 
close-cropped black hair and large dark 
eyes. Her name is Carolyn Salsbury, and 
| discover later that she is an aviatrix, 
an air-show stunt woman and member 
of Scholl's aerobatic team. 

| am confused. | see a famous high- 
powered pilot's pilot, whose face and 
feats appear in at least a dozen aviation 
magazine issues each year, | see an ex- 
tremely image-conscious man who hands 
out press packets with plastic covers 
and glowing biographies written by Gerry 
Curtis of Aviation Advertising Associated. 
| see a man racing against an oppressive 
schedule, raking in about $50,000 for 
flying as many as 75 air shows annually 
—not counting the incomes from and 
obligations to his professorship, his mod- 
ified aircraft factory, his school of aero- 
batics, his film work and his ranch. | see 
the success of well-managed talent. But 
where is Jonathan Livingston Seagull? 

A little girl comes in and Carolyn Sals- 
bury leaves with her. It is time for the 
interview: 


“Mr. Scholl, | felt that while this seagull 
was a perfectionist by design, he was an 
idealist by nature. But you seem to have 
locked yourself into achievement, and | 
don't see that idealism in you—or the 
freedom.” 

Scholl doesn't hesitate. He does not 
give me the flicker of zeal | had been ex- 
pecting, but his eyes do lose their offi- 
ciousness. He smiles. He answers at 
length, saying ‘‘Jonathan'’ fondly. 

“Jonathan's premise is that perfection 
is freedom,"' he says. ‘‘And of course, 
you spend much more time achieving 
than you do experiencing. There are 
levels of perfection which you pursue 
for yourself. Then you commit yourself 
to share and to teach. You are very busy 
because you do your absolute best to 
share, to teach, to achieve and to reach. 
You are always the student, always the 
teacher. It creates a schedule which 
doesn't project the image of freedom. In 
the office | can do only one thing at a 
time, and all of a sudden there are five 
things—the telephone rings, there is a 
knock at the door. But once you get into 
that airplane, there is only one thing to 
do, and that is to fly to perfection—and 
it becomes the only thing worth doing 
at all,’’ 

We leave the restaurant and return to 
an office just off the den: a cubicle with 
a busy, paper-piled desk. Scholl decides 
to kill two writers with one interview and 
switches on his recorder, taping the ses- 
sion for someone who is doing a career 
biography on him. | asked him about the 
rewards of perfection in flying. 

“To articulate it?'’ he says. ‘Richard 
Bach articulates it, and that's why | 
identify so closely with Jonathan Living- 
ston Seagull. After | read the book and 
heard there was to be a film, | knew there 
never was—and neverwould be—another 
project | would so much want to be as- 
sociated with." 

Scholl pauses thoughtfully. Maybe the 
best way would be to tell it straight, he 
says. So he tells it. His speech is a com- 
bination of first and second person, 
present and other tenses, a curious verbal 
yo-yo, pulling the listener into and out 
of the action, to and from the times and 
places along the Pacific Coast where Hall 
Bartlett quartered his crew and remote- 
control gulls, and directed scenes from 
a helicopter hovering above the kelp. 

When Scholl arrived on location, 35- 
millimeter Mitchell Panavision cameras 
were mounted under the wings of his 


plane. Scholl soared, swooped, did ham- 
merheads and eight-point rolls. He 
streaked up into a stalling, tumbling 
spectacular lomcovak—which translates 
from Czechoslovakian into ‘‘headache,”’ 
and denotes the most difficult of aero- 
batic maneuvers. He spiraled up and let 
the bottom drop into terminal velocity 
dives. ‘‘We needed all types of dives,” 
he stresses, ‘‘and the producer requires 
that, in every pullout, the camera lenses 
have to be just eight inches above the 
water. Jonathan flies that way, so Bartlett 
wants it that way.” 

At this point | recall that Hall Bartlett's 
requirements had cost him two pilots 
prior to Scholl. The first gave up, the 
second crashed. 

“Jonathan learns to fly just one-third 
of his wingspan off the water to achieve 
ground cushion,”’ Scholl explains, which 
reduces the induced drag by one-half. “‘So 
| climb eighty-five hundred feet to a ver- 
tical roll. Then | stall, and rock my wings 
right and left to give the audience the 
seagull feeling, and then | fall off back- 
wards into a terminal velocity dive, three 
hundred and fifty miles an hour, with 
twelve G's on the meter, and then | pull 
out—eight inches above the water. | even 
dip one lense into a swell. 

“I've never done anything like it. And 
| thought—wow, that has to be the most 
spectacular diving sequence ever shot. 
Because if you pulled any more G's or 
went any faster or any closer, it couldn't 
be done. No way could you do it.” 

One day Scholl is told to pick up foot- 
age for a sequence in which Jonathan 
is chased by a hawk and must flee from 
the coastal mountains to a sheltering 
dive beneath the waves. The pilot picks 
a virgin, roadless spot. 

“I'm flying just as Jonathan would be 
soaring,’ Scholl says, “skimming the 
camera close over beautiful green hills, 
and all of a sudden you come to a ledge, 
and you can just feel your stomach 
giving away as you break over a thou- 
sand-foot cliff and drop down into a 
canyon that ends in a blind box. This is 
where the other airplane crashed, going 
into a blind canyon. Now I'm coming up 
over the top, swooping up seventy de- 
grees out of this canyon, skimming the 
camera over the top of the pine trees, 
just glancing the tips of the pine trees 
with the cameras. And then I'm soaring. 
Pure and free and floating—and then the 
hawk gets after me. (Continued page 59) 
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HOW TO GET THE RAISE YOU NEED (Continued from page 26) 
hance your pitch to your boss. 
3. Write a Memo About Yourself. If you don’t have a standard 
review form, write a memo listing and evaluating your recent 
achievements. You and your boss see each other daily and 
you may think he’s perfectly aware of what you've been doing, 
but write it down anyhow. A nicely worded memo saying how 
great you are can only add to your self-esteem. It may be use- 
ful, too. ‘Sometimes management, in an effort to stall you, 
will say they have to ‘think things over with Accounting.’ You 
can accelerate this thinking-over process if you have a memo 
ready to show Accounting,”’ counsels the senior partner of a 
medium-sized law firm. 

Instead of writing 
a memo, a director 
of television com- 
mercials put to- 
gether an_ entire 
slide presentation 
depicting his prog- 
ress for his board 
of directors. Among 
several slides, he 
had a shot of him- 
self with a happy, 
but very drunk, 
client wearing an 
orchid lei. “‘! put up 
with Mangold for six 
days on location in 
Hawaii,"’ he com- 
mented, as he 
turned to the next 
slide: a chart which 
showed the firm's 
budgetary increases 
due to Mangold's 
affiliation. He 
went home with a 
ten percent raise. 
4. Pave Your Way 
Via Another Depart- 
ment. Naturally, 
this tactic can only 
be used by em- 
ployees whose re- 
sponsibilities ex- 
tend to depart- 
ments other than 
their own. But, for 
example, if you are 
a factory engineer 
who frequently con- 
sults with the trans- 
portation depart- 
ment or an accoun- 
tant who is in con- 
stant touch with 
personnel, your ser- 
vices in these other 
departments un- 
doubtedly are val- 
ued. ‘‘If you're 
smart, you'll find a 
man in that outside 
department who 
loves and appreci- 
ates you. Tell him 
you're dissatisfied 
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to get for less. Ease your boss into the situation by first asking 
him to: ‘‘Look over some current projects I've added to my work 
load’’ or say you'd like ‘‘to discuss my new assignments since 
Jenkins left.’’ Then introduce the idea that you deserve more 
money. Wouldn't you be more amenable to paying more for 
steak if you were first consulted on the plight of the cattlemen? 
7. Don’t Act As Though Your Review Is a Confrontation. |t may 
well be, but try not to let this fact intrude upon the atmosphere. 
If you feel resentful that you have to ask for a raise (and who 
doesn't feel a little resentful with inflation what it is?), hide it. 
Be cool, factual and agreeable. Assume that asking for more 
money is as normal and routine as requesting necessary 
equipment for your office. Remember, your time has be- 
come more valu- 
able, therefore you 
need more. 

Unfortunately, 
some subordinates 
become _ unreason- 
ably aggressive 
when they want a 
raise. Instead of re- 
questing, they de- 
mand. Even benev- 
olent employers 
don't take kindly to 
having the status 
relationship abrupt- 
ly reversed in this 
way. 

“An employee 
may use aggression 
aS an unconscious 
cover-up for fear," 
says New York psy- 
chologist Barbara 
Newman, who also 
has a Masters de- 
gree in industrial 
psychology. ‘When 
he tells his boss he 
wants more money, 
he knows he is basi- 
cally criticizing him 
for not giving ade- 
quate salaries. He’s 
frightened of the 
boss’ reaction to 
that criticism." 

Will your leader 
consider your im- 
plied criticism as 
constructive: ‘‘Well, 
well, | never thought 
of pay scales in that 
light’; or negative: 
“If you don't like 
the money you're 
getting, go look for 
another job’’? You 
never know for 
sure. The most ex- 
pedient course is to 
admit to yourself 
that you're a little 
scared and _ con- 
sciously cover your 
fear with an attitude 
of noncringing civil- 


ee, | 


with your salary. ity, not hostility. 

Chances are he'll go 8, Use Your Hard- 
straight to your ® Luck Story With Dis- 
boss and say: ‘Hey, MEADVILLE, PA. 16335 cretion. Executives 


we might lose Rollo 

unless you give him 

more money.’ That way your boss knows if he raises you, he’s 
not only pleasing you, but the rest of the corporation as well," 
says a politically aware executive who unabashedly admits 
that he wants to be president of his corporation in five years. 
5. Give Yourself a Deadline for Approaching Your Boss. Promise 
yourself that you will bring up the subject within a definite 
two-week period. If you wait around too long, your resolve may 
weaken. 

Study your boss during these weeks. Through your own sen- 
sitivity, pick the time when he seems most “‘up”’ to make your 
request. People in a bad mood find it very easy to say ‘‘no."’ 

6. Ask for a Review and Then for a Raise. You know how you 
feel when the price of a steak has gone up again? That’s how 
management feels when you hit them directly for a raise. 
You're saying that they should pay more for what they used 
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are divided on how 

they react to the 
man who asks for a raise to meet urgent expenses. Most 
reject it outright. “If a man says he wants a raise solely be- 
cause of need, I'll never grant it. Everyone needs money. If 
| gave a guy more than he’s worth, it would become public 
knowledge in his department. Before you knew it, everyone 
would be asking me for raises,'’ says James Jordan, executive 
vice-president of Batten, Barton, Durstine & Osborne, a large 
New York advertising agency. 

Some members of management react positively to a hard 
luck story, provided they are also impressed with the em- 
ployee’s performance. Often they will expedite the raise when 
they truly feel sorry for someone. But it depends on what the 
money is for. “When a man says he needs money to buy a 
house—something | consider a respectable middle-class goal 
that conforms to my value system—tI'll give it to him. If he 

(Continued on page 104) 
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JONATHAN L. SEAGULL (From page 53) 

“Now, instead of soaring | have to 
start zigzagging, trying to find some 
crevice to get into—trying to find some 
canyon that will get me to the ocean. 
Finding one, | go screaming down into it, 
jerking through the pine trees and around 
turns. Then suddenly the canyon narrows 
so that there’s no possibility of an air- 
plane going through there; but you go 
through, and as you bank to clear the 
walls, you know that even a seagull would 
have been in a bank going around that 
turn to clear the walls. 

“And then, as you make the turn, you 
look and you get a glance at the sea. It's 
a wonderful feeling. Inside myself, | just 
knew that | was being chased by this 
hawk. | had this terrible scared feeling 
that the hawk was really chewing my 
tail up back there. And then | saw this 
glimpse of the sea, and my heart's beat- 
ing a little faster because | know I'm 
gonna make it, I'm gonna make it. 

“Then the sea disappeared again as | 
went around another turn, another can- 
yon where the wings are just missing the 
walls when you bank. And then looking 
down—in my mind | got so engrossed in 
this—looking down, | could see that my 
airplane would get through the bottom of 
this gorge. The top of the gorge was 
narrower than the bottom. It looked like 
you couldn't get through there. And sud- 
denly it dawned on me that maybe my 
wings wouldn't get through. And | 
thought, but you can't go over the top 
‘cause the hawk'll get you. 

“So | pushed down on the stick and 
went down through the bottom of the 
gorge and out, over the water, and it was 
just an exhilarating feeling inside of me 
that | made it. The hawk didn't get me.” 

Scholl has risen and begun pacing as 
he talks. Now he sits again, deliberates, 
before giving me what he knows | have 
been waiting for. 

“Perhaps the scene that was the 
worst,"’ he says, “the one that really up- 
set me and got to me after a while, was 
the one in which we find Fletcher Gull 
out doing dives in the evening. A little 
gull flies up in front of him, and Fletcher 
swerves violently to miss this tyke and 
hits a granite wall—straight into this 
granite wall. Naturally he’s killed and 
goes to heaven—or to another level of 
perfection. 

“| had to duplicate this. They had tried 
doing it with a zoom lens [camera lens 
for varying the image size, so that the 
image is always in focus] on helicopters 
and things, and my job was to go out 
there and do it at every angle | could 
think of, and to come as close as | could 
to crashing. The first couple of passes 
weren’t bad. | tried different angles, and 
each one got better. This is such an 
important shot that they have to have it 
in three different versions. At about the 
fifth pass—the perfection level that 
Richard Bach talks about, and Jonathan 
is striving for—suddenly | find | am ob- 
sessed with the same thing. 

“Each time | did it, | could feel my level 
of perfection going higher. Finally, after 
about twenty passes at that granite wall 
from different angles, | got to a point 
where | could not pull out. | wanted to 
crash into that wall. | didn’t really want 
to crash, but | wanted perfection. Now 
how do you perfect the ultimate act of 
crashing into a granite wall without 
actually doing it? 

“And this next to last time—t’ll never 
forget—I almost hit the cliff. | almost 
didn’t pull out, and immediately after- 
ward | must have flown for ten minutes 
and talked to myself: ‘Now, you're never 


gonna let that happen again, are ya, Art? 
Nope. No way am | gonna let that happen 
because I've learned my lesson: that I've 
reached such a level! of perfection that 
I'm gonna crash the airplane. Now with 
this in mind, knowing that you’re not go- 
ing to crash the wall, make one more 
pass. You've got enough film in the 
camera for one more pass. And you're 
gonna make it nice, safe and easy.’ 

“| started the dive and pulled out with 
the cameras eight inches off the water. 
| want to make this violent lunge to the 
left, but | can’t because I’m too low, and 
if | lunge, the wings are gonna dig into 
the water. So | lunge up and over at the 
same time, and immediately shove the 
airplane back down over the water. 

“‘Now, up in front of me is the granite 
wall. The cliff, if you can imagine it, over- 
hangs. It isn't that you have to go vertical, 
you have to go past vertical to get back 
out of there. The approach to this wall is 
at slow speed, because at high speed | 
couldn't negotiate this violent turn and 
still get out. But at slow speed | gotta 
have enough engine power to carry the 


airplane three hundred feet vertical, or 


past vertical, to make it. 

“And here | am on this last pass, know- 
ing that I don't want the ultimate perfec- 
tion, because the ultimate is to crash, 
and as | push the nose down, | thought: 
Now! Get outta there! But you could still 
be a foot lower. No, it's too late. If you 
don't get out right this instant, you’re 
gonna crash! 

“What did | do instead of pull back 
to get out? | pushed the nose down—to 
get that last foot of perfection, knowing 
that it was too late and not knowing how 
| was gonna get out of there. In pulling 
up, | could feel the tail going down into 
the water, and the airplane shuddered 
into a high-speed stall. | just mushed up 
to the edge of the cliff. The airplane 
stalled so bad that | was in a vertical 
position—against the cliff, with nothing 
but lugging power trying to pull me out. 

“The airplane came over on its back, 
did a half-a-turn spin and rolled out about 
ten feet off the water. And | went back 
and | said, ‘Hey guys, if you don't have 
the shot now. . . 

Scholl is perspiring. He laughs, he 
leans back in his chair. ‘‘There are some 
things you just can't perfect today and 
still be around to perfect something else 
tomorrow,"’ he concludes. 

It's over. | have had a glimpse of it. 
From library archives, | dig into a random 
stack of aviation magazines and as | 
write my article, | read the magazines dur- 
ing breaks, | find that if you page through 
these publications, chances are you'll 
find Art Scholl; and if you find Art Scholl, 
it's certain that you'll find the word 
“‘nerfectionist,’’ or such phrases as: a 
driving need to accomplish the unac- 
complishable. . . quest for fulfillment. . . 
full of the drive that produces champions 

. detached animation . . . a man who 
psyches his consciousness into a realm 
where only he and his aircraft exist... . 

The phrases predate the sea gull. 
Scholl was getting skinny and straining 
the paired organs of his body and his 
plane long before Jonathan was hatched 
into pocket-size book form. Somewhere 
in the straining, there is release. | also 
find it in the pads of my fingertips as | 
type. T 
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MY LIFE IN TV TALK SHOWS (Continued from page 31) 
hosts, I'll tell you what they're really like. They're really 
like what you see. Jack is nervous and probably the most 
difficult to work for. Johnny was the easiest. Jack, David 
and Merv would have a tizzy, on occasion. Sometimes, even 
a high dudgeon. But in the five and a half years with Johnny, 
he only lost his temper once with me. It's difficult to get 
that kind of relationship, even at the Post Office. 

Johnny lost his temper because it was about ten minutes 
before air time and all the writers were out in the parking 
lot playing with a Frisbee. Since he wanted to get additional 
jokes for the show, he took exception to our recess. | sup- 
pose he was right. But, on the other hand, his writers were 
the best Frisbee tossers in all television. 

Perhaps | should establish how a writer operates on a 
talk show, First, he’s on 13-week options which means his 
job is renewed or not at the end of every 13-week cycle. 
So, because he is paid for 13 weeks and must work 13 
weeks, he gets no vacation time. None. And no time off. 
Viewers expect a show on Thanksgiving and Labor Day 
just like they expect one on, say, Buzzard Day in Hinckley, 
Ohio. Viewers are right, of course. But it does tend to 
make a person nervous. 

Pay is higher than most jobs. That's because comedy 
writing is a skill not readily available. Like plumbers. 

So we have, then, a nervous person who can afford it. 
Next you add the host. He’s even more nervous than the 
writer because he is forced to go out and deliver on camera. 
And his first sentence to a writer is usually something like: 
“| don't really need a writer.’’ What he doesn't say is that 
he's damned clever and is only going to tolerate you. 

So now we have a nervous writer who can afford it but 
is unwanted. Then there are the others behind the scenes, 
the people sort of ‘‘around.”’ In the 1860s, they would've 
been called hired guns. Writer's contracts, for example, 
are handled by network hired guns. | never met the one 
at NBC. He only came alive after dark. 

And the managers. | did a book for Johnny once and his 
manager gave me a smaller cut of the book than even the 
illustrator got. How come? Because, he said: “If you don’t 
like your cut, work somewhere else.” 

Now, does that help explain why we writers were fool- 
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ing around in the parking lot playing Frisbee? 

Another problem on talk shows has always been with 
the censors. Paar, of course, quit because his water-closet 
joke was censored. That was the most open fight. 

The censor with Merv's show was the worst | encountered. 
He had the dirtiest mind | ever saw. He thought Strep 
Throat was a pornographic movie. 

One night Eva Gabor was booked on Merv's show. The 
censor came to me backstage and said her dress was cut 
too low. Naturally, upon hearing this, everyone within ear- 
shot went over and personally checked Eva's dress. 

It was my decision that Eva's dress was not too low. 
It was, in fact, quite a tasteful, chic dress and most ap- 
propriate for a late-night show. However, the censor con- 
tinued to say he wouldn't allow her to appear. 

| ignored him. Then it was Eva's turn and she moved to 
the curtain prior to making her entrance. The censor saw 
she was going out, bosoms and all. His mind snapped. 
While Merv was giving her introduction, the censor rushed 
over, grabbed the front of her dress and heaved up with 
both hands. 

That'd startle anyone, even a Gabor. 

At that precise moment, Merv finished his introduction. 
What a professional Eva was. She hitched down her dress 
and stepped out on camera—smiling to the multitudes. 

After that incident, the censor was forever barred from 
our Offices. But he’s probably still a censor. Somewhere at 
CBS, he may be making certain that Captain Kangaroo's 
pouch isn't too low-cut. 

Now that | think back, networks have caused talk shows 
more trouble than any one other source. Let me demonstrate 
how a network functions. | wrote a sketch for Johnny once 
called Johnny Chan—obviously, a take-off on Charlie Chan. 
It worked well and | did another the next night. It had lots 
of silly jokes and everyone had fun with it. 

The following day, however, | received a telephone call 
from a lawyer who was protecting the name of Charlie Chan. 
In short, he said to cease and desist. | went immediately to 
the network and informed it. The network told me that 
no lawyer was going to push us around. Do another sketch. 
But this time don't call it Johnny Chan, name it Johnny 
Chang. 
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| did another sketch, Johnny Chang. A couple of days 
later, a sweaty man in a shiny suit handed me a piece of 
paper. | was Officially sued for $250,000. | went to the 
network and said, no lawyer is going to push us around, 
right? It said ‘‘no speeky English."’ | had to hire a law- 
yer for $50 an hour to tell them | didn't have $250,000 and 
that if | lost the suit, so would Johnny Carson and NBC. 
With that, it was all turned over to an insurance com- 
pany. 

To a network, talk shows have always been some sort of 
ugly stepchild, to be mentioned in the same breath as the 
late sermonette. | heard one network executive in an eleva- 
tor once say: ‘‘How can Johnny Carson think he’s a star?” 
Well, Johnny thinks he’s a star because the viewers think 
he's a star. 

And if network execs don't think talk show hosts are 
stars, they should go into public with them. | suspect be- 
cause many people watch talk shows in their bedroom, 
they feel rather close to the hosts. Paar was the first to 
be bothered by the public. 

One day he was taking an elevator and was trapped 
with a sweet little old lady. She said ‘May | have an auto- 
graph, please?’’ 

Paar, reluctantly, took her paper and pen. 

Then, she said: ‘Will you make it out to Gladys?” 

Paar handed the paper and pen back to her and said: 
“I'm sorry, madam. | don’t do custom work.’ 

David seldom ventured out into public, unless you call 
lunch at Sardi’s public. He gave autographs and even 
spoke to the little old ladies. 

Merv, too, seems to handle the public with ease. He 
speaks and smiles but he keeps on walking. 

Johnny feels a terrible burden when he appears in public. 
He wanted to take his sons to the Bronx Zoo but felt his 
presence would cause too much of an uproar for his sons 
to enjoy the trip. One night | walked into his dressing room 
and he was sitting there with a moustache and full beard 
pasted on his face. He looked like one of the Smith Brothers. 

The makeup man had fixed it up for him so he could make 
the zoo trip. Johnny fitted on a wig and told me to walk 
with him in the hallway to see if his disguise would work. 

We met three people in the hall. Strangers. Every single 


one said “Hi, Johnny.”’ He then turned around and shuffled 
back to his dressing room. As far as | know, he never made 
it to the zoo. 

I've heard all four hosts described as ‘“‘cuddly’’ and 
“cute’’ and “‘lovable.”’ Paar used to say he had a ‘'Presby- 
terian face.”’ | suppose all of them do. It'd be difficult to 
imagine Anthony Quinn walking out doing “‘so hot'’ jokes. 
You have to wear well if you're a talk-show host. I’m sur- 
prised some comedian hasn't gone to a plastic surgeon 
and had all of his features removed. He'd be perfect. 

My wife claims Johnny is the only one with any sex ap- 
peal. I'd guess a goodly share of both Jack and Merv’s 
audiences wear surgical stockings, but | might be wrong. 

All four stars are alike in many ways but in certain 
matters—worlds apart. Merv, for example, won't allow any- 
one to pick up a check. | mean, won't allow it. I've been 
to dinner with him perhaps a hundred times and it’s im- 
possible to beat him to the check. 

David was somewhat the same way. The difference was 
Merv would cross a room to buy your lunch. A room? Hell, 
he'd cross a state line. David would insist if you were at 
the same table. 

Then there are Jack and Johnny. Jack picked up a check 
once—from the floor to hand it to someone else to pay. 
Jack had me to dinner at his house. He spent the entire 
evening discussing how much his piano cost. 

Johnny’s wife, at that time, didn't like him to mix with 
the help. So | seldom saw him, except at work. Once he did 
invite his staff home to dinner. It was a disjointed affair 
and, eventually, one of the staff started a crap game in the 
foyer. Not what you'd call a formal sit-down affair. 

Picking up checks, of course, is not the measure of a 
man. It’s only a bit of insight into someone who earns 
$10,000 a week. 

When | think back through the years, names flash through 
my mind. Jerry Lewis. He was a guest host for a week on 
Johnny's show and he used Johnny's dressing room. He 
didn’t change it much. Just took out the chair and put in 
a throne. 

But seriously, folks—what he really did do is mark all 
over the walls with a Flo-tip pen. A heavy, black Flo-tip 

(Continued on page 104) 
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He won big, but all he really 
wanted was a steak dinner for 
himself and some ice cream 
for the orphaned kiddies 


For each horseplayer the dream is the 
same—one fabulous afternoon when 
every hunch is a brainstorm, every tip a 
winner, and every bet a passkey to 

Fort Knox. For most, of course, the 
dream remains a fantasy. But on a sunny 
day in 1922 it was suddenly all very 
real for Charles Pope, who had come 

to the track with his last $600—and had 
every intention of losing it. 

Instead, Pope played a $500 five-horse 
parlay and won $138,000! 

Winning wasn't exactly a habit with 
Pope. In fact, during his career, the New 
York City real-estate man was to 
make more than one milion dollars 
on three separate occasions, then, in the 
words of a friend, ‘‘proceed to shoot 
the profits elsewhere." 

One place Pope's business profits dis- 
appeared was the racetrack. Charles 
loved horses; mostly slow horses, The 
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bookmakers, who operated legally at the 
tracks in those preparimutuel days, 
gleefully tossed him for loss after loss. 

In the first six months of 1922, they 
took Pope for almost a quarter of a 
million dollars. Furious, Pope increased 
the volume of his betting. The result was 
an increase in the volume of his losses. 
One day he left Belmont Park owing the 
bookies a cool $42,000. At the time, his 
liquid assets were exactly $42,600. 

The next day, a disgusted Pope 
withdrew all his money from the bank and 
closed his account. Then he drove to 
Belmont to pay off the bookies. 

“I've got six hundred dollars left to my 
name, and there are six races,’’ he 
grumbled to his friend, actor Bill 
Halligan. ‘No sense being poor when you 
can be broke. I'm gonna play a hundred 
dollars per race. Tonight |'ll find me a 
high-class breadline.”’ 

Just then their taxicab passed an 
orphanage where shabbily dressed 
children played in the yard. ‘‘If | win 
anything up to a thousand dollars,” 
Pope added, ‘we'll drop in here tomorrow 
and give them the thousand to buy ice 
cream for the kids. I'd only give it 
back to the bookies, anyway.” 

At the track, Pope noticed that Pen 
Rose, a fleet filly, had opened at 6-to-5 
odds, then gone to 2-to-1. ‘‘Why prolong 
the agony?"' he said to Halligan. ‘‘Why 
should | wait around for six races just to 
blow my money? I'll bet five hundred 
dollars on Pen Rose. Then we'll go 
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buy a couple of steaks with my last 
hundred."' 

Pen Rose won. 

Still unimpressed—and hungry for 
steak—Pope threw his $1000 winnings 
and the original $500 on Neap Tide in a 
steeplechase race. Moments later, he 
was collecting another $3750. 

In the third race, Pope bet $5000 on 
the favorite, Dominique, at 1-to-2. He 
won $2500 more. Then, unable to 
decide between two horses in the fourth, 
he casually flipped a coin. It came up 
tails—so Pope wagered $7750 on 
Thimble at 3-to-1. When Thimble pro- 
ceeded to roar home ahead of the field, 
his $500 had become close to $31,000. 

At this point, Halligan suggested that, 
instead of a steak, they could now buy 
a cattle ranch. But Pope, probably 
uncomfortable in the unfamiliar role of 
winner, was determined to keep playing 
until he lost. 

The fifth race looked difficult until a 
stablehand, who had clocked for Pope 
when he owned a string of predictably 
inept horses, wandered along. ‘‘That 
old Lord Herbert you used to own has 
been looking fine,"" he told Pope. 

“He never looked fine for me!" 

‘Well,’ the stablehand said pointedly, 
“you don't own him no more." 

“You've got a point there,"’ admitted 
Pope. With Halligan’s help, he then bet 
the entire $31,000 on Lord Herbert, 
at odds which opened at 9-to-2 and 
dropped to 3-to-1. But when the race 
began, Lord Herbert fell far behind. 

As the horses neared the final turn, 
Lord Herbert's view of his opponents’ 
hind quarters was marred only by the 
distance between himself and the rest 
of the field. Pope shrugged and headed 
for the exit. ‘Come on,"’ he yelled at 
Halligan. ‘‘Let’s get on the train now so 
we're sure to get seats. At least I've still 
got that steak coming.” 

“Shut up,” cried Halligan, his eyes 
fixed on the track. ‘You've still got a 
chance!” 

Pope turned to watch in amazement 
as Lord Herbert emerged from nowhere, 
swept to the outside, circled the field 
and won by a nose. The bookmakers 
owed Pope something like $138,000. 

But he wasn't finished. While Halligan 
clutched his head in dismay, Pope 
tried to bet every penny on a 9-to-1 
shot which had never even started a race 
before. The bookies, however, had seen 
enough. Pope's bet was refused. Only 
after vigorous protests was he permitted 
to wager $10,000. The colt finished 
eighth. 

Pope left Belmont Park with $128,500. 
The following day he stopped at the 
orphanage and dropped off the $1000 
gift he had promised. Then he headed 
back to the track. 

The orphans had ice cream and cake 
for the next six weeks—which was 
considerably longer than Charles Pope 
held onto his winnings. T 
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On October 28, 1972, 
Emerson Chipps stopped 
by the Candlelight Lounge 
and ordered a bourbon and soda. 

Just as he has every Thursday evening 
since 1953. For 19 years the 
Candlelight Lounge 
served Emerson Chipps 
Early Times. 

On October 28, 1972 
they did not. 

Goodbye, Mr. Chipps. 


= 


To know us is to love us. 


Kentucky Straight Bourbon Whisky * 86 Proof Early Times Distillery Co., Louisville, ky.©ETDC 1973 


64 / TRUE / FEBRUARY 1974 


KEEPING A HOUSE WARM (Frompage4s ) 


smoke will spread through the house. If 
you don’t, by early morning great drafts 
of warm air will escape up the open 
damper. | do this. With the tongs and 
poker, | scrape red coals from the re- 
maining logs, and dump all glowing coals 
down the ash pit and close the cover. 
Then | level the cold ashes and close the 
damper; put up the screen and go to bed. 
It works for me. 

Borrow kitchen heat, or laundry heat. 
When food is cooking, or clothes washing 
or drying, extra heat builds up around the 
appliances. Share it. Open interior doors 
and let that warmth pass into adjoining 
spaces. Every additional increment of 
heat helps. 

Wear warmer clothes inside. There is no 
reason why you can’t slip on a sweater 
when you're indoors. (The British have 
been doing it for centuries.) Besides, the 
sweater is free. You can pay for it out 
of fuel savings resulting from a lower 
thermostat setting made possible be- 
cause you're more comfortable, due to 
the fact that you’re wearing a sweater! 
Let the heat out. Radiator covers may 
look attractive, but they convert good 
radiant heat to less efficient convective 
heat. Remove the covers—a_ possible 
blow to aesthetics, but a gain for comfort. 
Also move furniture away from radiators 
or warm-air registers to permit the free 
flow of heat into the room. 

Close off unused rooms. If you're for- 
tunate enough to have a room you don't 
use right now, turn off the flow of heat 
to that space, shut the windows tightly 
and close the door. Sealing off an extra 
bedroom reduces by about 1200 cubic 
feet the total air space your furnace must 
heat. (Approximately 14,500 cubic feet 
fill an 1800-square-foot house.) And any- 
one still heating the garage can stop. The 
cars will survive. 

Once you've checked out the nine free 
suggestions above and, where needed, 
spent some money to beef-up insulation, 
weatherstripping and so on, you're ready 
for the last, and possibly most important, 
freebie: 

Adjust to a lower temperature setting. In 
a buttoned-up house, you'll want to lower 
the thermostat. The setting you were 
once accustomed to will seem too hot. 
(The Government has, of course, asked 
us to lower the thermostat to 68 degrees.) 
According to Honeywell engineers, Ameri- 
cans have been using settings between 
72 and 75 degrees during winter months. 
In a tightened house, most of these same 
families will feel comfortable—and quite 
possibly stay healthier—at a 70 degree 
setting. For each degree down to 70 that 
you lower your everyday temperature 
setting, Honeywell and the Bureau of 
Standards agree you will save a clear 
three percent in fuel consumption. Per- 
centage savings decline once you drop 
below 70 degrees, although there is still 
a small additional saving. Moreover, in a 
well-sealed house, you won't be tempted 
to jockey the setting up and down, a 
practice that wastes fuel and shortens the 
life of your furnace motor or boiler pump. 

If you're unconvinced freebies like 
these don’t help keep you comfortable 
and save you money, consider a recent 
study completed for the Department of 
Housing and Urban Development by Hitt- 
man Associates, a research group in 
Columbia, Maryland. 

Over one heating season, Hittman kept 
detailed records on three houses in Toms 
River, New Jersey. The homes were 
identical models by the same builder; 
faced essentially the same compass di- 
rection and were owned by families re- 


markably alike in age and number of chil- 
dren. The homes all had storm windows 
and doors and were fully insulated. 

At the end of the season, Hittman 
discovered that fuel consumption varied 
nearly 100 percent among the three 
houses. ‘‘Since the houses were virtually 
alike mechanically, the only explanation 
for such an amazing variance in fuel con- 
sumption is lifestyle,’ says Senior Engi- 
neer Taghi Alereza of Hittman. That is, 
Where one family consistently closed 
doors and windows and lived in 70-de- 
gree temperature indoors, another was 
less careful and insisted on pushing up 
their thermostat to 73 or 74 degrees. 

As Rix Beals, Consulting Engineer for 
the National Oil Fuel Institute, puts it, 
“Oil dealers have known for years that 
One family uses 800 gallons per year, 
while a family down the street in a similar 
house burns up 1600 gallons in the same 
period.” 

So much for the steps that don’t cost 

money. Now let's examine some that do. 
lf you decide to spend cash for an item 
(or items), think of it as an investment. 
You'll win your money back in fuel sav- 
ings. Also, at the time of this writing, the 
Senate has approved a bill which would 
allow tax deductions of up to $1000 a 
year for certain home improvements 
made to reduce heat loss. First priority 
on your list should be: 
Stop those air leaks. The results of a new 
research project show that the greatest 
loss of heat in your house is through air 
leaks. The study was conducted by Con- 
wed Corporation, with the assistance of 
the Mechanical and Aerospace Engineer- 
ing Department of the University of Min- 
nesota, Researchers in this group dis- 
covered that a whopping 39.6 percent of 
home heat losses are due directly to leaks 
around the house. Most aren't apparent 
unless you look closely. Leaks occur 
through cracks around windows and 
doors, through siding, electrical ceiling 
fixtures, piping, bath and kitchen fans 
and fireplace dampers. 

Plug up cracks with a quality caulk 
and an inexpensive caulking gun, which 
are available wherever building materials 
are sold. Lay a bead of caulk in every 
opening you detect between window and 
door casing and siding, or between sill 
and siding. You may also find cracks be- 
tween boards that make up the casing. 

Weatherstrip every exterior door thresh- 
old that has none, and replace worn 
weatherstripping. Foam tape is a stopgap 
solution for plugging air leaks around 
door jambs and headers and rattly old 
windows. Mechanical weatherstripping 
for sliding glass doors and windows of all 
kinds is only available on new doors and 
sashes. Certainly, if you buy new windows 
or doors, insist on units with effective 
weatherstripping. 

Bath and kitchen fans ought to have a 
cover that closes each time the fan is 
switched off. A jammed-open cover some- 
times needs only a shot of oil at the 
hinge to free it. A no-cover fan is equiv- 
alent to a hole in the wall, and you'd be 
wise to replace it with a better model. 

Air leaks to an unheated attic must be 
plugged, too. Armed with caulk, foam 
tape, or anything else you can find to 
stop-up leaks, check out openings around 
ceiling fans, pull-down stairways, light 
fixtures, plumbing vents, pipes and air 
ducts. 

Insulate. Nine oi] trucks are lined up be- 
fore a house in a full-page ad that has 
been running for several months. In a 
second photo, only four trucks stand be- 
fore the same house. Owens-Corning 
Fiberglas Corp., a maker of insulation, 


claims that every ten years a house with 
no insulation “‘guzzles nine truckloads of 
fuel oil," on the average. But that same 
house, tightly insulated, ‘would use up to 
60 percent less fuel,’’ or only four truck- 
loads of heating oil. 

The ad compares extremes—no insu- 
lation (rarely found today) against super 
insulation—for its Sunday punch. Yet ex- 
perts agree that the figures have more 
truth than breast-beating in them. 
NOFI's Rix Beals told me that beefing-up 
insulation in a house. that already has 
some (but not enough) can make a ten 
percent difference in fuel consumption, 
conservatively, ‘‘and there are more than 
a few cases where an immediate 25 per- 
cent reduction is experienced by the 
homeowner.” 

What is ‘“‘enough”’ insulation? Pack it 
in. The Conwed study reveals that 33.4 
percent of home heat losses escape 
through ceilings, walls and floors. Speci- 
fically, here's what you need: 


For the 

Ceiling or 

under Floors 
Roof in over 
areas with Unheated 
no Ceiling Walls Spaces 


Mineral 


At least 
3" 


Polystyrene; 
Foamed in 


Place, or 
Board 


Foamed 
Polyurethane; 
Foamed in 
Place, or 
Board 


At least 
1 vA “ 


Insulation batts or blankets are also 
code-marked nowadays. The code for 
ceiling or roof insulation is R19; for walls 
and floors, R11. Loose-fill insulation is 
fine to use between open attic joists. 
Pour in a six-inch minimum. The Conwed 
report says ten inches would be best. 

How do you insulate a closed but 

empty wall cavity in an older house? 
That’s going to take a professional job. 
The contractor blows insulation into the 
cavity through holes bored in the siding 
(and later replaced). The job can run 
anywhere from $200 to $1000, depend- 
ing on local rates and the size of your 
house. This isn't the best way to in- 
sulate a wall, but it’s better than no in- 
sulation. 
Block heat loss through glass. The next 
largest chunk of heat loss (27 percent) 
escapes through window and door glass. 
For an existing house, the response is 
storm windows and doors. When building 
a new house, specify insulating or double- 
glazed windows and sliding glass doors. 
Buy and use a humidifier, House heat of 
any kind sucks up moisture in the air like 
a dry sponge. And dry air not only makes 
you feel uncomfortable, but cften com- 
pels you to turn up the heat, which only 
makes matters worse. A 30 to 40 percent 
moisture level is needed inside most 
homes during cold winter months. The 
only way to maintain that level is with a 
mechanical humidifier. Models are avail- 
able to work along with any heating sys- 
tem—warm air, hot water or electric re- 
sistance. Prices range from around $40 
to over $250. 


Spare the hot water. No matter what she 
says, your teenaged daughter does not 
need to take four showers a day; estab- 
lish a time limit for everyone’s shower. 
Other savings: repair hot water faucet 
leaks; wash only full loads of laundry or 
dishes in appliances. 

Have the furnace inspected. No figures 
are available on energy losses due to 
faulty heating equipment, but the indus- 
try agrees that the amount is consider- 
able. Have your furnace or boiler checked 
at least once a year. Dirty filters in warm 
air systems impede the flow of heat. 
Clean or replace the filters often. 
Insulate ducts. Any section of warm air 
sheet-metal duct running through un- 
heated space should be wrapped in duct 
insulation. Same goes for hot water pipes. 
Results of the Conwed report indicate 
that it would be best to insulate all ducts 
and all hot water pipes. Period. 

Correct construction flaws. Blame the 
builder in some cases. For example, one 
Long Island homeowner couldn't under- 
stand why his living room always felt 
coid, no matter What he did. On inspec- 
tion, he discovered that the contractor 
had installed a bare sheet-metal duct di- 
rectly over one-quarter-inch loosely laid 
plywood in the soffit beneath the roof 
eave. It was through this duct that 
warm air Was supposed to go to the living 
room. He had to threaten the builder 
with a lawsuit in order to get the duct 
insulated, but his living room is now 
warm. 

In the unlikely event that everything is 
now wrong with your house and you put 
into action all of the suggestions above, 
it's conceivable you could cut your fuel 
bill by 75 percent, while simultaneously 
making your home more comfortable. 
Representative Norman Lent (Rep., N.Y.) 
tells his constituents they can cut their 
fuel bill in half by sealing up their houses. 
(And he doesn’t list all the steps | do.) 
Since the average house heating bill is 
around $300 yearly, that could amount to 
a $150 saving. Ask yourself, can you use 
an extra $150? T 
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THE MISSING GETTY (From page 33) 
said Owen, “is a Russian emigré with a 
name like Crochenkov. Ask any hotel 
doorman, and he'll teli you where to find 
him. Crochenkov will know what's going 
on if anybody does. You may have to slip 
him a quid or two. And try and check out 
what he says before you give him the 
money.” 

The warning was hardly necessary. | 
felt I'd be more likely to get my money 
back from a shady used-car dealer in 
Van Nuys than get even the time of day 
out of Crochenkov without greasing his 
palm beforehand. 

Ironically, | got as close to the whole 
truth as | felt | was likely to get before 
| left London. Somebody introduced me 
to a man named Olivier Bertrand, who 
runs a furniture shop in Chelsea. Bert- 
rand, it turned out, is a friend of J. Paul 
Getty Jr., the missing boy’s father. Paul 
Jr., a striking man of 40, lives in Chelsea, 
and Olivier agreed to try to arrange a 
meeting. A couple of days later he called 
me back. “‘Charles,’’ he said, “Il had a 
long talk with Paul. | know absolutely 
everything, and can tell you absolutely 
nothing—other than that Paul says he 
won't talk to you. I’m awfully sorry. But 
look, try getting hold of the photographer 
who took the nude pictures of young Paul 
that Playmen magazine, which is a sort 
of Italian Playboy, ran in its August issue. 
| can give you the name of his agent in 
Milan.” 

| took down the address while trying 
to think of all the possible reasons why 
J. Paul Getty’s grandson would peel and 
pose for an Italian girlie book. | found 
(ta bit surprising. After | learned a little 
more about the Getty family, however, 
nothing surprised me. The grandfather, 
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J. Paul Getty, began operating as an in- 
dependent wildcatter in the Oklahoma 
oilfields in September 1914. By June 
1916, he had made his first million. He 
was 23. Between 1923 and 1939, he had 
five ‘‘matrimonial ventures," as he de- 
scribed them. Four of these produced 
sons. His fourth wife, Ann Rork, had 
two, the eldest of whom was named Paul 
Jr. With the exception of the fifth son, 
Timothy, who died under the knife in a 
New York hospital at the age of 12, all 
the boys went into their father’s business. 
In 1959 Paul Jr. was made head of Getty 
Oil Italiana and moved to Rome with his 
wife Gail and their three-year-old son, 
Paul I!I—who was described by his grand- 
father as “a bright, redheaded little ras- 
cal who also possessed a remarkable 
ability for making his grandpa obey his 
commands.” If you believe in the kidnap- 
ping hoax theory, this could be a signifi- 
cant line but | don’t lean on it too heavily. 

For a while all went well with the 
family. But then Paul Jr. began explor- 
ing Rome's Ja dolce vita with alacrity and 
flair. His wife Gail finally divorced him 
in 1966, and Paul Jr. took up with, and 
eventually married, one of the most exotic 
women to make the Sixties scene, a 
Dutch dancer named Talitha Pol. When 
the legendary Talitha died from a heroin 
overdose in their luxury Roman villa in 
1971, the Italian police came looking for 
Paul Jr., to press charges for possession 
of narcotics. Paul Jr. left town and headed 
for London, to be greeted there with the 
news that his father had disinherited him. 

That same year, Getty’s second son, 
Jean Ronald, was sentenced by a Paris 
court to 13 months imprisonment for 
bribing employees of a corporation that 
would have been in competition with the 
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oil company he wanted to launch in 
France. Two years later, in June of 1973, 
Getty’s oldest son, George F., was rushed 
to a Los Angeles hospital and admitted 
(under an assumed name) with stab 
wounds in the chest. He died soon after- 
wards, reportedly poisoned by a mixture 
of tranquilizers and alcohol. His father, 
who is now 80 and has refused to fly any- 
where since 1942, did not attend the 
funeral. A month later, ‘his bright, red- 
headed little rascal,” now a lanky six- 
foot-tall 17-year-old, vanished amidst a 
worldwide flurry of publicity that in- 
cluded pictures of him posing with his 
female roommates, a pair of shapely 24- 
year-old German twins. In the pictures 
he is wearing a T-shirt with the slogan: 
“Cocaine, It’s the Real Thing.” 

The first thing | noticed on the wall of 
Bob Freeman's studio-apartment in Chel- 
sea, when | visited him upon his return 
to London, was a photo he had taken of 
Paul with the twins, Martine Zacher and 
Juta Zacher Winkelman. 

Apparently, according to Freeman, 
Martine and Paul were lovers. “And 1,” 
he said, “had a fling with Juta while | 
was in Rome. | didn't get into it too 
heavily with Paul,’’ he said, “‘but you 
should talk to the twins.” He wasn’t sure 
where they were living now, but two days 
later he called and gave me their ad- 
dress in Rome. “They've been hounded 
unmercifully by the press,’ he added, 
“and they may not talk to you. They 
haven't talked with anyone but the 
police.’’ 

| left London for Rome the next morn- 
ing with a good supply of clean cassettes, 
fresh penlight batteries, raw film, tenuous 
theories, and a modicum of insupportable 
optimism. The Alitalia flight was full, and, 
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YOUR WORN-OUT DRILL BITS. 


AND I WILL 
MAKE THEM SHARP AGAIN. 


There’s nothing worse than a col- 
lection of dull drill bits. You know you 
can’t use them. But somehow, you 
can’t bring yourself to throw them 
away, either. 

Well, now there’s something you 
can do with dull drill bits. You 
can sharpen them. 


With the Black & Decker Drill Bit 
Sharpener. 

The Drill Bit Sharpener takes any 
%" to 3g twist drill bit (excluding 
carbide-tipped bits). It works almost 
like a pencil sharpener. Just put the bit 
in the correct-sized hole in the top, 
and in two easy steps, you’ve got a 


sharp drill bit again. 

Which means you can drill 
clean, exact holes. With less 
wear and tear on your drill. 

You'll also save money 
on drill bits you won't 
have to buy. 

The Drill Bit Sharp- 
ener, from Black & 
Decker. The only person 
who needs one is any- 
body who owns a drill. 
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when these annoying embarrassing itch, too. 
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of knowing $5,000 
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within 24 hours. 


ITT Credit Reserve is a personal 
financial service funded and estab- 
lished by International Telephone 
and Telegraph Corporation for those 
25 and over with family incomes of 
at least $8,000. 

Membership provides you and your 
family with a $5,000 line of credit, 
all or any part of which may be 
drawn upon in less than 24 hours. 


A payment schedule and full 
information on interest rates are 
available upon inquiry. 

Your inquiry about ITT Credit Re- 
serve will be treated in complete 
confidence. 


a service of 
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so it seemed, were all the hotels in Rome. 
For an hour the taxi crisscrossed the city 
through a sea of cursing, gesticulating 
pedestrians and down medieval alleyways 
that seemed to lead from one 15th-cen- 
tury parking lot to another. Finally | 
found a hotel on the Vittorio Emmanu- 
elle—not five minutes walk from Piazza 
Navona. 

That night | crossed the river into the 
Trastevere, which is old Rome. The twins 
lived on Via Di San Onoforio, half a mile 
from the Vatican. The street is hardly 
more than a passageway of broad, worn 
stone steps that lead down to the river- 
bank. Rising up on either side of the 
steps were old tenement buildings with 
shuttered windows and small balconies 
with wrought-iron railings. It was a warm 
night, but there were few people about. 

When | arrived at the address Bob 
Freeman had given me, | found that the 
name Winkelman was not on the bell 
panel—but the top bell had no name 
under it. It was obviously the one | was 
looking for. The lights were out on the 
top floor, and | knew that the apartment 
had no phone. But | felt sure Martine and 
Juta were living there, and went home 
satisfied that Freeman had directed me 
to their hiding place. 

The following night | wrote the twins 
a letter and delivered it myself. At nine 
the next morning the desk clerk called 
me from the hotel dining room. Martine 
was on the phone. We met that evening 
in their arabesque apartment with a roof- 
garden view that extended across the 
river and over the rooftops to the mas- 
sively ancient Castle Saint’ Angelo. It 
was here that the story began to unfold. 

The twins had met Paul in the sum- 
mer of 1972. Both girls had left hus- 
bands in Germany and come to Rome, 
just as girls from Pittsburgh, Dayton, At- 
lanta and Oklahoma City are drawn to 
Hollywood. But Martine and Juta came 
with professional credits. Their films had 
been shown on German TV, and one 
documentary they had made won an in- 
ternational award. But in the true tradi- 
tion of both Hollywood and Rome, they 
found the competition fierce. For three 
months Juta worked as an automobile 
mechanic, servicing Citroens. They met 
Paul shortly after they arrived, and saw 
him occasionally throughout the winter. 

For the better part of a year Paul had 
been living with an artist friend, Marcello 
Risi, in a studio on the Vicolo del Canale, 
in the heart of the Trastevere. In the 
spring of 1973 the girls had to find 
another apartment. While they were look- 
ing, Marcello, urged by Paul, invited 
them to stay at the studio. They ac- 
cepted. “‘You should talk with Marcello,’”’ 
Martine said. ‘‘He was Paul's closest 
friend.” In the morning she took me to 
meet him. 

Marcello Risi is a trim, thoughtful- 
looking man of about 30. He wears 
glasses with thin gold frames. His paint- 
ings are abstract—images dissolving in 
air. While living with Marcello, Paul, too, 
began to paint. 

“His art was uninhibited by conven- 
tional ideas of structure or form or com- 
position,’ said Marcello. It was, | gath- 
ered, a description that could equally 
well be applied to Paul’s own lifestyle. He 
had left school at 15, saying, ‘‘They 
taught nothing that interested me in the 
slightest. It was a waste of my time." It 
was then that he began to drift away 
from home—an apartment in the heart 
of the city where he had lived with his 
mother and three younger sisters. 

When he moved into Marcello’s studio 
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$100,000. I know it is, because I 
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Tax Accountant says I’d be an 
idiot. 
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they don't see how I get any work 
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hours a day, 8 or 9 months a year. 

The rest of the time we spend at 


our mountain “cabin.” I paid 
$30,000 for it —cash. 

I have 2 boats and a Cadillac. 
All paid for. 

We have stocks, bonds, invest- 
ments, cash in the bank. But the 
most important thing I have is 
priceless: time with my family. 

And I’ll show you just how I did 
it—the Lazy Man’s Way—a secret 
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“til now. 
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—I guarantee it. 
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The wisest man I ever knew told 
me something I never forgot: 
“Most people are too busy earning 
a living to make any money.” 

Don’t take as long as I did to 
find out he was right. 

I’ll prove it to you, if you'll send 
in the coupon now. I’m not asking 
you to “believe” me. Just try it. If 
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in the Trastevere, Paul unavoidably came 
into contact with a side of Rome that 
was entirely new to him—the small-time 
underworld of the Malevita. The Male- 
vita are a localized form of Mafia, neigh- 
borhood thugs who operate under the 
Mafia code but not directly with the 
Mafia. Few people are aware of how ex- 
tensive Paul’s association with these 
people was. 

From the time he left home, Paul had 
to support himself. His mother is not 
wealthy. She depends on what she has 
described as ‘rather sporadic’ support 
from Paul's father in London. And so 
Paul began trading his paintings for 
meals at La Botticella, a restaurant near 
Marcello Risi’s studio. This restaurant 
and Scarabocchio, the nightclub next 
door, are owned by the Malevita. Marcello 
warned Paul he was courting disaster, 
but the boy evidently got a considerable 
thrill from hanging out with his newfound 
gangster friends. 

“He liked to be able to sit at the table 
with these men,’’ Marcello said. ‘‘He 
would sometimes say to me, ‘You see that 
man? Well he has done such and such. 
And that man over there has done thus 
and so.’ He spent a lot of time with these 
people. 

“| warned him to be careful. They 
knew who he was. | told him that as long 
as he was with people he knew, he was 
probably safe. The Malevita from the 
neighborhood would not harm him. They 
would even protect him as a friend. But 
you never know when some of their 
friends are coming in from out of town. 
You never know what they might be 
thinking. And these people move around 
all the time. In Naples there are many 


more of them than here in Rome. But | 
think Paul enjoyed the sense of danger 
without really understanding it, and | 
think he enjoyed being around ‘real’ 
people, if you know what I’m saying. He 
was socially very mature. He could sit 
with a group of adults and you would 
never know he was seventeen. It was 
when you went with him to the amuse- 
ment park and he had to go on every 
ride—then he was like a child again.” 

Before Martine and Juta moved in, 
Marcello and Paul put on a two-man show 
of their works. Paul worked very hard to 
make the show a success. ‘| was sur- 
prised at his discipline,’’ Marcello said. 
“And his mother was amazed and very 
happy. It was the first time he had con- 
centrated. Usually, he can never sit still 
for a minute."" Over 350 people came to 
the showing. “Paul and | got drunk,” 
Marcello said, “‘otherwise | think we 
would have sold everything in the place 
and had commissions for the next six 
months.” 

After Martine and Juta moved into the 
studio, Paul began drifting away from 
Painting and, to a degree, from Marcello 
—probably the closest and most influen- 
tial friend in his brief, meandering exist- 
ence. He was very attracted to Martine. 
Marcello told her, ‘Paul has never stayed 
with any woman for more than a week.” 
Martine replied, “‘We shall see about 
that.” 

The girls were doing a photo project— 
making portraits of Romans with the idea 
of producing a book. Paul became inter- 
ested and shot a few rolls of film himself. 
But his larger, although equally vague, in- 
terest was in motion picture films. His 
name provided him with the entre. He 
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met Mick Jagger in Morocco when he 
was 14. Rock star Elton John invited him 
to stay at his villa in Capri. At Roman 
Polanski’s place in Rome last spring, 
Paul met a number of the current heavies 
in film. Among them “‘he liked Jack 
Nicholson (star of Easy Rider and Five 
Easy Pieces) a great deal. Andy Warhol 
said he would give Paul a part in a film he 
wanted to do with Mick Jagger and his wife 
Bianca,"* Martine said. ‘‘Paul had reserva- 
tions about Warhol, but he wanted very 
much to be in the movie because it would 
be good experience and also a lot of work 
and a lot of money." 

There’s no doubt that money was a 
pressing problem for Paul, if only be- 
cause he loved to play. He enjoyed 
nothing more than to eat supper with 
friends, have coffee in Piazza Navona, 
and then hang out all night at Scara- 
bocchio, Treetops, Gaeta or one of the 
other freewheeling Rome discos. The 
trouble was that this didn’t leave much 
time for work. It was a question of pick- 
ing up a little money here and there, on 
the run. 

When he left Marcello Risi’s studio and 
moved into the apartment on Via Della 
Scala with the twins, there was the added 
complication of having to find the rent. 
He began touting himself as a fashion 
model, and it was for money and pub- 
licity, Martine said, that he posed in the 
nude for Playmen. He was even willing to 
do a bedroom menage a trois sequence 
with the twins for a Milan photographer, 
but the girls refused. 

It was now June 1973. 

His relationship with Martine and his 
preoccupation with the Polanski crowd 
had at least one salutary effect on Paul. 
It drew him away from the Malevita. ‘‘I 
remember him coming to me late one 
night,”’ said Marcello, “‘and telling me 
that he’d had enough of those people— 
that they were stupid and didn’t think. 
Apparently, he had been with a crowd of 
them, and he had met a girl and wanted 
to go off with her, and they couldn’t 
understand why he wanted to leave and 
kept demanding that he stay with them.” 

Martine did everything to encourage 
this break. “Il am scared of those people. 
| don’t like them at all, and | told this 
to Paul often, and asked him not to go 
with them.” 

It was after he had drifted away from 
the Malevita that the trouble began. In 
the two months before he disappeared, 
Paul became increasingly worried about 
the possibility of being kidnapped. His 
concern was not without cause. Over the 
past two years kidnapping has become 
an increasingly popular crime in Italy. 
Paul knew that he was an obvious target, 
long before the reality of his situation 
was brought home to him. Martine tells 
the story: 

“We were in the apartment one eve- 
ning last June when he saw a film crew 
working in a café across the street and 
Paul recognized one of the actresses. We 
went down to say hello. When they 
finished shooting, we were sitting around 
at the café tables talking. | was by the 
door, and some girl whom none of us 
knew sat next to Paul. Suddenly she 
turned to him and said, ‘You know, my 
brother was up at Roman Polanski’s 
house the other afternoon, and guess 
who he saw beside the pool? Paul Getty.’ 
Paul looked at me and winked. But the 
girl went on, saying, ‘There’s the way to 
make a lot of money fast. We should 
kidnap him.’ 

“At this moment Paul said to her, 
‘Really? Well I'm glad you told me that 
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Today’s male is starting to kick up his heels—in more about ten pairs for each male over 16. With so many 
ways than one. Aside from his new look in shoes, bold new designs to choose from, you can make sure your 
socks will really help him toe the fashion line. ankles get the attention they deserve—so pick-a-pair 
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COMING NEXT 
MONTH IN TRUE 


A $35 Cure for 


the Gas Crisis 


It's called the Hydro-Catalyst and 
TRUE’s own tests show that you can 
cut your car’s gas bite by at least 20 
percent—just by inserting this 
patented device between the carbu- 
retor and the intake valve. TRUE tells 
how and why it works. Installing the 
device on the 100 million cars on the 
road right now could possibly pro- 
duce almost enough fuel savings to 
solve the entire gasoline shortage. 
And, according to laboratory evalua- 
tions, we could reduce auto-caused 
pollution by 81 percent. 


The Basketball 
Star Who Said “No”’ 
to $3,000,000 


In an exclusive interview, Bill Walton, 
UCLA's superstar basketball center, 
tells why he rejected a $3,000,000 pro 
contract and decided to play one 
more year as an amateur. Even 
though he is one of the greatest 
athletes ever to play the game, Walton 
—who wants to do more with his life 
“than win a few games’’—may turn 
down millions of dollars more this 
spring. If he does play pro ball, what 
clubs stand the best chance of 
signing him? TRUE gets some answers. 


Mystery of the 
Missing Getty 


In this concluding investigative 
report on what is surely one of the 
most grimly bizarre and lengthy cases 
of its kind, TRUE details the events 
following the disappearance of young 
J. Paul Getty III. Most revealing are 
the probing interviews with the Getty 
family attorney and with Dominic 
Scali, top cop of Rome’s Squadra 
Mobili—who explains why he be- 
lieved the kidnapping was a hoax. 


They’re Just Wild 
About Henry! 


From the moment he arrived on the 
Washington scene, Henry Kissinger 
made no secret of his fondness for 
femmes fatales. He has been seen at 
some of the nation’s most elegant 
places with the land’s most luscious 
and interesting ladies—uill St. John, 
Raquel Welch, Samantha Eggar, Zsa 
Zsa Gabor, Nancy Maginnes, Barbara 
Howar—just to name a few. What 

is his bewitching appeal to beautiful 
women? TRUE interviews some of the 
“bewitched” and finds out. 
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THE MISSING GETTY (From page 70) 
because | am Paul Getty.’ 

“The girl was very embarrassed and 
looked away. Later she tried to flirt with 
him, but he told her to get lost.” 

Paul made no further mention of this 
incident, but some days later he and 
Martine went to get into a taxi. As they 
got in, another taxi drove up, and its 
driver leaped out and claimed that he had 
been first in line, and they should ride 
with him. ‘We got out and started to get 
into the other taxi, when | saw a man 
sitting in the front passenger seat, his 
face hidden by a newspaper. | said to 
Paul, ‘Look at that man in there. Don’t 
get in.’ So we didn’t. We left on foot. 
Paul was scared by this, and he began 
to talk about it.” 

Beginning around the end of June, 
every night when he and Martine and 
Juta came home—usually about three or 
four in the morning—there were two or 
three men waiting in the street outside 
the apartment. ‘‘One night,’’ Martine told 
me, ‘‘Paul went to the window and 
looked down at them. Then he threw up 
his hands and asked me, ‘Do you know 
these men? What do they want with us? 
Why .don’t they leave us alone?’ ”’ 

The night Paul vanished, Martine re- 
ports, the men vanished, too. 

The night before had been a long one. 
Paul didn’t get to bed until afternoon. 
Martine had come home before him with 
Juta and Bob Freeman. She awoke at 
about eight in the evening. Paul was 
still sleeping, and she and Juta and Bob 
drove out to the suburbs to see Marlon 
Brando in A Streetcar Named Desire. 

When Paul awoke it was dusk and he 
was alone in the apartment. He didn’t 


like to be alone. He put on his jeans and 
a new black cowboy shirt with white 
piping and a pair of tennis shoes that 
he had borrowed, and went out into Via 
Della Scala. The walls of the houses 
and the cobblestones were radiating the 
heat of the sun accumulated during the 
day, turning the streets into ovens. People 
leaned on their windowsills and lounged 
in doorways, and children ran loose 
everywhere. Paul headed for Marcello’s 
studio at the other end of the Trastevere, 
and reached there around 10 o'clock. 
There was a note pinned on the studio 
door: “We have gone to the pizzeria. 
Come and join us.” 

Marcello had been expecting other 
friends, but he wasn’t surprised to see 
Paul when he arrived. Without tele- 
phones, life becomes spontaneous. Paul 
sat and ate with them; afterwards they 
all went to Piazza Navona for coffee. 

Piazza Navona is the focal point of 
Rome's café society. It’s Nirvana for the 
narcissists, It’s beads and bangles, open 
bodyshirts, tight, French-cut, faded blue, 
patched denims, olive skin, dark hair and 
restless, encountering eyes. It’s vaguely 
defined sexuality and sensuous, warm 
nights. It’s outdoor dining and murmured 
negotiations at coffee tables. It’s Bernini’s 
masterpiece, The Fountain of Rivers 
statue standing in the center of the 16th- 
century piazza, and the gentle splash of 
water that mutes the sounds of conver- 
sation, laughter, cheap guitars and a solo 
saxophone. It’s a colony of nighttime 
street artists with easels staked out on 
the cobblestones between the Ristorante 
Tre Scalini and the Cafe di Colombia op- 
posite, snaring tourists for portrait sit- 
tings at $15 a head. 


Marcello led the group to Cafe di 
Colombia, but there were no tables. It 
was now midnight. As they turned to 
leave, Paul met an American girl he knew, 
Sue Thompson, and stopped to talk with 
her. Marcello called that he was going 
across to Tre Scalini to see if there were 
seats there. When he came back two 
minutes later, Paul and the girl had dis- 
appeared, but there was an empty table 
at Cafe di Colombia. A few minutes later 
Martine, Juta and Bob Freeman walked 
by and spotted Marcello. Martine asked 
if he had seen Paul. “Yes, he was here 
just now,” he told her. 

Martine walked off to look for him in 
one of the other cafés ringing the piazza. 
When she didn’t find him, she went home. 
An hour later Marcello’s group broke up. 

Paul came back to Piazza Navona 
around 3 a.m. He had taken Sue Thomp- 
son to Treetop to dance, left her there 
and come back with other friends. In 
the piazza he spotted another girl friend, 
Danielle Devret, the daughter of a Bel- 
gian civil servant. She was a dancer at 
Scarabocchio. Paul asked her to come 
to Gaeta with him, presumably to stay at 
his mother’s villa. She told him she had 
other things to do. He persisted. They 
could take her car and leave immediately. 
But she laughed and told him it was im- 
possible. ‘‘Well at least you can drive me 
home,” he said finally. ‘‘No, | can’t,"’ she 
told him. ‘I’m here with my brother and 
a girl friend, and the car only has two 
seats. Anyway, we're going in the op- 
posite direction.” 

Paul swore at her in Italian and walked 
away. 

If you ask the police, they will tell you 
that he wasn’t seen again. But he was. 
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At about 4 a.m. a friend who does not 
wish to be identified says he saw Paul 
crossing the Tiber on the Ponte Cisto. 
Two short, stocky men were walking with 
him. T 


Editor’s Note: The concluding portion of 
this two-part report will be published in 
March. Shortly before this issue went to 
press, a news-service bulletin revealed 
that Rome’s daily newspaper II Messag- 
gero had received a lock of hair and a 
human ear in the mail, with a note saying 
they belonged to J. Paul Getty Ill. The 
boy’s mother reportedly identified the 
lock of hair as ‘‘certainly belonging to her 
son,’’ and told authorities that the ear 
could be her son’s. In October, the 
alleged kidnappers had threatened to cut 
off one of young Paul's fingers if the fam- 
ily refused to meet their ransom demand. 
A week after the ear was received, 
Paul Getty II, the boy's father, offered to 
pay an undisclosed ransom to the kidnap- 
pers. Five days later, a note and a photo- 
graph purporting to show young Getty 
without his left ear were published by 
another Rome newspaper. The note, re- 
portedly in the boy’s own handwriting, 
said: ‘‘| beg you, grandfather, please for- 
get my capriciousness and folly. Pay and 
| will be as you like for good. You, too, 
Papa. | beg you, forget our disagree- 
ments. Forgive me and help pay.” A 
spokesman for the boy’s billionaire grand- 
father announced that he would not con- 
tribute to the payment of Paul’s ransom 
on the grounds that, “if he helps one 
grandchild, his 13 others would then be- 
come vulnerable to kidnap attempts.”’ On 
December Ist, the boy’s father agreed to F deccte fs 
pay the entire $3.4 demanded by the Where's the sports section? 
kidnappers. 
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The small-boat sailor can now select the 
craft best suited to his sport and style. 
Here’s the lowdown on the current fleet 
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years ago will be dazzled by the difference in what is 

on display today. Not just a lot of boats, but better 

boats. Better in a structural sense, and better in design, 

today’s craft are being built to meet the boatman’s specific 
recreational needs. 

In the past, small powerboats were all pretty much look- 

alikes. They were either small open utilities or partially 


R=: old enough to have attended a boat show ten 
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decked-over runabouts—and that’s all the boatman had to 
choose from,whether his favorite leisure-time activity was 
fishing, water skiing, racing or cruising. Hull design was only 
marginal, producing a craft that behaved poorly when the 
water chopped up a bit, and wooden hulls demanded more 
care than most of us weekend boatmen could give. 

Better construction techniques, different building materials 
and more thoughtful designs have changed all that. The old 
utility/runabout has given way to a variety of activity- 
oriented craft. The age of specialization has caught up with 
recreational boating, and 1974’s boat shows bear convincing 
witness to the fact. Visit a boat show anywhere in the coun- 
try, and in the small powerboat field here’s what you most 
likely are going to see: (Continued on page 78) 


Modified tri-hull powerboat (above) knifes smoothly through 
water; design takes flat-bottom bumps out of cruising. 
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Johnson's new compacts. 15 & 99 hps. 


More compact. Each only 37” from 
skeg to top of the cowl. Slimmer and 
trimmer than our world famous 944 
hp. More compact than comparable 
competitive outboards. 

With electric starting. (Sized the 
same as our manual models.) A built- 
in alternator keeps the battery 
charged. They start manually if you 
don’t want to take the battery along. 

Faster, surer starting. FireFlash 
ignition does it for you. And makes 
your spark plugs last 25% longer. 


Quieter. Sealed powerhead, Water 
Shield silencing in the midsection 
and through-the-propeller exhaust 
muffle the sound. 

Better use of fuel. Patented 
pressure-back piston rings reduce 
friction, make gas last longer. 

Tilt convenience. You pre-select 
the up or down tilt position. Pro- 
grammed tilt automatically locks 
in place when you move the motor. 

Our new performance-engineered 
15 and 9.9 hps. See them at your 
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Johnson dealer. And see our other 
outboards, 2 to 135 hp, plus new 
electric auxiliary motor made for 
maneuvering. Or write for free cata- 
log. Johnson Outboards, Division 
Outboard Marine Corp., ~— 
Sea-Horse Drive, Waukegan, || sive" 
Illinois 60085, Dept. 1-24. 
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(Continued from page 76) 


FISHING BOATS. 

Not long ago the only real stock fishing boat you could buy 
was the offshore sport-fishing yacht—lovely but relatively 
large and expensive. So you settled on the runabout or john- 
boat to go fishing and you made the best of it. Now the small 
boats are being designed for fishing and, more specifically 
this year, for the kind of fishing you want to do. Consider, 
for example, the “console boat” and the “bass boat.” 


Console boat centers steering station, clears forward area for 
casting platform with stowage space beneath. 


The Console Boat. Often called “the pedestal boat,” this type 
of small fishing craft has one principal distinguishing char- 
acteristic: its steering station is located on the hull’s center 
line, which means you can easily move and play your fish all 
around it. The hitherto conventional bow deck, with wind- 
shield, is gone, thereby eliminating the old hazard of falling 
overboard while climbing over them to get to the anchor. It 
also gives you room to battle that fish that insists on fighting 
under the bow. In place of the bow deck is a slightly raised 
“casting platform” with, in well-designed boats, stowage space 
beneath. Even on the very small console boat, there’s room 
for at least two men to cast, troll, drift fish or bottom fish. 

Credit for this important variation of the traditional run- 
about design probably belongs more to the Boston Whaler 
than to any other boat. The first Boston Whaler—which, in- 
cidentally, is neither a whaler nor built in Boston—appeared 
in the late 1950s, but it wasn’t until 1962 that a 16 foot 7 
inch BW appeared to spark the “console” trend. It was the 
first production runabout to be sold with an upright steering 
station plunked dead center of the boat and was quickly 
dubbed “the boat with the piano in the middle.” Two other 
soon-to-be-copied features set the Boston Whaler apart from 
all the other small boats of its day: it had a fiberglass-and- 
foam “sandwich” hull, making it virtually unsinkable, and it 
was self-bailing. 

The sandwich consisted of two fiberglass hulls joined and 
filled by a plastic foam that contained countless air cells, or 
bubbles, giving the craft buoyancy—so much buoyancy, in 
fact, that Life magazine ran a full-page photo of a man rowing 
half a Boston Whaler after the other half had been sawed off. 

This sealed sandwich hull also helped to make the boat 
self-bailing. No one knows just how many thousands of small 
boats have swamped and sunk at fishing-camp docks after 
being left tied up in a heavy rain. With the Whaler this 
couldn’t happen. The owner had merely to remove a small 
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transom drain plug, and the collected water would run off. 

But the Whaler had its limitations, mostly in overall size 
and usable space aboard. The Allied Angler, built in 1964, 
greatly expanded the concept. It was a console boat, but with 
a conventional skiff hull—that is to say, it had a pointy bow 
and a fairly flat bottom aft, so that it was able to operate in 
shallow waters. It also had a forward casting platform with 
stowage space beneath. Too, it was 18 feet in length—a bigger 
boat with more usable space aboard. 

The advent of the Angler touched off a revolution in small- 
boat design. The Aquasport followed, then the Mako, and 
the trend is still continuing—all fast, able and roomy console 
boats ideally suited to the fisherman. 

Among today’s many console boats, only the built-ins boast 
a significant difference. Almost all come with fishing-rod 
racks (for stowage) and holders (for trolling); others feature 
fish boxes, live fish and bait wells, iceboxes, and watertight 
lockers for clothing. Spurred by market competition, de- 
velopment in the built-in area is proceeding rapidly. 

One innovation is the oversized steering console with space 
forward and under for a small marine toilet. It may be 
cramped but it is private, and for the women the fisherman 
brings along—wives, daughters and friends—it helps solve an 
embarrassing problem on a small boat, 

Some companies have added miniature tuna towers to their 

small craft, a scaled-down version of the tower commonly 
found on large offshore fishing yachts. The new minitowers 
give the skipper better visibility to spot fish and to maneuver 
his boat. Their disadvantage in small boats is that they raise 
the craft’s center of gravity, often critically, so that the boat 
becomes too tippy. Best bet is to avoid them in anything under 
24 feet or in a hull that doesn’t stress stability. 
The Bass Boat. Now in full development, this design didn’t 
appear until the latter half of the 1960s. Bass fishermen are 
a different breed of angler from the coastal or big game 
fisherman. Understandably, their needs are different. Hence 
the bass boats were created to fit those special needs. 

Essentially the bass boat is more platform than boat. It 
tends to be smaller than the second-generation console boats 


Bass boat's boxy design allows space for built-ins and free- 
dom of movement. Chairs swivel for casting comfort. 


that followed the Boston Whaler. It is also lighter, so that it 
can be more easily loaded on a trailer at a ramp and can be 
moved with less horsepower for the same speed. The hull is 
rather boxy and blunt at the bow, which means more space 
than is available aboard a pointy-bowed boat. The fishermen 
in a bass boat do not as a rule sit down inside the boat; they 
perch in comfortable fishing chairs mounted on pedestals that 
raise them higher than they would be in a conventional boat. 

(Continued on page 80) 
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Twenty-five years ago, Zebco’s R. D. Hull invented the first 
spin-casting reel. 

And he’s been improving on it ever since. 

But this one’s his masterpiece, the Zebco One. 

As R.D. himself puts it, “Zebco One is the first spin-casting reel 
I know of that lets you feather your line when you cast.’ 

He used only the finest materials available. Stainless steel worm 
gears and ball bearings. Ceramic pick-up pins. 

| And he insisted on only the very best tournament-proven 14 lb. 

test DuPont Stren“ line. 

The result is a spin-casting reel you're going to have a tough 
time wearing out. 

No matter how much fishing you do. 


JEBLO 


Reels and rods worthy of great fish. 
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These revolving, raised seats are the distinguishing feature 
of the bass boat. They allow you to sit in comfort and cast 
your lure in any direction, all day long. 

Few bass-boat owners consider themselves fully equipped 
until they add a battery-powered trolling motor at the bow, 
operated by a foot switch. With the main outboard motor 
tilted out of the water, the bass fisherman can use his trolling 
motor to quietly maneuver his craft around the edges of lily 
pads, creek mouths and snags; in calm water a touch of the 
pedal can propel the boat 100 feet or more. A full battery 
charge generally gives you enough power for an all-day 
fishing session. 

The bass boats, with their built-in fish boxes, wells, iceboxes 
and lockers, offer the fisherman so many more advantages 
than the conventional runabout that their type is selling better 
than any other specialized boat on the market today. The 
latest wrinkle is the addition of locking gun cabinets large 
enough to accommodate shotguns during the duck season. 

While the coastal fishing boat may not always meet the 
bass fisherman’s needs—you can’t move around easily enough 
on the boat—the bass boat can often meet the needs of the 
coastal fisherman. Its freeboard, which is the height of the 
hull from the waterline to the top, is too low for use in really 
open waters where the wind can kick up a sizable sea, but it 
is more than adequate in many sheltered coastal spots. Light- 
tackle buffs, in particular, would find it ideal if they were 
to use it in suitable waters. 

These two specialized designs—the console boat and the 
bass boat—encouraged still further departures from the con- 


Bowrider runabout features up-front seating, made possible 
by eliminating conventional bow deck. 


ventional runabout. Among these, two seem to be gaining 
favor: the “bowrider runabout” and the “high-performance 
boat.” 
BOWRIDERS. 
No one really liked having to climb over the windshield in 
order to go forward. The bowrider design eliminated the 
necessity. Its hull is generally a rather chunky affair with a 
squared-off bow, increasing the available space forward. Here 
seats are placed instead of a bow deck, and a walk-through 
aisle through a divided windshield down the center of the boat 
gives easy access to all areas. As a result, one-third of the boat 
that formerly was largely wasted has now become usable. 
You can expect to see considerably more variations of this 
trend in the near future, particularly in the camper field. 
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Rigged with canvas, the bowrider can be converted into a 
relatively comfortable floating camper with, for example, 
built-in bunks created by simply folding down the seats. 
THE HIGH-PERFORMANCE BOAT, 

More than any other design variation, this one retains more 
of the conventional runabout—but with substantial differ- 
ences. The bow deck is still there, but it may sweep further 
aft to a considerably smaller cockpit. The windshield also 
remains, but instead of being a rather awkward bump-on-a- 
log obstruction, it’s now a low, raked wraparound that’s not 
only good-looking but aerodynamically efficient. 

Unlike the older outboard runabouts, the new high-per- 
formance designs are not intended to be all things to all 
families. They are styled and built to accommodate large 
power plants that translate into speed. Lots of it. 

Their appeal is frankly to younger boatmen who insist 
on 40 to 50 miles per hour, whether they are booming about 
a bay, heading off to picnic on some remote beach, or 
towing a couple of water skiers. The high-performance boat 
virtually guarantees satisfaction to all who value high-speed 
performance. 

Finally, there are two more distinct trends in small power- 
boat design. They are the “weekender” and the “pontoon 
boat.” 

THE WEEKENDER. 

Not too many years ago the outboard-powered cruiser was 
popular in the boating market. Somewhere between 16- and 
22-feet long, it copied the larger motor yachts in that it had 
a cabin (small), bunks (tiny), a head (cramped) and a galley 
(an alcohol stove on a counter over a cupboard). It permitted 
each man who couldn’t afford the real thing to dream that 
he had the capacity to cruise off to those faraway islands that 
are so much a part of boating’s allure. But conditions were 
so cramped, the design couldn’t survive long as a selling idea. 
With the advent of larger outboard motors and the invention 
of the stern drive (an inboard engine hooked up to an out- 
board drive), designers and builders have been able to make 
better use of the interior space. The result is the weekender. 

The cockpit, instead of being shoved back into the far aft 
section of the boat, has been expanded into a roomy area 
where most of the passengers spend most of their time. The 
cabin has been reduced to a mere “cuddy,” large enough for 
a pair of berths and a concealed head. You can sleep in 
reasonable comfort for a night or two—hence the weekender 
name—but more importantly, you can enjoy the advantage 
of a more open boat with a roomy cockpit area. In fact, many 
builders are now making cockpit seats that can be converted 
into berths at night. Galley options can be added to the 
cockpit for the preparation of simple meals. And a full 
camper cover, available from most builders, can convert the 
cockpit into an extra cabin with the occasional benefit of full 
standing headroom on larger hulls. 

THE PONTOON BOAT. 

In the beginning, which from our point of view was only 
ten years ago, the pontoon boat was usually cobbled up out 
of old oil drums, a framework of two-by-sixes covered with 
broad planking, and pipe stanchions that supported a canvas 
cover. They were quickly dubbed “the poor man’s yacht” and 
“floating patios.” 

Today few pontoon boats are home-built, except from kits. 
Instead, you can choose from a variety of models in various 
lengths, some with aluminum pontoons and the others with 
fiberglass or steel pontoons, They may still be called “poor 
men’s yachts” because they are relatively inexpensive, but 
they provide more usable space aboard than do any other 
craft of comparable size. Adding a few plastic ice chests— 
which, without the ice, make good dry stowage—enhances 
their livability. Canvas tops and enclosures make them cozy 
when the weather’s dirty. Best of all, perhaps, their hulls are 
easily driven. Each of the two catamaran-style hulls is usually 

(Continued on page 83) 
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you really want 


... like capturing a special moment 
with your son. Now, and for years to 
come, a Mercury outboard will let you 
and your son spend plenty of care- 
free moments together. A Mini Merc 
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Fixed-jet carburetors that never need 
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weeds and over underwater obstruc- 
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last till you’re fishing with your grand- 
son. There’s a trouble-free 4, 7.5, 9.8, 
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now at your Mercury dealer. While 
you're there, get your copy of the 
1974 Mercury outboard catalog. 
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The only magazine of its kind on earth—something brand new 
under the sun—true swashbuckling travel-adventure stories of 
é far-away places with hard-to-pronounce names! 


Dadburnit! How can we “‘explain'’ a magazine? We can’t even 
explain the lust to wander, but that’s what it’s all about. There 
was something in our old caveman grandpappy that has never 
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long enough and narrow, so that it doesn’t require much 
power to push them through the water. Only a modest out- 
board motor is needed to provide adequate push—and in these 
days of growing concern over fuel, that becomes an important 
consideration, 

Pontoon boats can be rigged for fishing, skin or scuba 
diving, picnicking, swimming or, with sleeping bags, a week- 
end cruise. The key to fun and safety is to use your pontoon 
boat only in sheltered waters where the seas don’t kick up, 
and where you don’t need a lot of freeboard. ‘ 

Much of this design and building development would have 
been impossible if it weren't for fiberglass. The technology 
for molding fiberglass boats existed prior to World War II, 
when the thermosetting polyester resin was formulated. Ad- 
vanced techniques have included faster-setting resins, and 
resins that will set in minutes are now being developed. 

Manufacturers also devised a system of “unitizing” boats. 
Hulls were molded in two basic parts: an outside hull, and 
an inner liner with cockpit sole floor—and sometimes berths, 
seats and storage spaces—already molded in. When the two 
parts were joined, they made a complete hull with a finished 
interior. When deck and upper works were added, the boat 
was complete. You can expect to see more of this type of 
construction as builders fight rising production costs. 

Another interesting innovation was the use of chopped 
glass and resin sprayed into a male-female mold which liter- 
ally “pressed” out a complete hull. Unfortunately, the pres- 
sures required were very high, and molds had to be heavy 
and therefore costly. Again, experimental techniques are 
being developed to reduce the molding pressure required. It 
will soon be possible to make molds of inexpensive sheet 
aluminum, and the day when boats are popped out of molds 
by the million may not be far off. 

This may raise the question of why other plastics have not 
been used in boats. They have, but none has ever worked as 
well. One of the earliest was called Royalite. Some boats 
built of this material could survive a collision at 50 miles an 
hour with no damage. But in hot, humid, summer heat they 
would literally wilt on a trailer, 

Another important development evident today is in the area 
of bottom design. The family powerboat of the Fifties was 
rather flat on the aft bottom, and often beat its passengers 
sorely when running in a hard chop. Two designers took the 
flatness out of the bottom. Ray Hunt developed a boat with 
a deep, vee-shaped cross section. It sat in the water like a 
wedge; knifed smoothly through the seas, and greatly reduced 
pounding. Dick Cole took another approach: a somewhat 
complex bottom configuration which he called a “cathedral” 
hull, Initially, it was like an inverted vee cross section but, as 
it developed, it became the now well-known and widely-copied 
“tri-hull.” Both designs eliminated the flatness, and helped 
take the bumps out of family boating. 

Research and development are by no means at a standstill. 
Designers continue to experiment with slots and steps, and 
tunnel hulls (which are like two deep-vee hulls with a tunnel 
between them). Tunnel hulls are widely popular in closed- 
course racing; their lateral stability and high efficiency make 
them strong new contenders in the recreational boat field. 

A tunnel hull offers great potential as a fishing-boat design, 
inasmuch as it can be beamy and, therefore, stable and able 
to carry good loads safely. 

One final factor that has influenced the marked changes in 
small powerboat designs is the incredibly fine array of marine 
power plants now available. Among them is the sterndrive, 
referred to earlier; essentially it is an inboard engine that has 
been adapted to swing a propeller through an outboard drive. 
It offers all the advantages of automotive-type engines, while 


retaining the tilt-up and shallow-water features of outboard 
motors. With fuel economy coming to the fore, the sterndrive 
with a diesel engine may become increasingly popular. Several 
are already on the market but, because of their greater weight 
and cost, have not as yet found a large market. Diesel weight 
to horsepower ratios, however, have been dropping steadily 
for the last 20 years (largely with the increased use of alumi- 
num) and you will probably see more diesel drives before 
too long. If fuel shortages persist, the diesel outboard motor 
may be revived; it was tried in the 1950s but somehow never 
caught on. 

Jet propulsion systems are having a revival this year, as 
well. These are water jets that consist of an inboard motor to 
suck up the water, and an impeller tube to shoot the water jet 
out aft at great speed. Among their principal advantages is 
their adaptability to shallow waters and the necessity for 
fewer moving parts. Their principal disadvantage is that they 
require more revolutions per minute to produce the same hull 
speed as a conventional inboard engine. Efficient steering at 
slow speeds and achieving reverse—both the major problems 
that hindered the sale of jet boats when they were first intro- 
duced back in the early Sixties—have been insured by the 
improved design of deflectors. 

Right now the ideal size range for a jet power plant is a hull 
that’s between 18 and, say, 21 feet—large enough to carry 
the necessary weight, but not so large as to require a massive 
engine. Cost of the power plant is about the same as for a 
sterndrive engine. 

If you’re considering a jet package, there’s one other con- 
sideration to appraise: the bottom shape of the hull. Naval 
architects tend to agree that a jet boat needs a “radial keel” 
type configuration, which is sort of semirounded. A sharp- 
vee or deep-vee hull prevents an adequate supply of water 
from reaching the jet intake. 

Finally, a word on the Wankel-design, rotating engine, 
which is already in limited use afloat. Both Evinrude and 
Johnson have rotary outboard motors which are being used 
in experimental racing programs. If successful, they will 
probably be offered as production models next year—good 
news, since the rotaries are relatively easy to maintain and 
promise a long service life. 

These are the visible trends. The man who buys a boat in 
the mid-1970s can more closely meet his boating requirements 
than could the pioneer who bought a decade ago. What we 
have now are specialized boats with power plants more nearly 
tailored to particular needs, which means less waste and more 
efficiency. It is a pattern that will continue for some time 
to come. T 


Fiat-bottom runabout is still the workhorse of water sports- 
men. Fiberglass lightens load and maintenance. 
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GRIZZLIES (Continued from page 41) 
him, Nevertheless, not all the grizzlies 
had got the message. According to the 
clipping, old Axel had been peacefully 
walking along a path near his cabin one 
day the spring after he had photographed 
our lovelies, when a grizzly jumped him, 
mauled him badly, and left him for dead. 
When Axel regained consciousness, he 
dragged himself to his cabin, dressed his 
wounds as well as he could, and col- 
lapsed, A neighbor who lived 20 miles or 
so down the arm and who had expected 
Axel to come by, went to investigate and 
found him. He was taken to a hospital 
and eventually recovered. Axel was 
quoted as saying that the bear was not a 
very large one, but that it was large 
enough! 

Why did the grizzly make that unpro- 
voked attack on the old |umberman? You 
can never be sure about grizzlies. One 
possibility is that the bear may have been 
a female with a cub. Another is that the 
bear may have killed a blacktail fawn or 
claimed the carcass of a winter-killed 
moose. | am not sure of the month, but 
if the attack took place during the mating 
season, the bear could have been making 
love back in the bushes. Or maybe it had 
come off second-best with another bear. 

A season or so ago my friend and guide 
Frankie Cooke, of Frank Cooke and Sons 
(northern British Columbia outfitters), 
was out with Mrs. Joan Leeds on a sheep 
hunt. Both were on horseback. They had 
just seen a large grizzly knock the hell 
out of a smaller one in a battle over a 
sheep carcass. The beaten bear had taken 
refuge in a patch of arctic willow through 
which the trail ran. Frankie and Mrs. 
Leeds would have to pass the spot where 
they had last seen the bear on their way 
back to camp. Frankie, who was unarmed, 
didn't like the looks of things. He asked 
Mrs. Leeds for her .270 and was carrying 
it in one hand as they entered the brush 
patch. The bear came for him and Frankie 
shot the .270 as if it were a pistol. The 
grizzly came again, and this time Frankie 
could see grizzly hair through the scope. 
As he fired, his horse bolted. The grizzly 
made a leap and landed dead in the exact 
spot where the horse had been. 

As | have intimated, female grizzlies 
with cubs are bad medicine. Likewise, 
those that are steamed up from a quarrel. 
They will also fight for food. Back in 1945, 
when | was camped on the Alaska High- 
way in the Yukon getting ready to pack 
out the next day, a trapper who came by 
told me of a close one he had had with a 
grizzly. It was in the spring, he said, and 
there was. still snow on the ground. He 
was headed for the trading post owned 
by the Jacquot brothers on Kluane Lake 
to lay in some ammunition and supplies. 
With him he had one pack dog, a large 
Husky. He had one rifle, a Winchester 
Model 70 in .270, but only one cartridge. 

A few miles from Kluane Lake, he en- 
countered a grizzly feeding on a moose 
Carcass across a little muskeg meadow 
about 50 yards away. He called his pack 
dog to heel and tried to skirt the feeding 
bear, but the dog saw or smelled the 
grizzly and growled. The big grizzly lifted 
its head, saw dog and man, and came for 
them, roaring. The trapper chambered his 
one cartridge, waited for the bear to get 
within 20 yards and then shot. The grizzly 
rolled dead at his feet. 

In the spring of 1950 my old friend and 
guide Field Johnson, an Indian from the 
village of Champagne in the Yukon, was 
out in the woods looking for a moose with 
which to replenish his larder. With him 
he had the same battered old .30-30 he 


had sometimes carried when he and | had 
hunted Dall sheep and grizzlies together. 
Field was pussyfooting along looking for 
moose when a tremendous blow flattened 
him. He had been stalked and attacked 
by a big, truculent grizzly that had been 
making a nuisance of itself around Cham- 
pagne for some time. 

Field knew that the only chance he had 
was to play dead and hope the grizzly 
would go away. The bear cuffed him and 
chewed him tentatively for a few minutes. 
Then it made a ‘‘cache"' of him, covering 
him with brush and sod as if he were a 
meal the bear planned to come back to. 

Field lay there quietly, bleeding, hurt- 
ing, but alive. For several minutes he 
could hear the bear padding around, 
sniffing and grunting. Then all was quiet. 
Presently Field decided he was safe and 
got to his feet, With a roar, the bear was 
on top of him. The animal chewed and 
cuffed him some more. Field lost con- 
sciousness. While he was passed out, the 
bear dragged him by his feet for a mile 
or so, buried him again. Field woke up 
hours later. The bear had jumped him not 
long after daylight. When Field recovered 
consciousness jt was late afternoon. He 
had a raging thirst from the loss of blood 
and his wounds were torture. He knew 
if he did not receive help soon, he would 
die. He also knew he could not survive 
another attack by the bear or a night in 
the woods. He lurched to his feet and 
staggered off toward the Alaska Highway. 

Presently a truck came by and picked 
him up. He was covered with blood and 
dirt. Both arms were broken. His feet 
were chewed and his scalp hung down. 
Several of his ribs were broken, his thighs 
gashed. | saw Field the next fall when | 
came to the Yukon for a sheep hunt. He 
was a shadow of his former self and he 
never really recovered from the mauling. 

The grizzly is an interesting neighbor, 
to say the least. It is a tremendously 
powerful and unpredictable animal with 
the strength of a bulldozer and a hair- 
trigger temper. Most of the time the bear 
will run like a rabbit at the smell of a 
human being... . 

A Yukon man | heard of had killed a 
moose and was dressing it. Suddenly a 
tremendous blow on his backside sent 
him clear over the moose carcass and 
against the tree where he had propped 
up his rifle. He grabbed his rifle and 
whirled around just in time to see a 
frightened grizzly getting the hell out of 
there. Apparently the bear had smelled 
the blood of the moose kill but had not 
caught the human scent. The animal 
came upwind, saw something bending 
over the carcass, thought it was another 
bear, Then when it whacked the hunter, 
it caught the human scent and took off. 
\f that bear had been desperate with 
hunger, it might have been willing to fight 
it out. 

| have heard of several occasions when 
grizzlies have come to fresh kills. | have 
had it happen twice to me. Once a gen- 
eration ago in the Yukon, | had shot two 
Dall rams on a cold and miserable day 
high above the St. Clair River not far from 
the Alaska border. A couple of inches of 
snow lay on the ground. Scattered flakes 
were falling and a fishtailing breeze was 
blowing the snow about. Between rifts in 
the storm | could see our little tent far 
below across the frigid St. Clair. 

My guide Field Johnson and | each 
had a sheep head, a quarter of mutton, 
and the backstraps of a ram. It struck 
me that Field would make an interesting 
picture as he plodded down the slope. | 
shot a couple of frames, then sat down 
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in the snow to change film. That done, 
| picked up my rifle and my load and 
stood up. 

When | tell the story, | always say | 
heard a growl. | think | did, but maybe | 
didn’t. Growl or not, something made me 
look uphill. There was a big grizzly that 
had come to the smell of blood. The 
country had not been hunted for a half- 
dozen years and | doubt if the bear had 
ever smelled a human being. When | 
stood up, | looked strange and the grizzly 
probably growled to see what would 
happen. 

Plenty did. | Was almost startled out of 
my wits. | dropped the head and meat, 
unlimbered my .30-06. ‘'Get out of here, 
you sonofabitch!"’ | yelled. The bear 
whirled and took off like a turpentined 
cat, as frightened and as startled as | 
was. Right then | hadn’t lost any grizzlies. 
| wanted to get back to camp, build a fire, 
get warm, and surround a couple of hot 
buttered rums. | wouldn't have shot a 
grizzly if it had been ten feet high and 
equipped with ruby eyes and golden 
claws. Life was complicated enough as it 
was. 

Another time, likewise on a cold, blus- 
tery day, | had shot two big bull caribou 
in abasin far above timberline. My guide 
and | had left our horses tied head to tail 
on a ridge about 300 feet above. The 
heads were good ones, and | planned to 
have them mounted. We could come back 
for the meat the next day, but | didn’t 
want to take a chance on a bear, a wolf, 
or a wolverine chewing up the scalps 
overnight. The hillside was rough and 
steep and it looked to us as if it would 
be simpler to carry the caribou heads up 
to our horses than to bring the horses 
to the caribou, pack the saddles with the 
heads, and go back up the hill again. 

About halfway up the hill, | ran out of 
gas. | put my caribou head down, sat 
there and started using my binoculars. 
A mile or so away | noticed a black spot 
that looked like the charred stump of a 
tree. However, we were above timberline. 
Then the ‘‘stump" started to move in our 
direction. It was a grizzly. The wind was 
blowing from the caribou to it and it must 
have got the odor, 

My guide and | cut to the left so our 
scent would blow past the bear and 
headed toward it. The bear walked 
steadily toward us and the caribou kills. 
There was no cover, but whenever the 
grizzly glanced in our direction we would 
freeze. When the bear was about 200 
yards away, it stopped, thought things 
over for a moment, and decided to lie 
down for a spot of shut-eye. A little creek 
with a sharply cut bank ran through the 
basin. The guide and | sneaked down to 
the creek bottom and crept up to a point 
opposite the resting bear. 

When | stuck my head over the bank, 
all | could see was a mound of hair about 
40 or 50 yards away. It was part of the 
grizzly, but | had no idea which part. If 
! had had my wits about me, | could have 
gone up the opposite slope until | could 
get a good look. Then | could have 
planted my fanny against mother earth 
and shot the bear like a rabbit. But | was 
too excited to have much judgment. | 
simply waited for the bear to move, con- 
scious of the fact that | was below it, a 
poor tactical position. 

Presently the bear stood up. | slammed 
a 180-grain .30-06 bullet into the near 
shoulder. The bear went down bellowing 
horribly, then got up. | shot the grizzly 
in the other shoulder and it went down 
again, gave a compulsive leap and came 
tumbling down the hill. It was an exciting 


morning—! had almost stayed in camp 
that day. 

A wounded grizzly is bad business, 
Over the years many people have been 
killed or mauled by bears that haven't 
been killed dead enough. | have heard of 
several guides and hunters killed by the 
big bears in Alberta and British Columbia. 
A few years ago a Montana hunter was 
killed by a grizzly he had wounded. In 
Alaska a decade or so ago a grizzly killed 
both guide and hunter. In the fall of 1972 
a well-known Alaska guide, out with a 
client, was killed by a grizzly that had 
been found on a kill and wounded. 

Among the professional hunters of 
Africa and India the following up of 
wounded dangerous game is a science. 
In North America, where less following up 
is done, the guides and hunters stumble 
after wounded grizzlies willy-nilly. They 
take desperate chances and it is a wonder 
more are not killed. But again you can 
never tell about grizzlies. | have followed 
two wounded bears into willows. In both 
cases, they ran like rabbits. However, 
neither was a large grizzly and both were 
badly hurt. 

The grizzly has poor eyes. | have men- 
tioned how my guide and | stalked the 
grizzly in plain sight by letting our scent 
blow past it and by stopping whenever it 
looked in our direction. | think this bear 
has good enough ears, as | have seen 
grizzlies over 100 yards away jump at the 
sound of a breaking twig. Their noses are 
excellent and they can follow a trail like 
a hound. 

Like that other wilderness animal, the 
mountain sheep, the grizzly has to learn 
to be afraid of man. The journals of Lewis 
and Clark are full of accounts of hairy 
encounters with the big, bold, plains griz- 
zlies that lived largely on buffalo. The only 
men these large, fierce bears had known 
were poorly armed Indians, and they 
thought no more of taking a kill away 
from a man than they would of taking one 
away from a coyote. The beaver trappers 
who next invaded the grizzly country of 
the northern plains and Rockies found 
the bears bold and truculent. They also 
found them so hard to kill with their 
muzzle-loading ‘‘Kentucky"’ deer rifles 
that they went to guns of larger bore 
throwing more lead—the famous Hawken 
rifles of St. Louis, which were made to 
their specifications. 

A grizzly is still hard to kill in its tracks, 
but it does not last long when struck by 
a well-directed bullet from almost any 
reasonably adequate rifle. Most of the 
grizzlies | have shot have been hit in 
lungs or shoulder with the first shot. Only 
two have been killed in their tracks—one 
with a .300 Weatherby magnum and one 
with a .270. | have shot all my grizzlies 
on fall hunts for sheep, caribou, and 
goats. | have taken them with sheep 
rifles. On a spring hunt, particularly for 
grizzlies, | don't think the hunter would 
be too stupid to take a .300 Winchester 
or Weatherby magnum, a .338 or, if he 
wants to be extra careful and can shoot 
it, a .375. 

! suspect that a good many of the 
maulings and killings by wounded griz- 
zlies start with wild and careless shooting 
—taking running shots, shots through 
brush and at long range. | have com- 
mitted a couple of these sins on danger- 
ous game, but | strongly advise against 
it. Once in the Yukon, when grizzlies were 
classed as vermin, Field Johnson and | 
found where a grizzly had been feeding 
on the berries of a river bar. We waylaid 
the bear. | was using an experimental lot 
of the Remington pointed soft-point Core- 

(Continued on page 104) 
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income! MERLITE INDUSTRIES, INC. 


114 Fifth Avenue » New York, N.Y. 10011 


Under the terms of this Guarantee, the ring 
may be returned to Merlite Industries at any 
time, in any condition, and for a service fee of 
just $3.00, we will repair it or replace it with a 
brand-new ring, and return it promptly to the 
owner. This sales-clinching Guarantee even ap- 
plies to rings with missing stones! 


What’s more, you and your customers won't 
have to wait for delivery on Merlite Rings! 
Your orders are processed the same day we re- 
ceive them, so that shipments are speeding back 
to you within 24 hours or less. And as an extra 
FREE service to you, we’ll even drop-ship rings 
directly to your customers, so that YOU don’t 
have to spend your valuable time making de- 
liveries! 


As a Merlite Ring Dealer, there are TWO 
ways for you to make the most fantastic profits 
of your life. If you wish, you can start without 
investing one penny in inventory; simply show 
our gorgeous 64-page, full-color Customer Pres- 
entation Catalogue to your customers, collect 
your money, and forward the orders to us for 
immediate delivery. Or start with a protected 
inventory and make money even faster by of- 
fering on-the-spot delivery. Our first-order re- 
fund policy protects you completely: whether 
your first order is small or large, we GUAR- 
ANTEE you'll sell it quickly and easily within 
the first 30 days. If not, Merlite will buy back 
any unsold rings from your first order, any 
time within 30 days of your receiving it — no 
questions asked! And under either plan, you 
make a full 200% profit on every sale! 


Regardless of which plan you decide to start 
with, the most important thing is to get started 
NOW! Just take a moment to fill in and mail the 
coupon below. By return mail we'll rush you 
EVERYTHING you need to start making big, 
easy money next week: the lavish 64-page Cus- 
tomer Presentation Catalogue, an accurate ring- 
sizer, wholesale order forms, plus full details of 
our fantastic TRIPLE-YOUR-MONEY Profit 
Offer. It’s all FREE, there’s no obligation, and 
nobody will call on you. Don’t miss out on the 
biggest Profit Bonanza of a lifetime — mail the 
coupon TODAY! P 


OO MR. 0 MRS. [1] MISS 
NAME 


ADDRESS 


STATE 


MERLITE INDUSTRIES, INC. 
114 Fifth Avenue » New York, N.Y. 10011 


I’m ready for TRIPLE PROFITS with Merlite Jewelry! By re- 
turn mail, rush me everything I need to start cashing in at 
once, including the lavish full-color Customer’s Presentation 
Catalogue! I understand that everything is FREE and without 
any obligation on my part! 


Dept. 188 


CITY 


IN CANADA: MOPA CO., LTD., 371 DOWD ST., MONTREAL 128, QUEBEC 
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| hate the whole idea. 
But it's only °9°%° 


Just plain can’t stand the whole idea of ex- 
ercise, physical fitness—all that. 

But both Mrs. Wallace Brown and | have to 
do it—for the heart, the lungs, that sort of 
thing. 

And this has to be one of the cheapest, 
coziest, most effective exercise things ever, 
Take any 26” to 28” bike in your garage 
(except 5 or 10 speed models), Put this rack 
thing on the back wheel —takes just minutes. 
You have yourself the equivalent of a $50 
exercise bike. Have one of the most effec- 
tive exercisers there is. Can adjust gismo 
on the stand, so that the pedaling becomes 
a little harder if you want. Re-adjust and it 
becomes easier. 

Can set it up inside—never have to go out 
in the cold, 4 minutes a day on it, you'll feel 
like new. $9.98 refunded, if you don’t like it, 
even if you hate exercise. 


Wallace ‘Brown 


SINCE 1922 
Westmoreland Ave., White Plains, N.Y. 10606 


5281B 


== =e MAIL NO-RISK COUPON TODAY mm om 
WALLACE BROWN, Dept. CB-9 3 
I Westmoreland Ave., White Plains, N.Y. 10606 J 
| Please send me the following Convert-A-Bike(s) | 
with full money-back guarantee if | am not 
I delighted. h 


h| 
( One for $9.98 (0 Two for $18.98 
| : | 
i Add $1.00 for postage and handling for each. i 
New York State residents please include 
| appropriate tax. | 
| Enclosed is [] Check for $. | 
nclosed is’ ioney Order for 
| Enclosed isl] M Order for S. I 
or charge my [] Master Charge 

—) = (BankAmericard Cl American Express | 
q Card Number. | 
' Exp. Date. 4 
q Master Charge Bank +. i 
ll Signature I 
I Name (print) | 
q Address. Ant, 3 | 
I City. i 

| 


St ig 
mm = DIVISION OF BEVIS INDUSTRIES, INC, = mm 
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TRUE GOES 


SHOPPING 


This department is not composed of paid advertising. 
The merchandise shown here is the newest and/or most 
interesting our shopping editor has found this month. 
Refunds are guaranteed except on personalized items. 
Prices include postage unless otherwise specified. 


Nostalgic belt buckles 

Each of these buckles has a story to 
tell. They depict Wells Fargo, 
Central Union & Pacific, Colt Revolver, 
Confederate Flag, Winchester Rifle, 
Stagecoach, Lincoln, Budweiser, 
Eagle, Topless Coca Cola, and 7th 
Cavalry. Cast antique pewter 

alloy buckle with a brass finish; 

$5 each. Hand-cut and stained brown 
harness leather belt, $6, or belt with 
buckle, $10. Add $1 handling charge. 
Outdoor World, Dept. TR-2, 

Estes Park, Colo. 80517. 


1974 plan-a-year calendar 
You'll never double schedule your- 
self or forget an important date 
with this calendar. Block out those 
dates you know in advance—sales 
conventions, vacations, birthdays, 
basketball games. It has plenty of 
space for reminders—20” x 27”. 
$1.75 from Danza, Dept. TR-2, 
Box 5517, Valencia, Calif. 91355. 


Keep a warm head 

This one-size-fits-all goose down face 
mask gives skiers, snowmobilers and 
cold-weather types superb protection 
against winds and sub-zero tem- 
peratures. The dacron and cotton 
mask formfits to head, neck, chin 
and nose, and the stretch-knit nylon 
back keeps it in place, even on high- 
speed runs. $16.95 from Eddie Bauer 
Expedition Outfitter, Dept. 07Q, 
Seattle, Wash. 98134. 


Snappy walking stick 

A versatile walking stick for strolling; 
it also converts to a genuine leather 
seat to use at spectator sports or in 

a duck blind. The pointed end sticks 
in turf and is steadied by ground 
disc for nonslip support. It’s made 
of chrome-plated aluminum and is 
$13.70 from Nel-King, Dept. T-4ST, 
811 Wyandotte, Kansas City, Mo. 
64105. 


How to get rich 


How can you get rich some day? Make 
a hit record . . . a killing on the stock 
market . . . or invent a gadget like 
the hula hoop? 

For most of us, these are just dreams. 
But haye you ever stopped to think 
that there is a way to get rich—possibly 
only one sure way? Most fortunes, as 
you know, are made by people who own 
their own business. 

Perhaps you’ve thought of starting a 
small business of your own .. . a 
franchised drive-in, or maybe a service 
business. Trouble is, you need $10,000 
to $15,000 to get started and even then 
it’s a gamble—with slim chance of ever 
making really big money. 

But there is one business which could 
make you rich—almost overnight! And 
the beauty of it is, you can start on a 
shoestring during your spare time, even 
while holding your regular job. 


Cash by Mail 


The business is Mail Order—and it’s 
fabulous! Come up with a ‘hot’ new 
item .. . and WHAM! 

It strikes like a bolt of lightning! 

Suddenly, you are deluged with cash 
orders from all over the country . . . 
MORE MONEY than you could ever 
make in a lifetime! 

Like the Vermont dealer who ran one 
ad in Sports Afield Magazine. His ad 
pulled 22,000 orders—over A HALF 
MILLION DOLLARS IN CASH! 

There is no other business where you 
can make a fortune so quickly! 

e A beginner from Newark, N.J. ran 
his first small ad in House Beautiful— 
offering an auto clothes rack. Business 
Week reported that his ad brought in 
$5,000 in orders. By the end of his first 
year in Mail Order, he had grossed 
over $100,000! 

e Another beginner—a lawyer from the 
midwest, sold an idea by mail to fisher- 
man. Specialty Salesman Magazine re- 
veals, “he made $70,000 the first three 
months!” 


Proof 


It’s a fascinating business! Running ads 
in newspapers and magazines .. . 
mailing gift catalogs . . getting cash 
orders in your daily mail—steady as 
clockwork. 

There is no other business where you 
can start on a shoestring and pyramid 
your profits—without investing in mer- 
chandise! One husband and wife mail 
order team took in $40,000 selling one 
item. They obtained FREE ads in na- 
tional magazines . . didn’t invest a 
cent in merchandise, and even got the 
supplier to ship all orders for them! 

hese exceptional cases are absolute 
proof that you can get rich in your own 
Mail Order business. Very rich. Even 
a U.S. Gov. Report stated: “A number 
of one-man Mail Order enterprises 
make up to $50,000!” 

Pick up any magazine. Notice how 
the same mail order ads are repeated 


. month after month? That’s con- 
crete proof! You know those ads 
wouldn't be repeated over and over 
again—unless they were bringing in big 
cash profits to their owners. 


The Secret 


The secret of getting rich in Mail Order 
lies in financial leverage. It’s a little- 
known, almost secret method—using 
other people’s capital to make money 
for you! 
ou can get thousands of dollars 
worth of advertising in big national 
magazines—without investing your own 
money! And you don’t have to write a 
single ad. Tested and proven ads are 
prepared for you by experts. Reinvest 
the profits from your first successful ad 
—to get more, larger ads, and the prof- 
its begin to snowball! It’s like building 
a chain of stores . . each new store 
puts more money in your pocket. 
You mail out beautiful catalogs which 
offer hundreds of dollars worth of fine, 
quality gifts—yet you don’t invest one 


The thrill of receiving money in your mail is 
one you'll never tire of! 


cent of your own money in merchan- 
dise! Your catalogs are printed with 
your name and address, so all orders 
come to you. Everything is ‘“‘drop- 
shipped” for you, and there’s up to 
100% mark-up! You pocket the cash 
profits iiniediataly even before the 


orders are shipped to your customers! 
Repeat orders alone, just from mail- 
ing catalogs, could bring you a steady 
income for the rest of your life! 
Yes, Mail Order is the fastest-grow- 
ing, most profitable business in Amer- 


Rush Coupon for 


FREE BOOK! 


Mail Order Associates, Inc., Dept, 548 


Montvale, New Jersey 07645 


understand everything is free ond there is absolutely no obliga- 


tion. | om over 21. 


plus reprints of 
Mail Order 
articles 


a 
i Please rush complete defails on your Mall Order Program. ! 


eer eee ZAP ssa ws 


ica! And now, with more people moving 
to the suburbs . . . the population ex- 
plosion . . . and the expanding teenage 
market . . . we are on the verge of the 
BIGGEST BOOM in Mail Order his- 
tory! 


Now, with the help and backing of 
Mail Order Associates, Inc., of Mont- 
vale, N.J., you can follow the same 
proven steps to Mail Order success— 
using the ‘secret’ of financial leverage! 


Start Now 


We supply you with beautiful gift cata- 
logs throughout the year. All products 
are dropshipped for you, with up to 
100% mark-up! You get free samples 
of top-selling mail order items, plus 
monthly trade reports on ‘hot’ new 
products . . . tested, successful ads are 
sent to you monthly. You get advertis- 
ing directories, postal laws, complete 
courses, expert guidance—EVERY- 
THING you need to practically guaran- 
tee YOUR SUCCESS. Why? Because 
our business depends upon your suc- 
cess, It's mutually profitable! 

A recent feature article in Income 
Opportunities Magazine stated, “Mail 
Order Associates Inc., offers the most 
comprehensive Mail Order program 
ever offered to beginners.” They go on 
to say, ‘This could be the opportunity 
you've been looking for. A chance to 
get in on the ground floor in a little- 
known business which we believe is on 
the verge of a new boom.” 


Free 


We are now accepting a limited number 
of charter members in our new Mail 
Order Program. No previous experience 
is required but you must be over 21. 

If you are sincerely interested in 
starting a profitable business of your 
own... . if you can see the tremendous 
advantages which Mail Order offers 

. . then ACT NOW! 

Mail the coupon today, or simply 
send your name and address on a post- 
ecard. No salesman will call. We will 
send you a free book—gift catalog, re- 
prints of feature articles, plus complete 
facts about our program. Write to: 


Mail Order Associates, Inc., Dept. 549 
Montvale, New Jersey 07645 


ee ee ee es ne ne ne ne he et he hl en 
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New 


FLORIDA LAKEFRONT 


DEVELOPMENT 


Beautifully Furnished 2 Bedroom 
60’ x 12’PERMA MOBILE® HOME 
Including a Choice 


6000 Sq. Ft. LOT......All For Only 


$9995" 


‘A Planned Adult Community 
{_ 


Beat High Cost of ining 


Ideally situated—in the heart of nae ing! 
Grove and Lake Section of Florida. Just 8 
miles from Leesburg—directly on U. S. High- 
way *441-27. The ‘Gateway to Disney World.” 
IMPORTANT! Bear in mind you are not renting 
the lot—YOU OWN IT OUTRIGHT! This quali- 
fies you for Florida Homestead Exemption— 
thus affording you a BIG tax saving! 

15 FURNISHED MODELS 

ON DISPLAY 


ALL THIS AND MORE AT 


Onange bo10ss0m 


GAR DENS 
e Storm pana 
Paved stree 

aay Street Lights 

e Corner Street Posts 

e Garbag 

e Recreation# els 

ted Swim 
nT tergtO und Telephone 


** Price includes installation, lot and completely 
furnished 2 bedroom all Electric PERMA-MOBILE 
HOME. Carport, patio, utility room, air condition- 
ing, landscaping, etc. are extras. 

SEND NOW FOR FREE INFORMATION 
ORANGE BLOSSOM GARDENS, Dept. 60-C 
2148 N.E. 164th St., Miami, Florida 33162 
Rush literature * No Salesman will call. 
NAME = 

ADDRESS. 
CITY. 


STATE ZIP. 
| __ Office (305) 945-2641 Property Office (904) 753-2270 
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| FREE <faatea | 
| | 
| 

| | CATALOG OFFER | 
| Send me your fully illustrated | 

| color catalog of the complete | 
| jine of Kirsten pipes and | 
| accessories. | 
| yas | 
| CO  ————— —— | 
| ADORESS | 
| city _— = —_— | 
| | 
| | 


$10 


postpaid 
a 


PIPE CO., INC. 


Box 70526-TM-2 
&, WA 98107 


P.O 
> Seattl 


FABULOUS collection! 107 different colorful stamps from every con- 
tinent on the globe—Africa, Asia, Europe, North and South America, 
Australia, Antarctica. Get Queen Elizabeth It Silver Wedding (bound 
to be a classic), giant Mongol horseman, rare birds and beasts shown 
PLUS many other new and old issues. Also stamp selections to examine. 
Buy any or none, return balance. Cancel service anytime. Send 10c 
foday—get your valuable collection of 107 stamps by return mail, 
WILLIAMS STAMP CO., TM27, St. Stephen, N.B,, Canada 


JUST PICK THE KIND 


OF BODY YOU WANT 


—and you can have it easily almost overnight 


Dear Charles Atlas—Here’s the kind f..9 
of body I want: C) Broad chest, Big = 
shoulders. C) Powerful arms, grip. » 
C) Powerful legs. 1) Slimmer waist, 

hips. () More weight, solid, 
C) More energy. 

Send me a free copy of 
your famous 32-page 

book showing how 
DYNAMIC-TENSION = 


can make me a new man. ye 
Send name and address to: ei 
CHARLES ATLAS, Dept. 88P zat | 
115 East 23rd St., New York, N.Y, 10010 


with Cotumaates \V TR 4B 
the transmitter-receiver 
mineral and metal 
delector 


Ideal lor ghosttowning, parks, 
beaches and bottlafields. Detects 
gold, silver, copper, nuggets, coins, 
rings, jewalry, etc, 
Models priced from 
"79°"° up 


WHITE'S ELECTRONICS, INC. csp roms avanaie 


1011 Pleasant Valley Road Room 191, Sweet Home, Oregon 97386 


Write For Free Literature 


TRUE GOES 
SHOPPING 


Push-button timer 


This beauty has interchangeable dials. 
You can time dozens of sporting 
events—track and field, swimming 
and horse racing with this Pop-start 
timer. Measures 234” in diameter and 
opens to reveal storage for extra dials. 
The accessories include wrist strap, 
neck lanyard and key ring belt attach- 
ment. $53.60 from Abercrombie & 
Fitch, Dept. TR-2, 145 W. Com- 
mercial Ave., Moonachie, N.J. 07072. 


Name your bartender 


Have a caricature of a friend placed 
on a neat 10” x 15” wood grain 
plaque with his name hand-lettered. 
Makes a great gift for a bar-warming 
or office-warming party. You just 
send a photo giving color of eyes 
and hair and print name. Photo will be 
returned unharmed. Allow 4 to 5 
weeks for delivery. $15 from Bruce 
Bolind, TR-2, Boulder, Colo. 80302. 


“war injurie 


dicapped. 4 
hand ving ; mouth ad 


the start. B 
doing s° n Johnson, 


says Gle d, Kansas- 


Larne 


Earn More 


Enjoy Life —Be a... 
LOCKSMITH like lam! 


It’s EASY Earning Up to $10 an Hour 
Train FAST at Home—Earn While You Learn 


Fascinating, Profitable Year-Round Spare- 
time—Fulltime Work Servicing, Repairing, 
Installing, Keying Locks for Homes, Of- 
fices, Cars, Desks, Files...Any Kind of 
Lock Anywhere. 


Today there's a bigger demand for skilled 
Locksmiths than ever before. Adding to 
the increasing need for regular lock and 
key service is the growing panic of mil- 
lions about greater safety for themselves 
and their possessions in the face of a 
zooming national crime rate. Yet there is 
still only one qualified Locksmith to every 
17,000 people! No wonder the money can 
roll in so FAST! 


LEARN AT HOME THIS SHORTCUT WAY 


Prepare yourself to take advantage of this 
tremendous money-making opportunity 
for steady, year-round EXTRA INCOME in 
your spare time, or financial independ- 
ence in a full-time, high-profit business of 
your own. Perfect for retirement! You don't 
have to be an expert mechanic to be an 
ace professional in this field. Age, minor 
physical handicaps, limited education 
don’t matter either. Once you know Lock- 
smithing, all your worries about a job, 
more income, layoffs, inflation, recession, 
too many bosses will be gone forever. 


PROFITS WHILE LEARNING CAN MORE 
THAN PAY FOR TRAINING 


You're “‘in business’’ from the moment 
you start your Belsaw course—able quickly 


Belsaw Started Me Making 
Money FAST as a LOCKSMITH 


“I'm MAKING OVER $300 A MONTH in my spare time 
with the Belsaw Locksmith Course. Yours is the best 


training in America." Henry Rivas, Los Angeles, Calif. 
“| EARNED $500 WHILE LEARNING your course. My best 
week so far has been $125.00 and 


ter and better."’ Vincent Tizio, Brooklyn, New York. 


“| CLEARED $110 LAST SATURDAY! | am doing a won- 


derful business thanks to your course in Locksmithing. 


It's a great business.” R. W. Davis, St. Louis, Missouri. 
“| HAVE ALL THE LOCKSMITH WORK | CAN HANDLE. 


Your course and business-getting methods are super!” 
Oscar Larson, Long Beach, Calif. 


eeps on getting bet- 


to make your special knowledge pay you 
from $5 to $10 an hour. Tools and Equip- 
ment, plus a professional Key-Making Ma- 
chine given you with your course, put you 
on the receiving end of high CASH FEES 
for your service. Many students cover the 
full cost of their training and SHOW A 
SUBSTANTIAL PROFIT long before they 
complete the course. So can you. 


FIND OUT ALL ABOUT IT 
No Obligation — 
No Salesman Will Call 


Discover what's in Locksmithing for you 
... how you can depend on this urgently 
needed skill for MORE INCOME, EASIER, 
MORE ENJOYABLE LIVING now and for 
the rest of your life! Just fill out and send 
the coupon below. The complete, exciting 
story will go out to you at once. Mail the 
coupon TODAY. 


BELSAW INSTITUTE, 224-F Field Bldg. 
Kansas City, Mo. 64111 


Accredited Member National Home Study Council. 
Approved for All Veteran Training, 


ANA eo HERE 


o rt ho eeel fk 
}; Wie iLaJk 
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* 
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THIS PRO KEY MACHINE 
YOURS TO KEEP 


can alone add $25 to $40 a week 

to your income...and it won't cost 

you one penny with our training! 
PLUS THESE TOOLS AND MATERIALS 
ALL YOURS AS PART OF YOUR TRAINING! 


LOCKSMITHS ENJOY ALL THESE ADVANTAGES: 


* You're part of a firmly estab- 
lished, vitally necessary profes- 
sional trade. 

* Shortage of qualified locksmiths 
everywhere. 

* Clean, respected work that’s easy 
to do—and easy on you. 


gins high. 


keep. 


Tells how to Name 


* Everyone needs your services— 
again and again. 


* Material costs low— profit mar- 


* Small, rent-free shop space in 
your home or car, 


* You collect cash for work—no 
credit losses, no collection ex- 
penses, no employment problems. 

* Business-getting methods are 
simple.No salesmanship required. 


» You're a trusted member of your 
community. 


MAIL THIS COUPON—NO SALESMAN WILL CALL 


BELSAW INSTITUTE, 224-F Field Bldg., Kansas City, Missouri 64111 


Please send me free of cost or obligation your publication ‘Keys to 
Your Future” on how Belsaw can train me to quickly make money in 


Make Money in 


Locksmithing — Address 


I 
| 
| 
| 
| Locksmithing and how all tools and Key Machine are given me to 
| 
| 
| 


Spare Time or 
Full Time —Al- | 


most from the City 


State 


Start, Mail. Cou- | 
pon NOW! 


CL Check here if eligible for Veteran benefits. 
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RUSSIA STAMPS 01067 


FABULOUS HIGH-VALUE COLLECTION 
CATALOG PRICED AT $5.00! 


Remarkable and valuable collection of 32 
different genuine Russian postage stamps, 
some over 50 years old! Includes scarce 
Commemoratives, Czarist issues, Airmails, 
Catalog Price $5.00. Also other exciting 
stamps to examine free. Buy any or none, 
return balance, cancel service anytime — 
but this valuable collection of 32 Russia 
(plus Wonderful Illustrated Catalog) are 
yours to keep. Send only 10g — TODAY! 


H.E.Harris, Dept.L-112, Boston,Mass.02117 


q€LESCop), 


PACK RODS 


EACH 


SPIN OR FLY 


The same rugged, tubular fiberglass 
rods that we have sold by the thou- 
sands at $7.95! Limited Offer: now save 
$1 with this ad! Great rods for stop by 
the road fishing, hiking or packing in. 


They telescope in seconds for quick 
action or stowing, 
SPIN ROD nv. aio1 i 
Extends trom 15” to 6 ft 2/13.50 
FLY ROD to. a1oo 
Extends trom 17" fo 7 ft 9 ae 
ROD CASE for above, de- 50 
luxe rigid tube, with three 2 
initials (specify) 
Add 95¢ per rod for shipping and handling. 
1974 CATALOG 
48 pages of bargains for the fisherman 
sent FREE with order, Otherwise please 
send 25¢ to cover mailing costs. 
‘Fj International Sportsman, Inc. 
Dept. 1502, 26 Mark Dr., San Rafael, CA 94903 
Satisfaction Guaranteed 


M7 
NEW zero SCope-Shot . 
SCOPE-SHOT COMPLETE WITH 100 | World's Finest precieen 
EXPLODING PELLETS 
* neve $7200 Scope-' pss - <a, 
ey) PP, care a1 


Tig Bog of ae 


500 EXTRA Pellets a “58 > 
2, _ “xine 


+01 tubber slings. ) PP. 
utifully potishs 
cost cluminum stock, | pA Order 
Pistol grip. So powerful it kills 
small game. Fits pocket perfectly! 
Gucranteed. FREE shooting monucl. ee! 
EXTRA RUBBER SLINGS, 6 poirs $2.00 p.p. 3 Leather 
Pouch & Sling assemblies only $2.00 p.p. 
PRECISION SLINGSHOT AMMO: Giant Bag of 
1000 Exploding Pellets, $4.00; 225 ¥«"" Stee! Hunt- 
ina Balls $2.00; 140 5/16” Steel Hunting Balls, 
$2.00 p.p. 15 Official Slingshot Targets $1.00 p.p. 
Order NOW from GENERAL SPORTS. 
221-TB Main Street, Lawrenceburg, Indiana 47025 


TUNE YOUR GUITAR 
LIE A PROFESSIONAL 


vention is ideal for every 
er pr af 


Thi new in 
guitarist + 
Six pre 


runt ay 
clamp 


’ ue 
adjust 
When 


} 

and band 
ling. Money back 
guarantee 


ED SALE Studio 605-H,Avon by the Sea, N.J. 07717 


MY JOB IS GIVING AWAY 
FREE SHOES — PLUS CASH 
FOR SPARE TIME HOURS 


Just show the Hanover catalog and let 

your friends save up to $18 a pair on 
the shoes or boots they need. Many men making 
up to $200 a month and more — plus free shoes for 
themselves. I'll show you how. Write: Gordon 
King, 1170 Carlisle St., Hanover, Pa. 17331. 
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Who said collecting social security 
had to be dull? Put some life in your 
wallet with our beautiful full-color, 
personalized social security card. 
Your name and account number are 
engraved on this attractive metal 
card. Its convenient plastic holder 
can be used for holding business 
cards, or whatever you want. Our 
beautifully unadorned Miss is the 
perfect reminder to play now... 
retire later. 

A great gift for a friend... but 
order one for yourself, too! Only $2 
each—3 for $1.75 each—10 for $15. 
Prices available for larger quanti- 
ties on request. Price includes card, 
case and personalized engraving. 


Full refund if not completely satisfied. 


I'm a man who wants 
everything. Please send me 
____ engraved social security cards. 


Name 
Social security account number 
Address 


City, State, Zip 


For additional cards, please print or type 
names on a plain sheet of paper and en- 
close with order blank. California residents 
add 6% sales tax. No COD's please. 


BRAY NOVELTIES 
P. O. Box 8467 San Jose, CA 99155 


TRUE GOES 
SHOPPING 


W.C. Fields playing cards 
“Anything worth having is worth 
cheating for,” said W.C. Fields. 

This deck of plastic-coated playing 
cards contains 16 of his most out- 
rageous quotes. Included is an equally 
outrageous booklet “16 Proven Ways 
To Cheat.” Cards and booklet come 
in a permanent plastic container. $2.45 
from The Game Room, P.O. Box 1816, 
Washington, D.C. 20013. 


MY GOOD MAN 
you holdinyour 
fortultous hand 


ARD 


ee KIT 


wreng 


PLAYING € 


Gas-saving tire gauge 


Since proper air inflation is one of 
the keys to good mileage, this gauge 
helps you stretch gasoline mileage. 
The “%-ounce gauge gives a pre- 
cisely accurate reading from 16 to 32 
pounds per square inch and will 

not affect tire balance. Tire can be 
inflated through gauge. Set of 4 is $4.98 
from Arocom Products Inc., Dept. 
TR-12, 2680 W. Market St., 

Akron, Ohio 44313. 


THE sees ae FASTEST, MOST SUCCESSFUL WAIST SHAPER EVER 


What is this ingenious 
5 minute waist shaper plan? 


It's based on a patented 1 pound waist slim- 
ming exerciser. You lie on your back on the floor, 
wherever and whenever you wish—even while 
watching TV. And doing just one enjoyable, rhyth- 
mic, continuous movement only 5 minutes a day, 
you are able to work all your body muscles in one 
coordinated movement. That's all there is to it. 

The Weider Plan is much safer than strenuous 
gym workouts and is designed to produce a slim- 
mer waistline faster than time-consuming jogging 
or any other sport. 

Forget sauna wraps, inflated pants, or weight 
belts. The Reader's Digest (September, 1971) has 
exposed all these ‘effortless exercisers” as 
frauds. As Dr. Kenneth Rose, Chairman of the 
AMA Committee on Fitness, explains: ‘You have 
to work off the inches." And that's what this plan 
is all about...but the ‘‘work” you do is easy and 
pleasant. 


How much can you 
expect to lose in 14 days? 


You can lose up to 4” off your waistline and 
about 10 pounds of excess weight in just 14 days. 
You see, your waist area performs the least work 
of your body. And because it is usually the most 
neglected, fat easily accumulates there, giving 
you a flabby, weak, distorted midsection. 

But the rhythmical, continuous movement of 
the 5 minute Slimmer makes up for all the years 
you have neglected your body. This concentrated 
exercise speeds up your body's metabolism, and 
utilizes your reserve fat to create an oxidation 
process that burns up excess fat in your body 
cells. It also helps to release excess water trapped 
there, too. The results are fantastically rapid 
waistline losses and a younger looking body 
for you. 

And remember, the Weider 5 Minute Slimming 
Plan also strengthens your heart, lungs, and helps 
improve your digestion and stamina. It delivers 
a lot for just 5 minutes of enjoyable exercise. 


Expert testimonials 


“The finest, thought out a dd plan ever,” 
STEINEMAN, MLD., Renowned Swiss Physician 
“Because the exercises as aired ont while lying on the back, dan- 
gerous straining motions are virtually eliminated while the slimming 

and reshaping of the waistline is taking place.” 

GERALD KLAZ, .0., Director of Westside Medical Group 
“No other exerciser | know of is so accurately based on physiolog- 
ical and medical principles. It burns up excess body weight and reduces 
the waistline without any strain to the heart or other vital organs.” 
PIERRE GRAVEL, 0.C., Pres. Canadian Council of Chiropractic Research 
“My waist measurement went down 4” in just 18 days, and | feel more 
energetic than | have in years. It sure beats working out in gyms with 
heavy equipment.” JIM HANLEY, Athletic Coach 


Living Proof of Fantastic Results 


“Eating the foods I love 


Il lost 6 inches 
off my waistline 


in only 21 days 


by doing just one 5 minute exercise with the 
most ingenious waist slimmer ever invented.” 


“With Joe Weider’s 5 Minute Slimming 
Plan | improved my appearance and got 
back my self-confidence in just 21 days. 

“Lying on the floor in the privacy of my 
own home, | did one exercise for only 
5 minutes a day. | went from 241 pounds to 
219, and my waistline went down from 
44" to 38". 

“Joe Weider’s 5 Minute Slimming Plan 
really gave me a new chance at life. | just 
can’t say enough good things about it.” 


Michael Benedict 


minute 


waist slimmer 
This is not another “gimmick” reducer. 


Forget all those “Effortless Gimmick Exercisers.”” They 
never work and have been exposed as frauds. The only 
way to lose inches and pounds is through exercise and 
you might as well be doing the one revolutionary exercise 
that’s the easiest, safest, fastest and most effective. Try 
it for three days—if you do not see immediate measure- 
able waistline and weight losses return it for a full refund. 
Mail coupon and start slimming instantly. 


BEFORE AFTER Tt 2 8 oT Laelia | 
WAIST 36’ waistasy. Wiecue 
KEN WALLER (AGE 26) LOST 6 LBS. ONLY - FREE | a 


1 LB. 


TRIAL » 
OFFER ! 


In this handy pocket size r] 
wallet is the undisputed and 


most ingenious waist slimmer 
AFTER ever created. Take it anywhere. a 
10 It weighs only 1 pound. | 
DAYS Joe Weider, Dept. cs/n Al 
“5"' Minute was Shaper, 
21100 Erwin Street 
AFTER t ’ 
WAIST 37” WAIST 3472” Woodland Hills, Ca. 91364 | 
Dear Joe: Rush me your 5 minute Waist Shaper and 
BILL RUSSELL (AGE 38) LOST 10 LBS. aN ALN ee UM al | 


back guarantee offer! 
| | ENCLOSE $9.95 FOR THE ABOVE. 

CASH © CHECK MONEY ORDER 
Send $1.00 extra for Air-Mail. (No COD's Accepted) 
Calif. residents add 5% sales tax. ($10.50) 


Gor 


Name 


Address _ — = = 


it —————_— 


State Zip 


IN CANADA: “5" Minute Waist Slimmer Plan, 
2875 Bates Road, Montreal, Quebec 


| es © fF 8 8 Ff fe 
Pat. Pend. © 1972 Body Persuasion System, Inc, 
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BEFORE 
WAIST 44" 
MICHAEL BENEDICT (AGE 55) LOST 22 LBS. 


AFTER 
WAIST 38" 


rs 


CIAL PEOPLE. 


THESE ARE VI 


; , j % 
a 
The Toccl brothers were two boys down to the 
sixth rib, but only one below. 


This case is only one of the many “mistakes of 
Nature” included in Frederick Drimmer’s fascinat- 
ing new book, VERY SPECIAL PEOPLE. What 
makes them very special is that they were all born 
“curiosities’’ and they all lived unusual lives. Like 
Chang and Eng, the original Siamese twins, who 
were joined at the chest for life. They married sis- 
ters, set up separate homes, and fathered 22 chil- 
dren between them! 

Then there was Grace McDaniels, billed as the 
ugliest woman who ever lived (and her photo 
proves it). Believe it or not, Grace received several 
proposals of marriage before she accepted one from 
a handsome young man. They had a perfectly nor- 
mal son, who grew up to be his mother’s manager! 

John Merrick, the grossly deformed “Elephant 
Man,” was deserted by his heartless manager. Be- 
friended by a kindly doctor, Merrick became quite 
famous and was frequently visited by Royalty. 

The stories in this book are true, and we have 
over 65 rare photos to prove it. Never has one book 
been so complete. There are chapters on giants, 
dwarfs, fat people, armless and legless wonders, 
hermaphrodites (half man, half woman), bearded 
ladies, and numerous other human oddities. 

This is not just a picture book of “freaks.” The 
author treats these people with insight, compassion 
and the dignity one earns by being born different 
from everyone else, 

VERY SPECIAL PEOPLE will also teach you 
one of the most important lessons that life has to 
offer: the incredible ability 
of man’s mind, soul, and 
spirit to overcome any 
physical imperfection <¥) 
. no matter how hope- 
less it may appear. 
Read this book and ; 
you'll never indulge Sag 
in self-pity again. 


ONLY $5.95, 
hard covered, 
412 pages, 

67 photographs. 


Julia Pastrana 
(1832-1860) 

was to ugliness what 
Marilyn Monroe 
was to loveliness, 


== == =(MONEYBACK GUARANTEE)===== 
BROADWAY BOOKFINDERS, DEPT. RS-55 
245 WEST 19 ST., NEW YORK, N.Y. 10011 


Please rush me ___ Very Special People at $5.95 ea. 
(plus 60¢ post. and hand.) Enclosed is my check/ 


M.O. for $_— . If not completely satisfied, 
I'll return it within 15 days for a full refund. 
name 

please print 
address 


_ zip 
Make your check or money order payable 
to Broadway Bookfinders. 
© Broadway Bookfinders, 1973 
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TRUE GOES 


SHOPPING 
NOW! GET 


3 REAL OLD 
U.S. COINS-Only*1__. 


YOU GET 2 PRE-1938 BUFFALO 
NICKELS AND A PRE-1908 
INDIAN HEAD PENNY 


(One set to a customer.) These 
scarce coins offered to get your 
name for our mailing list. You will 
also receive a copy of the most won- 
derful catalog of coin offers in America. Send $1, 
name, address, zip to: Littleton Coin Co., Dept.Sx-14, 
Littleton, New Hampshire 03561. 


UNWANTED 


HAIR 
PERMANENTLY 
REMOVED 


PERMA TWEEZ will forever rid you of un- 
wanted hair between eyebrows, on cheeks, 
ingrown neck hairs, even beard. Remove 
hair anywhere with ‘tweezer-like’ PERMA 
TWEEZ electrolysis. Clinically tested— 
recommended by dermatologists. 
14 DAY MONEY BACK GUARANTEE 
Send check or M.O. $16.95 ppd. 


GENERAL MEDICAL CO., Dept. T-9 
5701 W. Adams Blvd., Los Angeles, CA 90016 
Mfr, of Professional & Home Electrolysis Equipment 


FlexPort PET DOOR 


Why be a door- 
man for your 
pet? FlexPort 
ends scratched 
doors and whin- 
ing. Keeps out 
flies, wind, rain. 
Gives you and 
dog or cat com: 
plete freedom. 
a a Soft plastic  tri- 
; " angles close gen- 
te. tly and tightly. 

Easily installed. 
Send for free folder. 


TUREN Inc. Dept. TR-2 


Cottage Ave. 
al Danvers, Mass. 01923 


NAME 
TIES 


His name worked into a neat pat- 
tern on this quality tie. Worn, it’s 
a design; turn it sideways and his 
name can be read. Blue, brown, 
green or maroon. Specify color or 
we send blue. PRINT name desired. 
Only $4.50 ppd. 
Christmas orders is Nov. 
designed for clubs, etc. 


ART STYLE CO. 


Box 166-T, Arlington, Mass. 02174 


INVISIBLE QUICK! BIG PAY! 


Make a good $20 for each hour’s work 
in your own business, part time or full 
time .. . 24 hours after you get big 
low-cost VIP Vinyl Repair kit. Invis- 
ibly repair and restore vinyl, leather, 
naugahyde. Quick, easy. Big demand. 
Homes, businesses, car shops, restau- 
tants, unlimited customers. No wait- 
ing, no school, no franchise, you keep 
all profits. Biz fast steady earnings. Details mailed FREE. 
VIP. Dept. 882. 2021 Montrose, Chicago 60618. 


Watchworks cuff links 


Hold your cuffs together and add 
interest to your attire with these old- 
watch cuff links. About one inch in 
diameter and gold plated, they come in 
jeweler’s gift box and are $10 from 
Downs & Co., Dept. T-174, Evanston, 
Ill. 60204. 


New England topsail schooner 


—_———= = a 


The Eagle, an 1847 topsail schooner, 
is a fun ship to build. Included in 

the kit are machine carved hardwood 
hull, fittings, wood materials and 
cordage. The finely detailed 24” 
model also comes with building 
instructions. $32.50 from Model 
Shipways Co., Inc., Dept. TR-2, 39 
West Fort Lee Rd., Bogota, N.J. 07603. 


Dead-line for 
15. Ties 


VINYL 
REPAIR 


muscle u 


AT LAST...Here’s the “MUSCLE MAKERS” you need to muscularize your body 


crash weight- 


FORMULA #7 

“DRINK-ON” UP TO A-POUND- 
A-DAY! 
This new Joe Weider scientific 
weight-gaining breakthrough puts 
, an end to the skinny body! 

Now, you can ‘‘drink-on’ 
a powerful pound 
every day until 
you've reached your 
most muscular and 
virile, he-man weight! 
Thousands of men are 
doing it every month! Why not 
you? Enjoy this totally new 
breed of nutritional WILDCAT 
—guaranteed to put an end to 
your muscle-starved, hungry 
looking body FAST! Tastes 
like a milk-shake; fills out your 
body and face for a fresher, 
more exciting, fun-going you! 
14-DAY SUPPLY $14.98 
FREE “VALUABI.E WEIGHT-GAINING AND 
MUSCLE-BUILDING COURSE” INCLUDED! 


‘power- 


UPPER BODY BUILDER © 
Actually two exercisers in one! 
Unique design of sturdily- 
built “Crusher/Puller"’ 
builds your entire upper 
body to powerful, mus- 
cular proportions. ‘Crush 
It’ for a massive, mus- 
cular chest! ‘Pull it’’ for 
strengthening arms! 

$14.95 ILLUSTRATED COURSE 

TO MUSCULAR BODY 


ORIGINAL 
- “FLAB FIGHTER!” 


Unique workout suit 
with built-in slim- 
ming power! Person- 
ally created by Joe 
Weider to turn even the 
simplest movements 
into effective slim- 
ming exercises. 
Works even faster 
when worn during 
workouts or sports! 
Made of tough, odor- 
free Neoprene rubber with 
sturdy over-size zipper for 
ease of use. A must if you 
want to muscularize your 
body fast! Look slimmer 
the minute you put it on! 
$29.95 COMPLETE 


karate krusher 


POWERIZES HANDS AND FOREARMS! . 
Builds bulging crushing power into your fore- 
arms and grip! Just five minutes a day is all it 
takes to develop the powerful finger, hand and 
forearm muscles needed for 
karate, judo, many other 
sports and work activ- 

ities. Use it anywhere, 

anytime to build sledge- 
hammer power into your 
grip. Weighs just 6 ozs. 
$9.98 COMPLETE WITH 
“KILLER KARATE” SELF- 


jas nie 


ower lwister 


MUSCULARIZES UPPER 


The upper body muscularizer 
used by top athletes and 
bodybuilders to add powerful 
inches to arms, chest, shoul- 
s ders and back—then keep 
them there for life! Uni- 
que ‘Continuous Ten- 
sion/Ultimate Muscle 
Contraction" feature, 
develops muscles 
other exercisers can't 
reach. Just ten min- 
utes a day and you 
are on your way to 

a powerful, muscular 
upper body! Durable 
chromed steel with 
“No-Slip"' rubber grippers 
$9.95 COMPLETE WITH 
DETAILED UPPER-BODY-BUILDING COURSE 


waist shaner 


FOR SLIMMER WAIST, HIPS! 


Helps ‘'melt'’ 


Let 

Joe Weider — 
Trainer of 
“Mr. America” 
and 
“Mr. Universe” 
since 1946 — 
help you 
become a 
powerful, 
muscular virile man 

with these exclusive "ili" 
“WILDCAT POWERIZERS!” 


“street clothes!" 
100% 


COMPACT UPPER BODY EXERCISER 
Our most portable, pocket-sized 
upper body builder! Weighs just 
4 ounces! Works amazingly (in 
your spare time) to develop 
powerful chest, back and 
shoulders. Doubles as effi- 
cient leg exerciser. Truly 
the "Mighty Mite!'’ Keep 
one at the office... 
another at home. 
$3.98 COMPLETE 
WITH COURSE 

OF INSTRUCTIONS 


© “Trainer of Champions Since 1936" 
Mt with over 2,750,000 successful students 


« 21100 ERWIN STREET 
WOODLAND HILLS, CALIF. 91364 


>. = Dear Joe, | want a more power- 
ful, virile and muscular body. 
Please ship me the equipment 
and courses checked below. Also, 
the FREE $3.00 value muscle- 
building/virility magazines. Full payment enclosed. 


O Crash Weight-Gain Formula $7..... $14.98 


fitness 
jouer 


LIKE AN “INDOOR TRACK!” Chi Rowar-Xts, ives vacnceaa eae’ ok 14.95 
Slim down, trim up! Lose pounds and O “The Panther" Suit ............--- 29.95 
inches from your waist, hips and thighs O Karate Krusher .............-+-45- 9.98 
by jogging in your own home! Just O Fitness Jogger .............-.e00s 12.95 
6 minutes daily gives benefits of O Power Twister ..................5- 9.95 
two mile jog! Improves stamina, El Walat: Shape tices jirou Jes cds nas 11.98 
heart and lung action, Heavy- O Pocket Jiffy Gym ............-..+- 3.98 


duty coil springs in thick poly- 
urethane cushion simulate 
actual road conditions. 
Lightweight, compact. 

$12.95 COMPLETE WITH 


TOTAL $. 
Calif. residents add 6% tax 


AMOUNT ENCLOSED $§ 


DEFENSE COURSE & INSTRUCTIONS “AEROBIC/CIRCUIT TRAINING” COURSE! Name- 
FREE 9 Jammed with complete courses on mus- Address__ 
es  cularizing & shaping your body! Specific a 
$3.00 WORTH OF tips to build bigger arms, broader shoul- City. 
3 ders, deeper chest, slimmer waist and f 
POWER-PACKED I legs. Sex appeal and virility- State____ —__—Zip 
MAGAZINES! uilding information, too! ALL FREE with Please type or 


with any purchase! 


THESE MAGAZINES AVAILABLE AT NEWSTAND AT $1.00 EA. 


© COPYRIGHT J0£ WEIDER, 1973 


print clearly. 
No COD's please. 
a Sn SS a oe ee 


[a 


flabby pounds and inches off your 
waist and hips while you work, play or exercise 
7 s Promotes profuse perspira- 

tion and break-down of 
cushions of fatty tissue, 
Flesh colored and a full 
12 inches wide, it may be 
worn completely unde- 
tected under regular 
Stays 
odorless in use and 
storage. Miraculous aid to 
slimming and firming! 
$11.98 COMPLETE WITH 
ILLUSTRATED “WAIST 
SLIMMER" COURSE 


MR. JOE WEIDER bent. os/N 


IN CANADA: WEIDER SPORTS, 2875 BATES RD., MONTREAL, QUEBEC 
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GET this giant collection of 100 different stamps from the world 
over-—Virgin Islands, Rwanda, Hungary, everywhere. New countries, 
new commemoratives, pictorials, topicals, Get Eisenhower memorial, 
giant lion, Unicef, others shown plus many more new, old issues. 
Colorful valuable Stamps—wild animals, famous people, far places, 
Also stamp selections to examine, Buy any or none, return balance, 
Cancel service anytime, Rush 10c today for your valuable collection, 


GARCELON STAMP CO,, Dept. 2TMR, , Calais, Maine 04619 


RO MINI MIKE 
WIRELESS 


Self contained. Picks up & transmits 
slightest sound without wires up to 
450 it. thru any FM radio. Use as 
silent monitor, burg. alarm, music 
amplifier, intercom, baby sitter, hot 
line, etc. Comp, with batt. Money 
back guarantee. Only $14.95 


add 50c for pstge. & hdlg. 
AMC SALES, Dept, T Box 610, Downey, Ca. 90241 


UU TALLER Lott 


BUSINESS OPPORTUNITIES 
* INSTALL BURGLAR ALARMS without previous 


perience or costly equipment. Big profit, Free details, 
ro, Dept. 11762, Woodland Hills, CA 91364 


HOME IMPORT MAIL ORDER BUSINES' 
capital, Free Report, Mellinger, Dept, H176 
Hills, Calif, H1364, 


‘Without 
Woodland 


TAKE THE AFTERNOON OFF—Every afternoon! (As I 
do.) “Out of at Race’’ divulges my simple ret’, Free: 
Circular OR-5. Simon, 1280 Sawmill, Yonkers, N.Y. 10710. 


oa INTEREST COMPOUNDED DAILY Paid on Regular 
(hecking Accounts, Bank Guaranteed, Details $1.00. 
P&T Associates, Box B, Guymon, Okla. 73042. 
1 MADE $40,000.00 YEAR hy Mailorder! Helped others 
make money! Start with $15,00—Free I'roof. Torrey, Box 
318-MT, Ypsilanti, Michigan 48197. 
ELECTRONIC ASSEMBLY BUSINESS. 
home, spare time, Investment, knowledge, 
Necessary, Free illustrated literature, Barta, 
Walnut Creek, CA 94597. 

MONEY MAKING OPPORTUNITIES 
WORLD'S LEADING CONTEST MAGAZINE, -80¢. Prize- 


winner, 1315 Central, St, Petersburg, Pla. 3370 


LEARN HOW YOU CAN PARTICIPATE in ths Michigan 
Lottery!! Send 50c with self-addressed, stamped envelope 
to Kenneth W. Hoy, 1907 Ontario, Niles, Mich. 49120, 
Void where restricted. 


MILLIONS SSSS in lost coins, jewelry, buried treasure to 
be found. Read exciting true stories. Long John Latham’s 
treasure magazines. Sample copy 25c, Box 328-T, Conroe, 
Texas 77301. 
SALESMEN—AGENTS WANTED 

* 3 SOCIAL SECURITY PLATE Stamping Business! Big 

Vrofits-Spare or Full Time. ares Samples and Com- 
plete Information. Perma, Dept. CP-7, 275 NE. 16th St, 
Miamt, Florida 33162. 


Hig profits, Start 
experience un 
Box 2USANB, 


EARN BIG COMMISSIONS soliciting delinquent accounts, 


No collecting or investment, Metropolitan Finance, 1129 
West dlst, Kansas City, Missouri. 
EDUCATION—HOME STUDY 
ak BARTENDING-BAR MANAGEMENT COURSE. I 
Information, Universal Academy. Box 8180-AH, t ‘nie 


versal City, CA (1608, 


DETECTIVE COURSE. Iree Tnforniation, 
tectives, Box $180-C, Universal City, Calif. 


ACUPUNCTURE TRAINING Munuals, Supplies! Catalog: 


Chin, Box 219\V, 'Coronto, Canada M6M 422. 
REAL ESTATE 
* FREE... NEW... BIG... SPRING Catalog. Hun- 
dreds of top real estate values coast to coast! United 
Farm Agency, 612-TM West 47th St., Kansas City, Mis- 
souri §4112. 


$1.00 ACRE! USA and Canada. Lists, photographs mailed. 
Government’ Lunds, 220 Delaware Ave, Buffalo. New 
York 14202. —— 

FREE CATALOG! PHOTOS! Coast to coast farms, 
lusiness. retirement. investment. ATL types, sizes, 
es. Safe-Buy Real Estate Agency, Inc., 1228 N, Ilayes- 
TH. Oak Park, TH. 60302 (Phone: 812-287-1300) 
CANADIAN LAND: $285.00, $10.00 month, Free informa- 
ron. Neel Acres, 7771-3 Bernard, LaSalle, Canada, 

SN .1V8, 


“Universal De- 


OF INTEREST TO ALL 
ot NEVER BEFORE SO MUCH for so little Buy every- 


thing you'll ever need below wholesale! Full particulars 
Free. Write today. 1512 Jarvis, 
Chicago, IL, 60626. 


EARN BRITISH DEGREES, Curricular $1.00. Sussex Col- 
exe of Technology, Highfield, Danehill, Sussex, England 


PACHE'— -Authentic Pine Stone Arrowhead Collections 
LO0-$15.00, Tribal Hall-S, Apache Junction, Ar- 


i. 
SONG POEMS—MUSIC 
te YOU CAN Play Piano by ar.’’ Write for free proof 
and Introductory bonus offer. Shaneco, 5000 Dobrot, 
Central Point, Oregon 97501, 
POEM! SONGS WANTED! Free publishing 
Talent CT Longwood Koud, Quincey, \ 


Warner, Room CC-136-DC, 


recordiuys! 
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MARKET PLACE 


For ad-rates write Classified, 100 E. Ohio, Chicago 60611 
(ivi vtdenin tradi isin trattoria tnemtra aetna cE 


SAFEGUARD MONEY-SAVER has hidden talents, 
To all outward appearances it's a handsomely 
styled belt of top-grain cowhide, But here's the 
inside story; a zippered money compartment that 
gives him cash-and-csrry security. 114% wide 
Available in brown or black.$2,49, 4 50¢ P&H 
State size, 28-44, and color. Money back guaran- 
tee. Order from Big Three Enterprises, Dept. 
TRIM, 24 Garflold Place, Brooklyn, N.Y. 112158. 


BIG SIZES ONLY ! 


shirts/coats/jackets/vests 
Write for our Catalog 
Box 3236 San Refaeli, Ca. 94901 


BIG GUY WESTERN 


HOBBIES 
SPORTS 
SERVICES 
SCHOOLS 


GOLF EQUIPMENT—NEW 
1974 PRO ONLY CLUBS at a prive sour I’ro can’t mateh! 
Box Sub, Warner Mobins, Georgia 31003. 
CLOCKS 
* I BATTERY MOVEMENTS FOR OLD CLOCKS or your 
n. Unusual clocks, Brochure, Custom Clocks, 
Tissourt 5058. 
BRIAR PIPES 
CASH FOR USED PIPES—Dunhill, (ha an, Comey, 
lings. Write 10500 Ottone Way, Los Angeles 00024. 
GOVERNMENT SURPLUS 
ok MAGNETIZE SCREWDRIVERS und other tools Puwer- 
fully. spe wecessury, Lifetime Guurantee, 
4191 Southwest 11 Terr., 


Golk ten, 


Mar- 


endl y "5 A uetip, 
Wt. Lauderdale, 


EONS CURRENCY 


: Silver Dollars Dated 1967 to 1967 In Nice 
$3 Delivered Postpald, Ml Paso Coin 
Vaso Nationst Bank Bldg., 


STAMPS 
10 ALL LDIFEERENT: GER 


LOG 
ins including U 
essories and sup 
our appre tvice whieh you 4 
amd canvel service at any lime, Jamestown Stamp, 
M, Jamestown, N.Y. 147 


OF INTEREST TO MEN 
*N MILITARY CATALOG 5000 pprodners illustrated! 
ne 


Meals, guns, bere ». Fings, fa- 
tigues, wings and m efundable). 


packe 
from 
purel 

Dept. kh 


Ken 


a constant winnie 
San Wra 


y als become 
Values, 345 Bosworth, 


rom: TAY TAN ALL WINTER with a Da 
especially for Men, a 

Tugredients that washes clean, 3 

Dept. 12, Box 254, Village Station, N.Y, 10014. 

HELP WANTED— EMPLOYMENT. INFORMATION 
ALASKA, S560 WEEKLY UNSKILLED. Skilled Bonus, 
Mrief letter to Alink, Box 1254, Fairbank OO707. 
WORLDWIDE OP TUNITIES . . . All Uceuputions! 
S700 -$4.000 Monthly! Employment International, Box 29217- 
UN. Indianapolis, Indiana 46220, 

INVENTIONS 

ak FREE "DIRECTORY, OF 500 CORPORATIONS Sevk- 

ing New Produets."’ Reqiiest Free ‘Inventor's Kit’’ 
No, A26 Wi mportant Information Every Inventor 
Should 1 Raymond Lee Organization, 230 Park 
Avenue, New ¥ 
CASH-ROYALTIES for unpatented inventions. 
Global Marketing Service, )-M. 77th, Oakland, CA 94605. 
AUTHORS—PUBLISHERS—BOOKS 


$25,000.00 POETRY CONTEST. Details: Send 
Clover, 210 Fifth, N.¥.C, 10010, 


SLEEP _LEARNING—HYPNOTISM 
HYPNOTISM! Strange catalog free! 
rstion, 1 TT, Olympia, Washington. 
TISM REVEALED! Trree Mlusirated  Detaila; 
12015 Sherman Road, North Hollywood, Calif. 91605 
PERSONAL—MISCELLANEOUS 


RECEIVE NONACADEMIC DEGREES for fun! Hamilton 
State University, Dept. (TM, Box 11516, Tucson, AZ 85706. 


ADVERTISERS—AGENCIES 


IRE Ee OF SUCCESSFUL CLASSIFIED ADVERTIS- 
ING \ short-cuts to bigger m response and profits, 
inehles aN Ita plus where to © your ads and why: 
and much more $2.00 postpaid. fundable, 
About om filion. of- Tros ects for your ''offer.’* 

Classified, Tne, 100 Bast Ohio 

HOe1L, 


Stamp, 


Towers, 


TRUE GOES 


SHOPPING 


Palm-grip screwdriver 

A new palm-grip ratchet-type screw- 
driver increases your turning power. 
The socket-end set comes with both 
Phillips and flat blade heavy-duty 
heads. And the easy-to-handle ratchet 
adjusts easily for straight, forward 
and reverse. $5.75 from John Harns- 
worth Co., Dept. TR-2, 209 Sunset 
Drive, Glastonbury, Conn. 06033. 


Tail gate handi-steps 

Make life easier when you use your 
pick-up for either business or pleasure. 
Steps are easy to install on the bumper 
and tailgate of all American-made 
pick-ups—as long as bumper doesn’t 
protrude more than 6”. The telescop- 
ing arms lower the steps with the 
tailgate and, when raised, they lock 
into traveling position. Comes assem- 
bled and ready to install. $29.95 

for the one-step model; $34.95 for 

the two-step model. Big Sky House, 
Dept. TR-2, Box 2102, 2746 Fern 
Drive, Great Falls, Mont. 59403. 


- . 
Ill mail you my O28 SO OO OOSOSS OOOOH OOE SOE SOG 


pesos: SAMPLE IMPORT FREE!: 


. ...4Nd Il tell you exactly how to turn it into big money! : 


94,221 | MAIL FREE SAMPLE COUPON 


IMPORTS | get full facts about MONEY MAKING 
French PRODUCTS. Start your own fabulous 


Perfume £& 


59¢ ae BIG PROFIT HOME IMPORT BUSINESS 


MY PLAN STARTS YOU FAST... Shows How To 


Buy Below Wholesale 


... how to deal direct and cut out costly middlemen 
-.- $0 you keep all the profits! 


$81 2. any 


Running Like New! 


FOB 

$170. enzt3n4 
i Jer; Internation- 

_ L. Mellinger, Famous World Trac : tion- 

Ee known Mai Order Expert; President, The Mellinger 
| Co. “’l started only a few years ago, part time, In my, 
| garage with less than say pene MIO ae tie 

ire spans the globe... !, acres of land, ol 

cuildings warehouses, factory and I'm still building. 
| will help you succeed using my own personal experi- 
| ence. Mail coupon for my FREE REPORT. 


YOU CAN BUY 
ONE AT A TIME 
OR BUY IN QUANTITY 


Many of these 24,221 imports you 
can buy one at a time . . . others 
you can order in quantity, with min- {Metal 
imum total order as low as $5.88 Detector 
per dozen for Jade Rings. Other ex- $7.85 YOU CAN START IMMEDIATELY. You make first import deal 10 
amples, 100 Electric Razors $2.51 bole minutes after you get Plan. As added bonus I arrange free member- 
ea. or 10 for $2.60. Calendar Watch ele lusi . i go 2 
100 for $3.65 ea. or 1 for $4.45. ship in exclusive International Traders Organization... instantly puts 
Electric Vibrator 100 for $2.53 ea. or you in direct contact with suppliers abroad, I show how to operate 
10 for $2.85. All these prices include anywhere. Age no barrier, Ideal for spare time husband/wife or re- 
duty and postage. Cut out U.S. mid- ti ebns M t “HW al é dE t” tell 
diemen. Buy below wholesale. Deal rement business, ‘iy report, “row to Import and Export” tells 
direct the International Traders way! how to do it. Coupon brings your free gift sample import and every- 
thing else! No obligation. No salesman will call. Airmail reaches 
Camera 82¢ me overnight! 


Personal Guidance! emp 


MEN — WOMEN... Turn Spare Hours or Full Time into INCOME! 


DISCOVER THE PROFITS OF IMPORT! My Home Import Busi- 
ness Plan guides your every step... it is based totally on my personal 
success, I do the “hard work” for you. . . by traveling the world to 
find dazzling “‘first time offered” new products, The actual sample 
I will send you Free is typical of my import discoveries. You can 
pick and choose from more than 24,000 products. Deal in one prod- 
uct or 1000’s, Buy below wholesale. 


Seyeeem = Typewriter | catond 
$25.00 | Watch 
cy $3.65 


| believe in giving you my personal Field Glasses a) 
help! Regularly | meet I. T. $2.55 J / 
Members at regional closed door : == SS 
Seminars across the country. You Electric : 
will be invited to these meetings. Razor $1.70 


SA Now! Quick 
Double Profits 


\ As Member of International 
Traders you now get Free 
catalogs of specialty mer- 


= Al Cassette «24> 
ow to 


SAVE $95 on ROLEX GMT Perpetual Watch. Reaaraes Electric chandise to order at rock 
SAVE $90.00 on ELECTRIC CALCULATOR. IMPORT \\ Toothbrush 45¢ bottom prices from big US. 
SAVE $167 on NIKON Camera. AND $10.65 warehouse, 


Save on SONY, SEIKO, LEICA, 100's other big 
tame products! Also cars & cycles: Mercedes, 
Honda, Volkswagen, Yamaha, Porche — 


EXPOR 
Z COUPON GOOD FOR FREE SAMPLE 
Send no i B. L. Mellinger/Mellinger Co., Dept. H2322 THIS COUPON 


= “5 money... : ; GOOD FORONE J 
1000's more dazzling products you can buy DIRECT! 1 6100 Variel, Woodland Hills, CA 91364 
WandecTalki : gP 3 Y “ do not order from 4 FREE SAMPLE : 
falkie Talkie lectric Shoeshiner Movie Camera us. | show howto § mS Only one sample 
Cigarette Lighter Black Forest Clock Two Pc. Intercom + * es goond FREE REPORT, ”’How tolmport and per person. Offer 9 
Mode! Boat Kit Telescope Sapphire Ring Behe hese, Bargains Py Export”. >< also free sample import. Mine APA A Al tL I 
Singing Bird Cage Brief Case Transistor Radio DUET oP aoe y (0. keep without obligation. Show me how oigé No sample ! 
Golf Balls Phone Amplifier Fishing Rod y | can start a business of my own, without coupon, 
Badminton Sets Bikini Movie Title Kit Coupon 1 ; 
Beer Steins Swimsuit Water Pistol 7 i Name Age ! 
e h brings 9 ry 
Dinnerware Hi Intensity Lamp Swords J i 1 
Baseball Glove Beaded Handbag _— Spinning Reel details on 1 Address i 
Rifle Scope Electric Calculator Cardigan Sweater FREE 1 city Sue Ee 1 
——————— Sees 
B. L. Mellinger/The Mellinger Co., 6100 Variel, IMPORTS rf 1 
Dept.H2322, Woodland Hills, CA 91364 == — == SAVE 3 DAYS —GIVE ZIP FOR FAST REPLY ce mt me me od 
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You owe it to yourself 
to try this new pipe! 
NOT FOR SALE IN 
ANY STORE. THAT'S 
WHY | CAN MAKE 
THIS DARING OFFER. 


By E. A. CAREY 


This top grade, 
Mediterranean 
briar pipe incor- 
porates an entirely 
new smoking principle 
that completely elimi- 
nates breaking-in. Tars, 
sludge, bite, and bitter- 
ness never reach your 
mouth, When you switch to 
a Carey pipe, you get clean- 
er, cooler, sweeter, tastier, 
moisture-free, thoroughly en- 
joyable smoking. Just send me 
your name and address for details of my 
FREE TRIAL OFFER which gives you a 
Carey pipe to smoke on a test basis for a whole month. 
You'll have a selection of eight handsome styles to 
choose from. If the Carey pipe is not the best smoke 
of your life, the trial won't cost you a dime. How many 
manufacturers are that sure of their product. Write: 
E. A. CAREY, Dept. 0000, 3932 N. Kilpatrick Ave., 
Chicago, Ill, 60641. 


7 HITCHCOCK WIDE SHOES 
100styles * EEtoEEEEEE © Sizes 5to 13 


For men only. Casual, dress, 
work shoes for wide feet 
and high insteps. Top 
quality, popular prices, 
money-back guarantee. 
Send for FREE 

Catalog. 


Not sold 
SHOES, INC. in stores 
Dept. 7A,Hingham, Mass. 02043 


New Issues—New Countries—Triangles—Rockets 
—Olympics—Scouts—Birds—Flowers—Animals 
—ALSO Old Canadian and U.S. postage stamps. 
All genuine. Plus complete illustrated Canadian 
Stamp Catalog. Send ten cents for mailing. 


Gray Stamp Co., Dept. AK, Toronto, Canada 


GUARANTEED 
10 YEARS 


Yes, you can have aFULL COLOR 
POSTER blown up from your 
color photo or slide at a fraction 
‘of the price, All color posters 
Ls) printed on silk finish paper 
Great gift idea! 


hy 


intoa FULL COLOR POSTER 
at Unbelievable low Cost! 


Low COST BLACK & WHITE BLOWUPS TOO! 


FULL COLOR POSTERS | 2H.x74 $350 upto nt x at 
nea’ only $7.50 1 Ht x 1N3 th. $2 6 ada. 

see e, OMY Sa7so | iat x2 Kt. $2.50 Frames tit up te 

24x36” only$10.50 | 3ft x49. $7.50 Bhs att. 93.00 


For every color poster ordered, add $1.00 and gut a black & 
white same size. Black snd White Duplicates 70% off. Agd 50c 
each item, handling. For prompt delivery put name & address on 
back of photo. Send check, cash or M.O. N.Y, residents add 
appropriate sales tax. if you send siide or negative, add $1.00 for 
gach size. SUPERSPEED SERVICE shipped Ist class mail and 
$1.50 per item 


Conger Color Fabs 


Dept. TR-24 
Congers, N.Y. 10920 


JEEP OWNERS 
PICK UP OWNERS 
FISHERMEN 
HUNTERS 


FLOTATION TIRES & 
WHEELS 


7 UNIQUE , CAMPING 
Honest tire information you OFF-ROAD EQUIPMENT! 
can trust plus 100‘s of things 

you've been looking for and 

some You've never seen! 


FOREIGN & AIR MAIL 
MEQUESTS 81 


9201 CALIFORNIA AVE Dept. T 
SOUTH GATE_CA 90280 


PUBLIC LANDS—OPPORTUNITY 


Equal Opportunity is provided all citizens of the U.S.A. 
to participate in the Profits and Tax-Benefits of Ol] & 
Gas Lease-Rights on Public Lands. Parcels are awarded 
each month through PUBLIC DRAWINGS which provide 
profit potential in excess of V2 milllon dollars. DRAWINGS 


SEND TODAY-INCLUDE ZIP CODE! 


are administered by the BUREAU of LAND MANAGEMENT. 
Send $1.00 for complete information. 


FEDERAL OIL & GAS LEASES, INC. 


Geological & Market Evaluation Services 
2995 L.B.J. Freeway 
P.O. Box 291/19, Dept. T 


Dallas, Texas 75229 Ph (214) 243-4253 


HOW TO BECOME A LOCKSMITH 
COMPLETE BOOK OF INSTRUCTIONS 
How To Fit Keys, Change Combina- 
tions, Master Key Locks, Keys By 
Number, Tools To Use, etc. Detailed 


illustrations. Satis- 
Only $3 ppd. 


faction guaranteed. Get 
Angeles 


started! Order today 


ele, P.O. Bor 69234, Lo 


Ca, 90069 


The knife for hunting, fishing and 
all around use. Mirror polished, im- 
ported stainless steel blade honed 
to a razor's edge. Rugged. Opens 
easily, Locks into position. Blade 
will not close When in use. Press button 
in handle to close. Safety finger guard. Sure- 


ip handle, Balanced for target throwing. 

\F BROKEN WITHIN 10 YEARS WE WILL REPLACE AT NO CHARGE! Use 30 
days. Money back if not pleased. Special 1¢ sale, REGULAR PRICE, $2.50. 
Send $2.51 & receive 2 knives. Add 49¢ postage, handling. Remit TOTAL 
$3.00 for 2 knives. ORDER NOW! Midwest Knife Co., 9043 S, Western Ave., 


Dept. ODSK-2434 


Chicago, Ill. 60620. Established 1936. Mail Orders Only. 


ACCORDIONS-!2 OFF 


of retail prices you'd expect to pay! 
Over 40 Electronic, Standard & Button Models 
All famous makes. All colors, Models for Stu- 
dents, Teachers, Professionals. Amplifiers, 

too! Try before you buy. Free accessories. 5 
E-Z terms. Trades welcome. Lifetime Per- Day 
formance Policy. FREE Color catalogs and Home 
Importer-to-You discounts. Rushcoupon. Trial 
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» FREE CAT. 


Discount 


es ee es ee es ee ee ee 


Accordion Corp. of America—Dept. T-24 i 
5535 W. Belmont Ave., Chicago, Il].60641 


Send FREE accordion catalogs and discount prices 
Include special information checked: 


D3 Accordion Amplifiers (©) Button Accordions 
a ——— = 
Address 


Know 
your 


= blood 
pressure 


If your doctor recommends 
you keep close tab on your 
blood pressure, here’s the perfect in- 
strument. High-quality Aneroid-type with touch and 
hold Velcro® sleeve. No slipping. Accurate, easy-to- 
read gouge. Compact zippered case. Unconditional 
one-yeor Warranty against defects in workmanship 
or materials. $17.95 plus 85c postage. You'll need 
0 stethoscope and we hove an excellent one for 
$4.95 plus 45c postage. Money-back guarantee if 

returned ppd. within 30 edoys- 
Dept. T-24BU 


Kinlen Co. 
809 Wyandotte . Kansas City, Mo. 64105 


BE A BARTENDER! 


Easy home study course prepares men and women 
for the exciting and rewarding bartender profes 
sion. SEND NOW FOR FREE DETAILS about 


course, and diploma, No salesman will call 
UNIVERSAL ACADEMY OF BARTENDING 


~A Home Study School - 
Dept. 6, Box 8180, Universal City, Calif, 91606 


TO LUG some 


Srisieiie us show you sewiee to begin AT 4 eas 


ONCE... full or spare time. Many re- 
port $10 to $50 PROFIT FIRST HOUR! 
Nothing to buy...n0 salesman will call 
EVERYTHING NEEDED SENT FREE 
including BEAUTIFUL SAMPLE! 


Write, Russell Products Co. 
DEPT.H8 = COLUMBIA, TENN. 38401 


Learn Profitable Profession 
in few months at Home 


MEN AND WOMEN, 18 TO 60 


Earn big pay as « skilled operator in Scientific Mus- 
sage. Many employment opportunities. Easy to learn 
and do. Diploma awarded. Openyourown office or earn 
good Income from Doctors, Hospitals, Clubs andother 
health or recreational centers. Wonder- 
fol part-time profession. Low monthly 
payments. Write today for free Anatomy 
Charts and catalog. No obligation. 


ANDERSON SCHOOL OF SCIENTIFIC MASSAGE 
Dept.8-113,Princeton, Ilinols 61356 


Locate from a LONG DISTANCE! 
with Ultra-Sensitive D/RECTIONAL Locator 
SEND FOR FREE tnronMAtive BROCHURE 


CARL ANDERSON 
P.O. Box 13441-A-S, Tampa, Florida 33611 


HOW TO INVENT 
THE EASY WAY 


Become rich overnight! One small inven- 
tion is all you need to become financially 
secure. Anyone can learn with the tech- 
niques I’ll present to you. Don't delay. 
Send $2.98 to: Hal G. Thompson, Dept. 
V, 3347 Benton St., Denver, Calo. 80212 


DETECTIVE TRAINING 


Ecsy home study course prepares men 
and women for the exciting ond reward 
ing investigation profession. SEND NOW 
FOR FREE DETAILS about course, lapel 
pin and diploma, No salesman will call. 
pproved for veterans training. 


UNIVERSAL DETECTIVES scm. 


Dept. TR, Box 8180, Universal City, Colif. 91608 


PARK RANGER 


FREE BOOK tells how to train at home, in 
Sparetimeforrewarding, responsiblecareers 
outdoors! Ecology/Conservation/Leisure 
Time explosion has created enormous 
shortage in trained men! Write! No 
salesman will call, Approved for Vets. 
NATIONAL SCHOOL, Dept. 4-157 


A Home Study Institution 
1429 20th St. NW, Washington, DC 20036 


muscles in you 


body that you 


“we're going to ny ars 
before 


OUTTA THE WAY BLUSBER 
PUSS, GAIL AND | ARE GOING 
SWIMMING’  , 


BECOME A NEW MAN - OWN 
A HANDSOME-RUGGED BODY! 


Our New System will develop muscles so fantastic 
that your muscles and strength will seem to be al- 
most Super-Human! Thousands have doubled or 
tripled their strength while following our unique 
methods, It is actually possible to have everyday 
muscular growth while following our body-building 
system! Imagine what you could accomplish while 
following our methods? Regardless of theshapeyou 
are in, WE CAN IMPROVE YOUR BODY 100%! 


THIS 1S THE LAST 
TIME I(M GOING 


NOW I'VE 
GOT A ‘80D’ 
AND CON- AND A HALF/ 
CENTRATION 


NOW WE’LE 
SEE WHO 
GAIL WILL 
GO OUT 


UNIVERSAL BODYBUILDIN ee 

COURSE TREAD ABOUT TOCA e ae = SKINNY ? 
AWS, Le MS Ra dD MUSCLES WILL 
soe eee Su APPEAR ... 
UN LN ( (\\ ALMOST LIKE 
AN YY \ MAGIC! 


YEAH, AND THAT 

AIN’T ALL | LOST} 

I'M LOSING you J | 
FOR GOOD / A= 


FAT WILL 
DISAPPEAR — 
REPLACED BY 
MUSCLES! 


EAH THANKS 
TO ONIVERSAL 
BOLYBUMDI 
UNIVERSAL BODYBUILDING 


Box 485, Dept. TR 
Dearborn, Mich. 48121 


Shoot the ‘works’ to me free! Rush me all 


that free muscle-building information, so that 

1 can add inches of powerful muscles — all in 

the privacy of my home. | am sending 25¢ to Cf / | 
help cover postage and handling costs. {| am x 


under no obligation. (Please print) 


Name ~~ | 
Address j 
City 3 oe! SA in 


a ee ee ees ee ee ee ee 
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FREE 


COLOR CATALOG 


Build Your Own 
Grandfather Clock 
for under 


$200 


(Including 
Movement) 
Do-It-Yourself 
Case Kits, parts 
pre-cut, solid 
¥,"’ black wal- 
nut, mahogany, 
cherry 
Movements and 
dials 
Finished Clocks 
Direct Factory 


Write for free color catalog 


EMPEROR 
CLOCK COMPANY 


Dept. 404 Fairhope, Ala 36532 


WORLD’S LARGEST MANUFACTURER 
OF GRANDFATHER CLOCKS 


Visit our Factory 


(send 10¢ for mailing) 
BRITISH 
NORTH AMERICA 
STAMP COLLECTION 
Get 14 spectacular mint issues from Antigua, 
Grenada, Turks & Caicos Is., etc., plus Giant 
Silver Stamp and other scarce Canada Com- 
memoratives...Prince Edward Island, New- 
foundiand, British Columbla & Vancouver 
Is., Nova Scotia, Northwest Passage! We'll 
also include other exciting stamps on ap- 
proval for you to examine: buy any or none, 
return balance, cancel service anytime. Sent 
FREE to introduce World's most rewarding 
hobby. Send 10¢ for mailing today. 
Kenmore,Milford BNA-537,N.Hamp. 03055 


Eee eee eee ee ee oe 
Enjoy An Exciting, Romantic 


IMPRESSIVE LOOK ANYTIME! 


| 
QUICK-CHANGE to suit your mood time: i 
ALL THREE $6. Send for your Mustache, Sideburns | 
| 

| 


and Van Dyke at once! Simpl 
MODOCRYLIC tite the cclne you want or son 
aa a sample of your hair and leave 
the matching to our expert. MAIL 
COUPON NOW! 
Adhores securcly ... . off and 
on in seconds . can be vor 
as is or trimmed ‘to just the style 


you war 3 
To Order give hair color Blonde: 
2] Lead D Light Brown; O Medium 
Brown; © Bark Brown; 
Ao Stiver: Q Auburn or send hair 
fj zample. O Mustache $2: 0 Deluxe i 
Mustache $5: O ideburns 

OQ Deluxe Sideburns SS: OG Van 
Dyke S3: CO Deluxe Van Dyke S55: 

OD All Three S6: O All Three De- 
luxe $12 (1 save $3) 


a= Masculiner Co., Dept. A118 


160 Amherst St., East Orange, N.J. 07019 q 
@8 @ SOLD ON MONEY BACK GUARANTEE | = = 


PLAY GUITAR « 7 DAYS 


OR MONEY BACK 


TOP GUITARIST ED SALE'S famous 66-page 
Secret System worth $4.00 shows you how to 
play a beautiful song the first d 
song by ¢ar or note in seven day: 
52 photos. 87 finger placing charts, etc,, plus 
110 popular and western songs, (words and 
music}; & $1,00 Chord Finder of all the 
chords used in popular music: a 


$3.00 Guilarist Book 
~@ of Knowledge; and 
he the extra special 


Nt $1.00 value NEW 
wallet size Tuning Device 
4 im tuning any guitar by 


fa aoa Value ‘ov $D-98 SEND NO 


MONEY! 


DO Grey: 


Just send your name and address. On delivery pay post- 
98 plus C.0.D, postage. or send $2 


man $2.9 
shipping and handling cha 
costs. (Sorry, no C.O.1 
remit with order.) Money back Guars untee, 


ED SALE, Studio 305-H, Avon By the Sea, N.J. 07717 


Start Your Own Business 


Filing Saws 


Karn $8.00 an hour in your 
sparetime, Start saw sharp- 
iop in basement or 
arage. No experience need- 
ed to turn out perfect cut- 
with professional 
With Foley Auto- 
‘iter. No canvassing 
ady year ‘round busi- 
Ideal for small or big 
towns. We help finance you. 
Minimum investment. For 
information send posteard., 


Foley MFG, 231-4 Foley Bidg., Minneapolis, Minn, 55418 


AUTHORS WANTED BY 
NEW YORK PUBLISHER 


Leading book publisher seeks manuscripts of 
all types: fiction, non-fiction, poetry, scholarly 
and even controversial works. New authors 
welcomed. Send for booklet TR. It's free. 
Vantage Press, 516 W. 34 St., New York, N.Y. 


Solid Sterling Silver Cuff-Links 
Silver or Gold finish Cuff-Links ... 


FREE COLOR CATALOGUE. 


SEND US YOUR NAME FOR A 
FAMILY CREST RING © CUFF-LINKS 


$39.00 


$25.00 sis 
Send name of crest together with check or money order for the proper amount or SEND FOR 


IF YOU ALREADY HAVE A CREST SEND COPY OR PICTURE OF IT ALONG WITH 
YOUR ORDER TO MAKE ABSOLUTELY SURE WE ENGRAVE THE SAME ONE. 


HERALDICA IMPORTS, 
21 West 46th St., Dept. TR24, New York, N.Y. 10036 


Solid Sterling Silver Ring 
Solid 14Kt. Gold Ring . 


$ 39.00 
$130.00 


Inc. 


INTERNATIONAL 
DIVORCE SOCIETY 


Let the world know you shed 

your ball and chain. Declare 

your single status and meet 

new friends by wearing your society tie 
tac/lapel pin. 
vorced friends. 


A suitable gift for your di- 
|.D.S. tie tac/lapel pin and 
membership card. Send $3.95 in check or 
m.o. to 1.D.S., Dept. T, P.O. Box 181, Boon- 
ville, Mo. 65233. Mo. residents add 3% 
sales tax. 


NAME__ 
STREET. 
STALE 


TODAY’S HOSPITAL AND 
MEDICAL COSTS COULD 
WIPE YOU OUT IN WEEKS! i 


I'LL HELP YOU DEFEAT 
YOUR CHRONIC DIGESTIVE 
> PROBLEMS OR NO COST! 

My new, medically-proved formula and 
concept has helped thousands get rid of 
and stay rid of these health-wrecking ail- 
ments... safely and without harsh drugs. 
For details send this ad, name and address 
to me, personally: 


F, PALAFOX, R.Ph.: PALAFOX-KNIGHT LABS. 
DRAWER 460-H , ANTHONY, TEXAS 88021. 


TEAR OUT AND- MAIL TODAY! 
a ee ee eee 


EYE GLASSES by MAIL 533, 


Write for FREE 
CATALOG with 
14 LENS 
SAMPLE CARD 
Thousands of 
Customers 
QUALITY READING or BIFOCAL GLASSES 
for Far & Near—for less money. 
Limited to folks approximately 40 years or 
older not suffering from astigmatism or dis- 
ease of the eye. Money refunded if not sat- 
isfied. May We serve you? Write now! No 
obligation, 


ADVANCE SPECTACLE CO., INC. Dept.TM-1 
537 S. DEARBORN ST. ® CHICAGO, ILL, 60605 


Learn LANDSCAPING 


TRAIN AT HOME for exciting hobby or career, Start your 
own spare or full time Contracting business, work ¢- 

in Garden/ Nursery field, or landscape your own 
property — we shaw you how. FREE BOOK- 
LET describes opportunities, No salesman. 
LIFETIME CAREER SCHOOLS 
Dept. A-671 ae 
2251 Barry Ave., HAL 
Los Angeles, CA 90064 


L/P CODE 
ALL ADDRESSES 


Exotic Expandable Bookends 


The look is far Eastern... as far and as 
magical as the superb Indian craftsmen 
who hand-carved these unusual “Owl 
design” bookends. Made of luxurious 
shesham wood, they add a warm, dis- 
tinctive touch to desk or manile. Start- 
ing at 12 inches, the wings 
span a full 19 inches; col- 
lapsible for easy storage. 
Satisfaction guaranteed. 
95 plus 95¢ postage 
$3 and handling = 


~ HAMILTON HOUSE 
Dept. 587T-2 Cos Cob, Conn. 06807 


START YOUR OWN MONEY-MAKING BUSINESS spare time—full time 


NEVER work for 


anyone elise again! 


NEW SPECTACULAR TESTED WAYS (eee 
home business 2 1 TO OPERATE Ra 


brings you orders with | Choose the plan that suits MAIL BOX! , 
NO personal selling. | you best or CASH IN ON ALL! 


@ SELF-SERVICE RACK SALES SMC brings you into the multi-million $$$ rack sales business. All 
you do is place exciting merchandise in racks all over your area. We show you how to get rent-free 


space in retail stores. No Selling —No Door-knocking! SMC racks do your selling day in, day out— 
365 days a year! 


@ MAIL ORDER SALES A stamp takes your high-powered “salesman” anywhere in the country via 
the catalogs and circulars we supply. Most important: Your SMC mail order program deals with 
stores and buyers who order in quantity and send you steady streams of repeat orders to replenish 
their stock of your fast-selling items. Send mail order to the consumer, too, if you like. SMC shows 
you how, supplies you everything you need. 


| E SELF-SELLING 
CAOM OVER 1 ,00 IMPULSE ITEMS 

just wholesale — Not just below wholesale — 
vou Buy. at LOWEST ROCK-BOTTOM JOBBER PRICES! © SUB-WHOLESKLER SALES we show you now to 


5 line up salesmen nationwide to do your selling 
= ‘i = _ Our 2% acre warehouse/ e 
No waiting — orders filled Mi eet Fae ie you fast. modern, efficient for you: SMC will arap ole orders. You make pe 
offices Cee ean ayn or7al quantities, at prices shown — for some investment in merchandise unless you want to. 
service. 


i i i i All you do is send the orders and pocket the 
items, as little as one each. Everything stocked for immediate delive 


profits. SMC's lowest below-wholesale jobber 
LAMINATED 
i) Orie 
‘ 


& PC. GOURMET KNIFE SET 
your cost $8.40 sell for $24.95 


He @ MAKE GIGANTIC PROFITS AS A WAGON JOBBER 


Take orders from grocery stores, variety stores, 
drug stores— retail establishments of every kind. 


cost 30¢ 


PLZ) “S00 


prices assure you a steady high income. 
PADLOCK 
AUTO LITTER 
BASKET 


at eae 19” your cost 50¢ Make cash sales and deliver at the same time. 
REAL WRENCH your cost O2¢ Eyal sell for $1.98 Retail stores give you volume orders and steady 
KEYCHAIN yell for 10¢ your STAR repeat business. You make instant, huge profits. 


your cost 19¢ 


sell for $1.00 | CORDLESS by cost $2.90] RUBY 


VIBRATOR I's sell for NECKLACE 


—— your \7 $7.95 your cost J 
81 ; 5 LARA 
m0 ra \E WE PROTECT YOU !!. 
our cost Bi¢ . iS . ~ 
vyell for $2.98 G This opportunity is open to seriaus men and women 
p 


BEADED PURSE 


Sie) who want to operate a full time or spare time home 


sell for $1.00 


, our cost 20¢ RUSSIAN < t , ¢ UN 
Good Luck ET Well for $1.00 LEATHER | BICYCLE CABLE business. Write for Free Book and ordering instruc- 
BUODRS 08 3 COLOGNE Lock tions. 
your Rear 49° a < your your cost 60¢ 
sell for $1. Be cost 40¢ | sell for $2.49 i 
a: : = sell for S READ what others have to say about their 
S r am 31.98 : « RENAISSANCE ~» _ SMC wholesaling business. Greater or less 
z our seer § 10.95 “=~ earnings are dependent upon time, effort, and 
=~ you ell for $29.95 -« motivation of each individual. 
BAIR TRIMMER ks vest 1 Ed Halpern—“Last week we made a profit 
DRINKING BIRD Your eo S100 mann $5.98 of $1,200 selling specialty merchandise”’ 
your oostate a rarest ee * 2 John Dale Gaff—“In just 4 weeks | reached 
aoe : C2 sell for $14.95 |S $1,500 a week profit with SMC!" 

- - se JADE RING 3 Mrs. Madeline Varner (former Miss Jet Age) 
Ses Z your cost 455 —‘| have averaged $30.00 to $40.00 per 
aa "4 salt’ ite) 54-35 _ hour with SMC products, working part time!’ 

# 2.25 CARAT 4 Dominick & Julia Clesceri—‘‘We have made 
(LLUMINATED TINIEST AUTOMATIC DIAMONITE ; ‘i istri 
DOME UMBRELLA | 10 PC. TOOL SET | SCREWDRIVER FLASHLIGHT NEEDLE CROSS $500.00 in a half hour of our time distribut- 
your cost $1.36] Your cost 30¢ | your cost 46¢ | your cost 2B¢ THREADER your. cost ing SMC merchandise! 
sell for $3.98 | sell for $1.29 sell for $1, sell for $1.00 | your cost 11¢ $4.50 


ey 


PP i ot - 
IMPORTANT oocsse1occ mmaoone 
® Don't be deceived by imitators who 


offer “specialty merchandise” catalogs. There is one and 
only one Specialty Merchandise Corporation. Here's proot ENUINE RUBY 
positive that SMC’s prices are lowest, PENDANT AS 


PENDANT WATCH 


v Item Imitator’s Price SMC Price > aall for your cost $5.90 
Jade Ring... $15.60 Doz. $5.40 Doz. moth ES 
Permanent Match $4.75 Doz. ...- $3.35 Doz. : Hundreds and hundreds 


FAKE OIAMOND 
RING 


your cost $5.80 
sell for $49.95 


S 


Shows you how to make fabulous 
rofits with SMC's 21 Proven 
oney-Making Plans— Premium 

Sales, Fund Raising Sales, Party 

Plan Sales— Profits reach 3, 5, 

even 7 times your cost! Over 

1,000 SELECTED best-selling 

money-making products 

to bring YOU highest profits. 


P| os FREE BOOK M777 


your cost 


Full View Mirror $4.25 Doz. $2.87 Doz, of additional items — 
Panda Radio $9.95 Each - $6.50 Each arp lanctss Basle: Ngéd 
Jade Brooch .... $3.00 Each $2.20 Each Linea eth ai bat 
Drinking Bird . $6.95 Doz, $3.80 Doz. leather goods — 
Brussels Dispenser $3.75 Each $2.23 Each 


many, many more 
Imitator’s catalog and price list on file for your inspection. 


Mr. Priesel, Director 
Specialty Merchandise Corp., Dept. Z-B 
6061 De Soto Ave., Woodland Hills, Calif. 91364 


Imitator claims to sell at lowest below-wholesale jobber 


2 Send me your free book ''How To Whoissale For Profit}’ plus infar- 
prices. mation on your full line of over 1,000 products that | can buy at 

below-wholesale jobber prices. 
Name N 

Specialty Merchandise Corporation, 6061 De Soto Ave., Address i 

Dept. Z-B, Woodland Hills, Calif. 91364 
mummy (Yee top money-making people have been buying merchan- City State Zip 
dise for over a quarter of a century 


In Canada write: Pre-Sell Distributors, 777 Warden Ave., Scarborough 705, Ontario, Canada a ES Ey =a bese] a] Et fe | | Bl fe Ge ee ee 


9 
Outdoor 


Sporting Specialties 


FREE 
Spring 
Catalog 


| Just off the press, 
|| our new Spring 
Catalog. 120 fully 
pera piers of 
fishing and camp- 
| ing equipment. 
Outdoor apparel 
| and footwear for 
men and women. 
Includes many 
items of our own 
manufacture. 

Our 62nd year of providing dependable, high 
Brade sporting and outdoor specialties. All 
fully guaranteed. 


(J Send Free Catalog 


Name 
Address 


L. L. Bean, Inc. 


732 Main St., Freeport, Maine 04032 


Zip 


WITH AN EXCITING STORY TO TELL 
Foundry cast antiqued brass finished pewter alloy 
A) Winchester Arms B) Colt C) Budweiser. . ea. $5 
LEATHER BELT Hand made 1%" wide, hand 
stained brown harness leather ...ea. $6. BOTH FOR $10 


Add $1 handling charge 
a OuTDOOR WORLD vent. 18-2 


P.O. BOX 1880 ESTES PARK, COLO 80517517 


| <2 


FREE! $10.00 
GIANT STAMP COLLECTION 
of 300 ALL DIFFERENT color- 
ful, valuable postage stamps & 
from AFRICA—EUROPE—ASIA— 
BRITISH EMPIRE— 
WORTH $10.00-$12.00 

at catalogue prices. Also money- 
saving Booklet. All yours as a 
GET-ACQUAINTED GIFT. Adults 
only. Other fine stamps enclosed 
for your inspection. 


FRASEK CO., INC, TR2 


White Plains, N.Y. 10601 


Send 25¢ coin for COLOR 
PHOTO CATALOG of Ameri- 
ca’s smartest swimwear, 

ie sportswear, His’n Hers Bikinis. 
in Phoenix 

at 3903 North 16th Street 


Dept 24 BOX 294 
PHOENIX, 85001 


Powerful electronic detector 

finds buried gold, silver coins, 

etc. Write or cali for free 

catalog. Dealer inquiries 
invited, 


Financing Available 19.95 
Phone day-night (713)682-2728 to 


RELCO, bept.o-43 198.50 
BOX 10839, HOUSTON, TEX. 77018 


“ARICA” STAMPS 


25 Beauties, Only 15¢ 


with your request 
for our World-wide Approvals. 
GORLIZ, Box 28765-TM, Memphis, Tenn. 


38128 
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Male chauvinists- 
now you can 
show your colors! 


(Machismo Burgundy, 

Sexist Brown, or Arrogant Navy) 

A beautiful hand-tailored tie, discreetly but provoca- 
tively patterned. Virile colors in a rich repp weave of 
100% imported polyester yarns . . . resists wrinkles 
a stains, drapes handsomely, looks gorgeous! 
$7.50 in better shops, but 

available direct-by-mail for ONLY $qpos 


Barrington Ties —— 
49201 Barrington Station Oh, 
Los Angeles, CA 90049 

Yes, count me in! [_] Machismo Burgundy 
Rush me the ties 0 Sexist Brown 
(quantity indicated 8 

at right) [_] Arrogant Navy 

I'm enclosing $4.95 for each, plus 50¢ each for ship- 
ping & handling. (5% Sales Tax in Calif.) 

NAME 
ADDRESS 


Ch ae __STATE zip 


Haste se ea 


MAN’S WIG a | 95 


Stretch Wig Completely Covers 
All Your Hair and Sideburns $50 


Stays in place on all size 
heads—easy to put on, 
Thinned and razor ecut— 
handsome tapered look and 
full sideburns. Cool and 
lightweight. Made of mod- 
acrylic fiber—looks and feels 
like real hair—has luster, 
rich body and bounce of 
human hair. Can be washed 
and shampooed—never loses 
its shape—can be combed, 
trimmed and restyled if you 
wish. Specify color desired: 
Black, Off Black, Chestnut. 
Dark, Medium or Light 
Brown, Dark Blonde, Grey 
and Black mixed, Grey and 
Brown mixed. Mention Style 
M-116. Pay postman on de- 
livery $7.95 plus C.0.D, postage. Or send only $7.95 andw 
will pay postage. Money back guarantee if not satisfied. 


FRANKLIN FASHIONS Dept. M-339 
103 E. Hawthorne Ave., Valley Stream, N.Y. 11580 


Opportunities 
From True To You 


INCOME TAX—THE NEW SOURCE 
FOR EXTRA EARNINGS. A new, quietly 
growing profession has been steadily 
building into the American business 
scene, with an at-home moneymaking 
activity now being shared by men and 
women of all ages, all occupations and 
educational levels. 

For three and a half months every 
year, income tax time, the qualified tax 
preparer reaps the rewards of the de- 
mands for his service. At $10 to $15 
each, in twenty minutes to half an hour, 
he fills out simple income tax forms. 
Earnings during tax time are anywhere 
from $1000 to $3000. Some have even 
made as much as $5000, depending on 
how much time they put in, whether 
they work for themselves or for a tax 
preparation company. 

Men and women with two years or 
more of high school can learn at home 
how to be qualified tax preparers with 
the simple, complete home training of- 
fered by Federated Tax Service. They 
show you how to fill in tax forms. They 
explain it in simple, easily understood 
directions and give you a Certificate that 
brings recognition of your qualifications 
to be in business for yourself or to get 
employment with one of the tax com- 
panies who urgently seek qualified tax 
preparers. 

Federated Tax Service also provides 
an employment referral service for their 
students. 

To get full information and free litera- 
ture by mail, write to Federated Tax 
Service, Dept. TR-2, 2021 Montrose 
Avenue, Chicago, Illinois 60618. 


THE COMPUTER TECHNOLOGY field 
is still growing at an unprecedented 
rate. Opportunities exist for those peo- 
ple who are technically trained and who 
possess a knowledge of fundamentals 
which permits them to qualify for the 
many excellent positions available in 
electronics and computer technology. 

While excellent opportunities expand 
for the young man who can install and 
service the computer—men and women 
are needed to operate and instruct (pro- 
gram) them. This training, as well, is 
part of the course at The Plaza School. 

The Plaza Technical Institute has 
openings in classes now forming. The 
Plaza School is accredited by the As- 
sociation of Independent Colleges and 
Schools and by the National Association 
of Trade and Technical Schools. 

Contact the Director of Admissions, 
Ed Frank, at The Plaza School, Dept. 
TT-2, Garden State Plaza, Paramus, New 
Jersey 07652 for full details. 


Don't think of Head Start as a baldness 


reventative. 


ink of it as the best hair 
conditioner available. Anywhere. 


You'll find that a lot easier to swallow. 


Until now the best 
hair conditioner 
and baldness pre- 
ventative went on 
your head. Now it 
goes inyour mouth. 

The last thing 
you need about 
your baldness prob- 
lem is a bunch of 
bull. 

So we're gonna 
give it to you 
straight. 

The Federal ex- 
perts say that a 
majority of baldness cannot be cured. Period. 
Scientists say this kind of baldness is a result 
of heredity. 

So if you have this kind, we're speaking to the 
other guys. 

Let's be honest with ourselves. Anything you 
rub on, pour over, or spray in your hair to prevent 
premature baldness is at best temporary and at 
worst sheer witch doctory. 

The secret actually comes from within. With the 
kind of proper nutrition that comes from a well 
balanced diet. 

A steady diet of wheat germ oils, fish oils, kelp, 


raw vegetables, and other super foods that give % 2 
hair the vitamins, minerals and protein it needs ~ 


to be the healthiest are not enough. Unless you 
have the stomach to eat three pounds of calves’ 
liver ata sitting. 

Head Start is a vitamin and mineral compound 
designed to help just one part of your body. 
Your hair. 

Go ahead. Keep taking your multiple vitamins. 
They have a job to do. But that job isn't 

Head Start’s. 

Head Start’s job is to keep your hair from 
starving to death. 

Unfortunately as we grow older (as we mu 
the tiny capillaries start to break down and 
the top of the head is the first place they 
start to go. When they break down they arg 

no longer able to carry blood to the roots 
of your hair. (Fact is, the “frizzies” are one 
of the first signs that your hair is not only 
damaged.) 

It's dying. 

Cosvetic Laboratories developed Head Start to 
supplement your diet with just the vitamins and 
minerals (in megadoses) that major 
nutritionists believe are TeSDOrS se a 
for healthy hair in men and women 
alike. Ordinary commercial vitamin” 
compounds will not keep your = 
hair alive. Only Head Start has = 
the proper vitamins and 
minerals in the right doses 
for the healthiest possible haif. 

Is Head Start an effective 
baldness preventative? 

In cases other than 
hereditary baldness there's 
nothing mysterious about 
balding. It occurs for the 


same reason that dry, unconditioned hair does 
and it’s not limited to men. (You'd be surprised 
at how many well-groomed women in couture 
dresses hide thinning hair beneath a wig.) 

In fact, 7,000,000 women in America today 
suffer from a hair and scalp disorder. 

A disorder that could be correctable. 

After more than two years of testing, Head Start 
users state that Head Start can arrest balding, 
condition hair—and in some cases new growth 
has actually begun. 


[ 


The catch? Just one. Like most good things for 
your body, including dieting, you have to do it 
conscientiously over a period of time. 

Do yourself a favor. Start using your head. 
And your mouth. 

You have nothing to lose but your hair by 
waiting. If you act now you can take advantage 
of our special introductory offer in the coupon 
below. Frankly, we're selling Head Start faster 
than we can make it. So send in your coupon 
today. Our present supply is limited. 

Your satisfaction is unconditionally guaranteed. 

Try Head Start for 30 days. If you feel that the 
results are unsatisfactory—and you be the judge 
—return the unused portion and we'll return 
our money. 

‘New Head Start Shampoo, with enzyme 
treated protein, and Vitamin E helps 
keep your hair on the road to recovery. 

It would be a shame to use a shampoo 
that would leave your hair dry and brittle 
after all that effort. Head Start Shampoo 
is a mild protein shampoo containing 10 

conditioning ingredients plus enzyme 

treated protein and Vitamin E. We 
guarantee it to be the best protein 
shampoo on the market. 
' ‘2 eee ee ee ee 
This offer is limited. Order as 
soon as possible. | 
Special introductory offer. | 
$2.00 off on your first order of 
Head Start. Plus a free booklet on ff 
proper hair care. 
Please send me bottles of I 
Head Start at $7.95 (reg. $9.95) plus j 
975¢ for handling. If | am not satisfied, 
: you agree to return my money. | 


Head Start Shampoo. 

Please send me bottles of 
Head Start Shampoo at $4.00 per I 
bottle. If! am not satisfied, you | 
agree to return my money. j 


P.O. Box 7040 
Atlanta, Georgia 30309 


Please no C.0.D.'s 
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HOW TO GET A RAISE (From page 54 ) 
says he wants a raise to take his wife 
to Europe, he can forget it,'’ stated the 
owner of a medium-sized retail store. The 
moral: get a reading on your boss’ value 
system before you bring up the need 
angle. 

9. Get a More Lucrative Job Offer and 
Ask Your Boss To Match It. Management 
dislikes being confronted in this way. “'l 
don't like an either-you-give-me-this-or- 
else situation with an employee. The way 
to get a job increase is not to threaten.”’ 
William Olsten of the Olsten Corporation 
said emphatically. 

Other executives refer to this method 
as blackmail. Yet after the storm sub- 
sides, many will match the offer. Others 
will fire you. 

Before you try this hazardous tech- 
nique, find out how your employer has 
reacted to this approach in the past. Get- 
ting this information won’t take much 
research. An employee who executed this 
maneuver successfully always tells some- 
one who then tells everyone. If you find 
out that your boss has made counter 
offers to some of your peers, this tech- 
nique might be the quickest way to make 
him pay attention to your request. 

“If management matches your offer, 
use this ploy only once. No boss will sit 
for blackmail twice,’’ advises Deborah 
Szekely Mazzanti, the owner of the Gol- 
den Door in California and other related 
enterprises. “‘Once an employee has 
threatened me, his loyalty is in question. 
To get another job offer, he had to go out 
and look, didn't he?” 

A less threatening, if more Machiavel- 
lian, Way to approach your boss was sug- 
gested by a personnel manager who pre- 
fers to remain nameless. 

1. Tell the firm that made the offer to 
you that you need a few days to think 
it over. 

2. Quickly inform your boss that a 
roving headhunter called you about a 
more profitable job. You went on the inter- 
view and turned down their offer. Never- 
theless, you'd like your boss to match the 
offer, please. 

3. If the boss doesn't grant the raise, 

accept the new job, 
10. Ask for a Promotion. One way to get 
around the 5.5 percent standard for wage 
increases these past few years was to ask 
fora promotion. It is still a valid approach 
to getting a raise. Only the catch is that 
you shouldn't ask for a promotion and 
more money at the same time. If you do 
you'll look like you only wanted advance- 
ment for the sake of the money. ‘‘You 
should always present a request for pro- 
motion as being primarily advantageous 
to the corporation. The extra money you'll 
get should almost be incidental,"’ says 
Davenport West, the director of shipping 
at Union Carbide Corporation. 

Once you get a promotion, give man- 
agement a chance to think of giving you 
an increase themselves. If nothing hap- 
pens in less than three months, go back 
and tell them you assumed you'd auto- 
matically be given more money when you 
got your new title. Be astounded that 
they thought they could get something 
for nothing. 

11. Once Refused, Set Yourself Up for 
Another Request Soon. Instead of feeling 
sorry for yourself at being turned down, 
use the moment to your best advantage. 
Ask the boss, ‘‘Why?’’ Possibly he'll tell 
you that profits are down and money is 
tight, or that you need to improve in cer- 
tain areas. Whatever his reasons, thank 
him for telling you why. Be positive. Show 
him that you have confidence in the com- 
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pany'’s and your own future. Tell him 
you'd like to ask for another review soon 
“when the company’s financial picture is 
better’’ or ‘‘when | have made more prog- 
ress.” 

No boss is immune to such a flagrant 
display of optimism and tenacity, 

12, Once You Do Get a Raise, Wait a 
While Before Asking Again. Some em- 
ployees who finally get their increase 
go into a state of euphoria. They psyche 
themselves into thinking that any com- 
pany which was appreciative of them 
once will be twice as appreciative in six 
months’ time. This simply isn't so. Even 
if you bring thousands of dollars into the 
business, management interprets fre- 
quent requests for raises as harassment. 

Rather than be labeled as a nuisance, 
wait at least one year (some executives 
say 18 months) before bringing up the 
question again. 

Meanwhile enjoy the money you've 
got and savor your success. Even Con- 
gress has to wait longer than a year be- 
fore it can vote itself another raise. T 


MY LIFE IN TALK SHOWS (From page 61) 
pen. Johnny was stunned. And from that 
day on, a guest host never used the star's 
dressing room. 

Joey Bishop's first appearances with 
Paar were interesting. He was good. Good 
enough to be given a guest host spot. 
At the end of the week, he gave presents 
to all of the staff. We were touched. He 
fave me a pair of gold cuff links, en- 
graved: Gratefully, Joey Bishop. 

We've had a passel of politicians on 
the talk shows. lt’s sometimes a little 
disconcerting to hear a member of an 
important politician's staff running 
around screaming: “Who's got an open- 
ing line for the senator?” 

! recall meeting Barry Goldwater dur- 
ing his presidential campaign. |! walked 
into his dressing room to interview him 
about a half-hour before show time. He 
was alone. The fatigue on his face was 
startling. He could barely speak to me. 
| was really concerned about his spot. 
But when his time came, he walked out 
on stage and did a wonderful turn. He 
Was interesting, amusing and alert. It's 
incredible what that little red camera light 
can do for a man. 

And no discussion of talk shows would 
be complete without Zsa Zsa Gabor. So, 
if you don't mind, I'll Jeave this one in- 
complete. 

It’s been over a year and a half now 
since | worked on a talk show. | haven't 
watched many, either. Why should I? I've 
already seen every guest at least five 
times. Who hasn't? The leers, the giggles, 
the double entendre—it’s all a little 
shopworn now, for me. But the talk 
shows will go on, That's because they're 
(a) entertaining (b) exciting (c) cheap 
(pick one). 

And if you did pick (c), you're wrong. 
A talk show makes more money than a 
crooked politician, (Crooked politician js 
being redundant. Sorry.) In fact, | don't 
know why they don't run the government 
like a talk show. 

SCENE: Oval Room of the White House. 

ANNOUNCER: He-e-e-e-r-e-'s Dickie. 

DICKIE: Good evening, fellow Ameri- 
cans. May the bird of paradise build a 
nest on Phase XII. (LAUGHTER) Say, we 
dropped some more bombs in_Indo- 
China again today ... (APPLAUSE)... 
My generals keep telling me there's a 
light at the end of the tunnel. Not any 
more, Today we blew up the tunnel. - . 
(LAUGHTER). T 


GRIZZLIES (Continued from page 86) 
Lokt bullets in a .30-06—the first ever to 
be tried on a grizzly. | put three shots 
right through a big grizzly’s lungs just 
behind the shoulder as it fled to the 
sanctuary of the timber. Then as the bear 
lay there, | gave it another, just to make 
sure. Then Field pointed to another grizzly 
that had been spooked by the shooting 
and was running out in the bed of the 
Generc River about 300 yards away. My 
blood was up. | held a bit high, swung 
way out in front of the grizzly and shot. 
The grizzly went down, got up and made 
it into head-high willows. | discovered 
that my spare ammunition was for the 
.270, not the .30-06. Feeling stupid, | de- 
cided to be even more stupid. | picked up 
Field’s .30-30 and went after the bear. 
We had found blood and were near the 
willows when a flock of ptarmigan got 
up. When our feet touched the ground 
again, we decided to come back with 
-30-06s the next morning. We did and 
found the bear dead. 

In remote wilderness areas the grizzlies 
are still pretty bold. They are likewise un- 
predictable. Once on a pack trip, our horse 
wrangler saw a big grizzly almost every 
time he went for the horses. For three 
days the grizzly paid no attention to him, 
except to glance at him casually and then 
go about its business. The fourth day the 
bear came for him flat out. Luckily, the 
lad was on a fast horse and got away. 

Over most of the country where they 
have been hunted and shot at, the word 
has got around among grizzlies that the 
sight or smell of man means trouble. But 
even in national parks, where they are 
protected, they can be very dangerous. 
Some years ago, in Glacier National Park, 
two girls were killed in their sleeping bags 
by grizzlies one night. The two murderous 
bears, | understand, had been on the 
prod for some time, chasing fishermen 
and otherwise making dangerous nuis- 
ances of themselves. Like their plains- 
dwelling ancestors that had bothered 
Lewis and Clark, they had no fear of man. 

Canadian park authorities, | have been 
tald, know that grizzlies and tourists don't 
mix. When a grizzly started coming to the 
garbage dumps at Banff or Jasper Parks, 
it was quietly bumped off. Since the 
deaths of the two girls at Glacier, and 
other hairy incidents, American park au- 
thorities have decided to discourage 
grizzlies from hanging around garbage 
dumps and other areas where they might 
encounter tourists. 

Hundreds of lions, tigers, and leopards 
have become man-eaters, but the grizzly 
seldom eats human flesh. Apparently 
people meat has a somewhat repulsive 
taste to the big bears. Possibly that is 
why grizzlies maul people more often 
than they kill them. 

But grizzlies have been known to eat 
people, sometimes in the form of carrion, 
which, of course, has lost the human 
smell. In her excellent book, | Married 
the Klondike, Laura Beatrice Berton tells 
about a sourdough named Red McDonald 
who was devoured by a hungry grizzly in 
the Yukon, McDonald went down to the 
creek near his cabin one morning to fill 
a water bucket. He was jumped by a 
grizzly that killed him and ate part of his 
flesh. Later that day, the body was found. 
It was placed on canvas and carried into 
the cabin. The door was barricaded. When 
the police came to investigate, the grizzly 
had returned, broken down the door, and 
eaten most of the remains. 

! think of things like that when I line 
up on a grizzly. That first bullet had 
better go in the right place. T 
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It pays to go to meetings for 
many reasons. 

You get about $48 for a week- 
end of training. Plus frequent raises! 

That adds up to around $690 
your first year, counting what you 
get for summer camp. 

You get full PX privileges every 
time you go to a meeting. 

You get retirement points for 
each meeting plus other fringe 
benefits like life insurance while 
you're traveling back and forth to 
meetings. 

And much, much more. 


a 
THE 


ARMY RESERVE. 
IT PAYSTO GO TO MEETINGS. 


LEARN A CAREER. 
BE HOME 
INA FEW MONTHS. 


We'll teach you one of over 300 jobs. 

You get paid while you learn and you’re home 
in a few months. Here are just a few of the 
jobs we have: 

Automotive Maintenance 

Baking 

Communications 

Construction 

Computer Programming 

Electronics 

Finance 

Law Enforcement 

Linguistics 

Metalworking 

Printing 

Supply 

Surveying 

Not every unit can offer you every job. 

Openings depend on the skill requirements 
of your local Army Reserve unit. 
For more information, mail this card. 


Date. 


Please send me more information about the Army Reserve. 


Age 


Name 


Address. 


City. 


Zip. 


State. 


PCA ee ee Phone 


TR 2-74 


HOW \ 
THE CLUB 
OPERATES 


Pick out 4 Selections and send in the 
coupon, They’re yours for $1 (plus a ship- \ \ 
ping and handling charge) when your applica- \ 
tion is accepted. 


As a member, you'll be getting our Newsletter once 
every three to four weeks. You choose what you 
want from many top books reviewed in each issue. 


To order the Selection do noting it will be shipped 
to you automatically. 


\f you prefer an alternate or no book at all, just indi- 
cate your decision on the order form which is always 
provided. You have 10 days to make your choice, re- 
turning the order form so that we receive it no later 
than the date indicated. If you don’t have 10 days 
to respond, and receive a Selection you don’t want, 
you may still return it, at our expense. 
3 


You will save as much as 30% off the publisher’s 
Price on every book you buy. Sometimes even 
more. A shipping and handling charge is added 

to all shipments. 


You need buy only 4 additional Selections 
or alternates during your first year of 
membership: you may cancel at any 

time after that. 


Field & Stream Club 


4-192-2 


Field :.Stream Club 


NEW MEMBER’S INTRODUCTORY OFFER 


YES! Please enroll me as an experimental 
member of The Field & Stream Club and send 
me the 4 Selections | have indicated below— 
(I understand that you will bill me later for 
only $1.00 plus shipping and handling.) 


| understand how the Club operates, as de- 
scribed elsewhere in this advertisement, and 
| agree to buy at least 4 more Club selections 
or alternates during the next year at special 
members’ prices (plus a shipping and han- 


dling charge which is added to all ship- 
ments). | may cancel my membership at any 
time after that. 


PLEASE PRINT NUMBERS OF 4 SELECTIONS BELOW 
Name 
Address 
City 
State. 


worth of Great 
Outdoor Books 


a 


~~ 


ary if mailed in the United States 
postage will be paid by 
Field °.Stream 
So 
Club 


BUSINESS REPLY MAIL 
Harrisburg, PA 17105 


No stamp necess: 
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If you've already decided not to 
send for the BLUE BOOK and SOCIAL 
SECURITY—MEDICARE GUIDE... 


I'm puzzled! Frankly, I don't 
understand why everyone doesn't get 
the BLUE BOOK telling about "add-on" 
protection, since it can help you 
solve a big financial problem. And 
yet, some folks fail to send us their 
card. 


Perhaps you'll be lucky enough to 
stay well. But in the next year, 
about 30,000,000 Americans will go to 
the hospital, and the average stay 
will last over a week, according to 
the American Hospital Association, at 


the highest cost in history. I can't 
afford to risk it, can you? 

And the SOCIAL SECURITY-MEDICARE 
GUIDE will help you make sure that you 
don't miss out on any benefits you're 
entitled to. 


If you have some other reason for 
not sending for the facts, I'd 
appreciate it if you'd send me a 
letter and tell me about it. 


Information Director 


FREE BLUE BOOK 
tells the story... 

@ How Folks UNDER 65 
Can Get Added Benefits for 247: 
Today's High Medical Costs 


@ How Folks OVER 65 Can Get — 
Help for Bills Medicare Doesn't Pay 


: PLUS! J FREEGUIDETOYOUR 
= BIG NEW SOCIAL SECURITY; 
AND MEDICARE BENEFITS” 


Get the free details, no matter what your 
age. Find out how to get the added help 
you need for today’s big medical bills. 
You'll find the facts in the ‘BLUE BOOK.” 
Send card at right to receive your copy 
without cost or obligation. 


DETACH HERE 


FREE BLUE BOOK CARD 


“ADD-ON BENEFITS” 


FOR COVERED SICKNESS OR INJURY 


- PLUS FREE SOCIAL SECURITY-MEDICARE BENEFIT GUIDE 


Please fill in your name 
and address at left. 


_Name 


Then detach and mail 


this card — postage- 
free. There's absolutely 


no obligation for 


Address 


City 
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MAIL TODAY 
NO STAMP 
NEEDED 


~ SERIES: 09-0024 INFO-7.,9. 


V\ | 


A MacArthur Company 


Dept. 5002 


As your introduction to 


The American Wilderness 
ee 


(Wiz43 invites you to 


Salmon-fishing Bears Of Katmai 


Foon ore threatened 


nyt 


when they awaken fy 


unnee ewe © 


bears 


WILD ALA 


RNESS/TIME-LIFE BOOKS 


TIME 
Lada Time & Life Building, 


Books Chicago, Ill. 60611 


Yes, | would like to examine Wild Alaska. Please send it to me 
for 10 days’ free examination and enter my subscription to THE 
AMERICAN WILDERNESS. If | decide to keep Wild Alaska, | will 
pay $5.95 ($6.95 in Canada) plus shipping and handling. | then will 
receive future volumes in THE AMERICAN WILDERNESS series, 
shipped a volume at a time approximately every other month. Each 
is $5.95 ($6.95 in Canada) plus shipping and handling and comes 
on a 10-day free-examination basis. There is no minimum number 
of books that | must buy. | may cancel my subscription at any 
time simply by notifying you. 

If | do not choose to keep Wild Alaska, | will return the book 
within 10 days, my subscription for future volumes will be canceled 
and | will not be under any further obligation. 4309 


Print 
Name. 


Address. 


City. 


State 210 
Canadian residents: please mail this form in an envelope. 


Schools and libraries: Order Library Style bindings from Silver Bur- 
dett Company, Morristown, N.J. 07960. Eligible for Titles I, 11 funds. 
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The Northeast Coast... 


The High Sierra... | 


Let TIME-LIFE BOOKS show you the oie and 
majesty of wild areas like these—with a view to inspir- 
ing you to know and love “wild America” and, hope- 
fully, to help save and preserve it. 


Any man loves a touch of Black Velvet. 


Feel the smooth, imported whisky from Canada. 
A touch of Black Velvet is what every man wants. Next to his woman. 


| ay ~ te 
| MENDED CANADIAN WHISK! 
‘ae a 14 
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BLACK VELVET® BLENDED CANADIAN WHISKY. 80/86 PROOF. IMPORTED BY ©1973 HEUBLEIN, INC., HARTFORD, CONN. 
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Salem refreshes naturally. 


*Naturally grown menthol. 
¢Rich natural tobdcco faste: 
*No harsh, hot taste. 


11973 R, J. REYNOLDS TOBACCO CO, 


Hs: 


Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous toYour Health.  faguceacesy meee Rum ; 
: SUPER KING#19 mg. "’tar’, 1.4 mg. nicotine, av. nér cigarette TiC Reporrsth 79," 


aye i - ‘eee 


